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UAW and_ government 
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“pre experts” are working for 
org: ) zations which are running 
ec) leficit. 
* * * 
En‘husiastic UAW “economists” 
<—.. :ultiplying GM profits, while 
GM trying to figure out how to 


one profit. 
* 


n the noise hereabouts, you’d 
that everybody knows how to 
the auto industry’s business 
the men who built it up 
biggest in the world. 
* * 
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SP! { Million 


Then there are the boys who 
Sarin out how to spend a half- 

million dollars of the taxpayers’ 
money to conduct a strike vote, 
he results of which have no bear- 
Ing 
not 


* * 


a 


Off the Hook 

It was about 10:15 p. m. when 
the conductor of the reporters on 
the NAM tour interrupted C. E. 


* * 


‘Vilson, president of GM, during a | 


long press conference, to point out 
that under union rules the bus 
SPF rtored to take the reporters to 
Dearborn Inn would be sent back 


ern the garage at 10:30. 


“Well,” drawled Wilson, “that’s 
the first time the union ever got 


¢- e off the hook.” 


* * * 
10 or Y-O-U 
Things have come to a pretty 


iss When six congressmen sign a 

wspaper ad exhorting readers of 

need for maintaining “take- 
pay. 


ne 


on whether the men strike or 
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Moran Predicts 
Early End of 
MPR 341-540 


Go Easy with SSR 49, 
He Tells Colo. Dealers; 
MeArthur Heads Assn. 


By Ira Alexander 
Staff Correspondent 


DENVER.—Predicting that 
MPR-341 will be revoked 
within six weeks, Lee Moran, 
executive vice-president of 
NADA, told Colorado Motor 


Car Dealers Assn.’s annual con- 
vention here 
last week that he 
also expects 
MPR - 540 to be 
eliminated short- 
ly after Jan. 1. 

$ In a resolution, 
F the association 
called on OPA to 
revoke price ceil- | 
ings on used 
trucks and used | 


> 








R. Hickerson, 
Denver dealer 


jassociation, and A. 
|president of the 
group. 


E. Jack 
| president 


vice- 





Beatty, regional 
of NADA, 


and what it means to the industry. 

Moran pointed out that many 
returning service men will go 
into the auto field and thus com- 
















cars, 

Lee Moran The largest at- 
tendance in the 

history of the association heard 
Moran discuss dealer problems, | 
after being welcomed by Mayor | 
B. F. Stapleton; R. L. Jackson of | 


|Pueblo, president of the Colorado | 


introduced | 
Moran who spoke briefly of SSR-49 | 
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GM Strike Call Awaited; 
Truman Maps a Proposal 


To End ' Pay-Pri -Price Snarl 


But Wilson Fears (==, —— — ._ | Glass Walkout 
It’s Too Late Perils Output 


Longer Work Week As Expected, Chrysler 
Necessary for Next And GM Workers Vote 
2 Years, He Asserts Heavily to Quit Jobs 
By Mac Gordon 
Staff Writer 

DETROIT.—President Tru- 
man will step into the indus- 
trial deadlock over wages and 
prices tomorrow (Oct. 30) 


when he outlines the govern- 
ment’s new formula in a radio talk 
at 10 p.m. 


Together with the labor-manage- 





1,500 Cars a Day; 
15,000 So Far 


With nine makers officially 
started, new cars were rolling | 
off assembly lines at a rate of 
1,500 a day last week. Barring 
further labor troubles, the rate 
will increase sharply to over 
5,000 daily in November—a total || 
in excess of 110,000 for the 
month. December should see 
about 159,000 produced—making 
a total of around 260,000 for 
1945. 

Thus far it is estimated that 
roughly 15,000 of the 1946 mod- 
els have been produced, broken 
down thus: Ford 7,000; Chevrolet 


By Bob Finlay 

Managing Editor 
| DETROIT.—General Mo- 
tors is expecting a strike, and 
it may be a long one, Presi- 
dent C. E. Wilson revealed last 
‘week at a press conference. 


A realistic wage-price policy is 
necessary to clear the air for pro- 


| 


duction, he said. 2,200; Pontiac 1,900; Hudson ae daidiees ee ies et 
“But I’m afraid it is going to || 1,200; Buick and Oldsmobile 1,000 We sl ook _ Tr — “pen : aa ee 
come too late to avoid serious each; Cadillac, Packard and SSngOn, srumans address May 


offer a solution for the disputes 
and strikes that are plaguing the 
auto industry and the nation. 
Meantime, General Motors, un- 
yielding in its refusal to grant 
the UAW-CIO demand for a 30 
percent wage boost, made prepa- 
rations for a “long strike” last 


Nash about 100 each. 

The following production fig- 
ures, as of Oct. 19, were given by 
General Motors executives at a 
GM press conference. Future fig- 
ures are based on assumption of 
no artificial interference with 
production. 


strikes,” he added. 

After a famine of news from GM, 
corporation executives had finally 
made up their minds on problems 
|confronting the industry, and now 
they were ready to talk and they 
talked straight. 


Here are the highpoints: 








Realistic wage - price policy: | Bl IC ain a day ~~ In two 
wooded. weeks, 200 a day. November P eee : 
schedule, 500 a day average Chevrolet Day Nov. 3 


1) Accent on work—maybe 45 to 
| 48 hour week for two to three 


Nationwide announcement of 
the 1916 Chevrolet will be Nov. 


for total of 10,000. Level of 
1,800 a day about March 1. 





That's precisely what happened petition in automobile service | eae a oe ae fa , a 

in a half-page ad which appeared | work will be greater from now |° ~~ |} CADILLAC—15 a day. 5,000 this 3, it was announced last week. 

n the Detroit News last Thursday.| on. He advised dealers against Progress made on physical re- | year. 320 a day in March. 60,000 Meanwhile, Ford unveiled its 

| rhe congressmen who allowed their taking advantage of the one- e conversion (all GM divisions in _in first production year. 1946 models Oct. 26, dealers tak- 
names to be used were all Michi-| third increase in service prices production), but reconversion of || CHEVROLET — 1,100 completed ing orders at the 1942 price level 

eget an Democrats, while the ad was! under SSR-49. | people has fallen down. as of Oct. 17 with only two Sim cuniomers expreted to pay 
sponsored by one Michigan Citizen's A few weeks ago, he said, he | 4 There is a serious problem of | (Kansas City and St. Louis) of the difference when OPA finally 

—= -ommittee. would have said that there was not | ~ Continuing inflation. | So oe oe ed Snes CopenEs Heine seeeaete. 
It's .evidently come down toja big chance of new cars being |& Auto industry spread its tech- sd ee eae ht eek. T ’ : 
whether CIO or Y-O-U runs the|rationed. Now, however, with the | nological progress during the | 4 cae Tr Pg — a, week. The ee reply to the 

a ckiaieiinl ee ae aed. Maiti an ties OA. 0 0,000, Trucks, 23. 0 in Oc- union demand will be announced 

tober, 41,000 in November, 44,- later this week. 

Soe 000 in December. With two 10- As expected, workers at GM, 
ssl hour shifts, Chevrolet expects | Chrysler Corp. and the Nash as- 
‘Nash Sie Production of Its 1946 Miele to exceed 2,000,000 car year by | sembly plant in Kenosha, Wis., 
October, 1916. Postwar plan, | overwhelmingly voted in favor of 
— : Ss ; Pee 6,800 cars and 2,300 trucks a ||striking in NLRB ballots. The 
DETROIT.—-New 1946 Nash cars sales manager of Nash. Public | ery of minor parts from inital day. strike votes, a legal requirement 
are now in production at Nash showings of the postwar cars are suppliers, — || OLDSMOBILE—100 a day. 2,000 | Under the Smith-Connally act, are 

— Alotors’ final assembly plant at | expected to take place at dealer | Doss said that as yet prices for | to 2,500 this month. Double in |) ™eaningless otherwise, however. 
enosha, Wis., George Ww. Mason, | meetings in November, he said. | the new cars have not been estab- November, double again in De- Turnouts at the GM and Chry- 
president of Nash-Kelvinator, re- . “ously had ex- | UShed. During November the com-|| ember, prew te of 1,300 sler votes were light, barely 25 per- 

realed Saturday Nash Motors previously had ex- ,any hopes to complete shipments | ee a oe ee ee * alanine: teniithior at o8 
I ay. ; ae |e I pi I day on March 1. cent of the workers voting at GM 

First of the new cars will be | pected to begin production by Oct. of the new automobiles for dealer PONTIAC—150 a day. Double Meanwhile, a ClO strike at two 

hipped to zone offices, said H. C.| 1, Doss said, but it was held up display throughout the nation, he Gataer production ie Seen, major producers of automotive 

oss, vice-president and general | almost a month by delays in deliv- | said. a he is ah? ber, triple it in Winsanaines glass posed a further threat to 
i _Nash is limiting its first produc- reach prewar average, 1,800 a | auto production. The manufac- 

tion to four-door sedans in both | day, in February. os turers affected are Pittsburgh 

(See NASH, Page 38, Col. 3) . F (Continued on Page 42, Col. 1) 















was expected soon. 





Car, Truck Tires 
May Be Freed 
By End of 745 


. 
WASHINGTON.—A possible end} 
of truck tire rationing during No- | 
vember and the return of passenger 
ear tires to an unrestricted market 
in December, was revealed in ten- | 
tative plans set by OPA here last)! 
week. 

A final 
automobiles will 


"46 
also | 


decision on whether 
be rationed 















The new plans were learned | 
|}when announcements were made | 
|on new ration values for certain 
| foods. 





1946 NASH ROLLS—The first Nash automobile produced since January, 1942, | 
came off the production line Oct. 27 at the company’s final assembly plant in 
enosha, Wis. Among Nash Motors officials attending were R. A. DeVlieg. 
ice-president; H. C. Doss, vice-president and general sales manager; N. F. 
Lawler, advertising director; H. E. Long, Kenosha general plant manager; 
fol. H. J. Mellum, secretary; P. G. Little, and Harry Costley, factory manager. 


Meanwhile, Max McCullough, ra- 
tion chief, was due to return from 
an out-of-town trip by the end of! 
RATIONING, Page Col. 


LT. 
ton Ploeg, Rockford (Mich.) Ford dealer, hands him the 
chased postwar car—a 1916 Ford super deluxe sedan. The 
admiring townspeople. John Ploeg, co-dealer, looks on. 


JOHN SJOGREN, Congressional Medal of Honor winner, smiles as Mor- 
title to the first pur- 
car was a gift from 
oa) 


(See 6, 
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New Things Military . . . 





LIFTING OF military censorship has unveiled this automobile that headed 
backward and forward at the same time, one of many secret designs by Stude- 
baker engineers during the war. The vehicle was a heavy gun carrier. Through 


the use of duplicate controls, 


without exposing the larger target are 


the driver could speedily evacuate a firing position 


a that a complete turn would entail. 





VEHICLES THAT were equally at home on land, in the water and in the air 
have been disclosed as wartime military secrets of Studebaker engineers. The 
above creation was designed for the flotation of tanks. The framework is made 
up of collapsible rubber bottles which, when inflated, erect a canvas body 
around the tank. Outboard motors then made possible the tank’s transportation 


across lakes and rivers. 





BOSTON. —“A dangerous first 
step toward an employer-employe 
conspiracy against the consumer,” 
was the descrip- 
tion which George 
Romney, general 
manager of Auto- 
mobile Manufac- 
turers Assn., last 
week accorded to 
organized labor's 
current demand 
for a blanket in- 
crease of 30 per- 
cent in wages and 
industrywide bar- 
gaining in auto- 
motive industry. 

Speaking here at a meeting of 
the Associated Industries of Massa- 
chusetts, Romney declared that the 
current campaign of the UAW-CIO 
for an industrywide wage increase 
is but the latest tactical move in 
that organization's basic strategical 





G. Romney 





PONTIAC LAST WEEK began 
on a formula involving distance 


go on immediate display 


Step Toward Conspiracy 


First Anti-Consumer Move Seen by Romney 


In UAW Demands for 30% More 


shipment 
throughout the country, according to H. J. Klingler, general manager. Based 
and transportation facilities, 
Pontiacs have been sent to the Pacific area cities. They will arrive there and 
within 10 days. 
will be made daily on the distance-time ratio, Klingler said, so that Pontiac 
dealers nationally will have new cars for display on approximately the same 
day. Each of Pontiac's 3,000 dealers will have one car for showroom display 
before duplicating shipments are begun. F 


plan for “the cartelization of Amer- 
ican industry.” 

“For years,” he said, “the CIO 
and the UAW have advocated in- 
dustry councils composed of gov- 
ernment-management-labor repre- 
sentatives to ‘determine and put 
into effect’ production and other 
non-collective bargaining programs 
on an industrywide basis. 

“What reason is there to believe 
that industrywide bargaining would 
stop with wages, hours and work- 
ing conditions when ‘a voice in 
management’ is already a major 
union objective? 

“As long as unions are organ- 
ized on an industrywide basis, 
granting them this demand would 
mean that, through the union, 
the managements of all com- 
panies in an industry would be 
interlocked, a thing which Amer- 
icans have opposed in any other 
form.” 

(Continued on Page 40, 


Col. 3) 


of its 1946 models to dealers 


the first 1946 


Shipment to other principal cities 








Tire Rationing Seen 


Until Next April 

LOUISVILLE.—The tire short- 
age is more serious now than 
ever before, directors of the Na- 
tional Assn. of Independent Tire 
Dealers said at the opening of a 
four-day meeting here last week. 

Ray Grimshaw, president, pre- 
dicted tire rationing would con- 
tinue until next April. 


Willys to Close 
Distributor List 
Within 30 Days 


TOLEDO.—More than 90 percent 
of the total distributorships to be 
let by Willys-Overland Motors for 
the domestic marketing of the 
company’s postwar line of passen- 
ger and commer- 
cial motor vehi- 
cles are now 
assigned, it was 
revealed last 
week by George 
H. Bell, director 
of sales. 

“Even with the 
thorough screen- 
ing being given 
each of the many 
applicants for the 
remaining fran- 
chises, a perfect- 
ed distributor setup will be an actu- 
ality within 30 days,” Bell said. 
“Allocation of dealerships is mov- 
ing at a rate far beyond our ex- 
pectations.” 

All distributor and dealer outlets 
will handle every unit on the com- 
pany’s manufacturing schedule, in- 
cluding jeeps, trucks and passenger 
cars, Bell stated. 

Appointment of distributors in 
five principal areas was also an- 
nounced by Bell. 


The sales organizations, their lo- 
cations and the territory assigned 
to them are as follows: Willys-New 
England, Inc., Boston, all of Mas- 
sachusetts, New Hampshire and 
Vermont; Transport Motor Co., San 
Francisco, Calif.; Tovrea Farm Im- 
plement, Phoenix, Ariz., all of Ne- 
vada, New Mexico and Arizona; 
Butler Motors, Inc., Chicago, all of 
northern Illinois and part of Indi- 
ana, and Kernan Motors, Balti- 
more, the greater part of Mary- 
land and part of West Virginia. 








G. H. Bell 


Shifted from Dept. of Commerce... 


RFC To Direct Sales 
Of Consumer Goods 


WASHINGTON. — Responsibility 
for the disposal of consumer goods 
was transferred last week from the 
Department of Commerce to the 
Reconstruction Finance Corp. by 
President Truman. The change, tc 
take effect Nov. 5, was reportedly 
made to speed up surplus property 
sales. 

Following the executive order, W 
Stuart Symington, surplus property 
administrator, announced that the 
War Assets Corp., an RFC subsidi- 
ary, will handle all the disposal] 
activities of the RFC, including 
consumer goods. 

Symington said the transfer was 
made upon “the recommendation 
of the secretary of commerce.” 

Meanwhile, it was reported here, 
that Henry Wallace, secretary of 
commerce, was dissatisfied with the 
additional burdens that the sale of 
consumer goods placed upon his 
department. It was said that he 
was a strong supporter of central- 
ization of disposal activities. 

The Department of Commerce, 





Bennett, Rausch Out 


Davis, Moekle 
Are Elected 


Ford Directors 


DEARBORN.—J. R. Davis and 
H. L. Moekle Friday were elected 
directors of Ford Motor Co., and 
M. L. Bricker was appointed vice- 
president in charge of manufactur- 
ing, it was announced by Henry 
Ford II, president. 

C. L. Martindale, who has been 
head of the accounting department, 
was named controller. 

Davis, who is director of sales 
and advertising, and Moekle, secre- 
tary and assistant treasurer, were 
elected to fill the vacancies caused 
by the resignation of Harry Ben- 
nett and Ray Rausch. 

Other directors of the company, 
besides Davis and Moekle, are 
Henry Ford, Henry Ford II, Benson 
Ford, B. A. Craig and Frank Camp- 
sall. 





Jack & Heintz 


Hints Output 


Of Car By End of °47 


CLEVELAND.— (UTPS) —Hold- 
ing out the possibility that Jack 
& Heintz, Inc. would be producing 
automobiles by the end of 1947, 
William S. Jack, president, dis- 
closed that the company soon 
would begin to manufacture a 
new-type gasoline engine, a “hot 
water” refrigerator and other new 
products. 

Speaking before about 800 “asso- 
ciates” at a company banquet in 
Hotel Carter, Jack: 

1. Announced that Jack & Heintz 
now had a capital of $5 million, 
but that the company was being 
reorganized and would have a capi- 
talization of $50 million to back its 
peacetime program. 

2. Told employes that virtually 
all Class A stock (which does not 
carry any voting rights) purchased 
by them had been bought back by 
the company. He said all workers 
would be given an opportunity to 
buy a new common stock, the only 
kind to be issued. 

3. Assailed “irresponsible” union 
leaders, said legislation to outlaw 
strikes might be necessary and 
called on organized labor for a 
peacetime “no strike” pledge. 

Jack said the company’s new 
type of gasoline engine had “gone 
around the world without stopping 
at a speed of 75 miles per hour” 
in laboratory tests. 

“There is no engine in the world 
like it,” he asserted. “But before 
we market it we will test it until 
it has gone non-stop around the 
world two or three times.” 

The Jahco head said he had been 
approached by other’ concerns 
which wanted to obtain use of the 
engine for their products, but had 
turned their offers down. 

“There will be none to get exclu- 


sive use of the engine,” he said. 
“The world is our market. As a 
matter of fact, we may be pro- 
ducing our own automobile before 
the close of 1947,” 

He said it would be usable for 
automobiles, for airplanes, as an 
outboard motor and for numerous 
other things. 

Jack revealed the company’s new 
refrigerator would use hot water 
as a refrigerant, but he would 
comment no further on it except 
to say that before the end of 1946 
some would be produced. 

He told, also, of an electric motor 
which would be produced in sizes 
ranging from 60 hp. to 250 hp. and 
for which Jack & Heintz had tabu- 
lated a huge number of inquiries. 


while handling the sale of con- 
sumer goods, was the center of 
attack from states, municipalities, 
veterans and consumers. 

Consumer goods include automo 
tive vehicles, parts and equipment, 
house trailers, construction andes. 
farm machinery, office furnitur 
and other “over the counter” goods, 


Hudson Expects 


2,900 Dealers e 
Early in *46 € 


DETROIT. — Hudson has added 
748 dealers this year, it now h 
more than 2,000 and expects to 
have 2,500 by early 1946, George 
H. Pratt, general sales manager 
revealed last 
week followin 
the company’ 


first postwar 
dealer meetings, 
here. 


Eventu- 
ally, Hudson wil@ 
have some 13 
distributors and 
3,000 dealers, h©& 
said. At present 
distributors ar 
up to 123 from 7 
before the war. 
President A. E. Barit said — 
it was gratifying to see so man 
old faces at the dealer meeting, 
indicating high survival despite 
the lean war years. 

He predicted that high manu- 
facture would continue even after @ 
the pentup demand for cars was 
met. 

Pratt asserted that Hudson 
factory and field staffs had been 
increased and were now read} 
There will be a tough competitiv 
fight after the first flush of selling, 
he said, but Hudson will enter j 
with the most aggressive selling 
team it has ever had. 

Dealers will be sampled with ne@e 
cars by the latter part of Novem- 
ber, he asserted. 

Hudson showed both its Con 
modore and Super Six at the pre- 
view, although production will 
confined to the Super Six unt 
about the first of January, when 
the eight-cylinder car will go int@e. 
production. 





Geo. H. Pratt 


The Detroit dealer meeting ‘ 
Masonic Temple, attended by dea 
ers in Michigan and North and 
Central Ohio, was to be follow 
by dealer meetings in Chicag 
Oct. 25; New York, Oct. 30, and 
others scheduled immediately e 
some 60 distributing centers. 


Pratt said that production is, 
of course, the key and first essen = 
tial, but he asserted that “we are 
preparing for the future with f 
production and new emphasis o 
distribution and selling and its 
wealth of new economic opportug._ 
nities.” 


Other Hudson officials who at- 
tenced the preview were Norma 
K. VanDerzee, assistant general 
sales manager, and M. M. Robert 
advertising manager. Se 


It costs you about a penny-a-day to kee 
abreast of the automotive news — bett 
renew NOW! 








HUDSON DEALERS crowd around 1946 model %4-ton cab pickup which w 


shown, along with new Hudson sedans, for the first time at dealers’ 


meetir 


in Detroit last week. At a day-long meeting the Hudson dealers heard of plans 
for postwar sales and examined the 1946 line of Hudsons. The new truck, with 
high mechanical efficiency and ease of operation, interested many dealers. 














addressed to John 0. 





EALERS who did not have 
D their shops full every day dur- | 
ing the War years were the excep- 
ion. This condition applies to those 
dealers Who were fortunate enough 
o find the equipment and mechan- 
ies to eXpand the operation, as well 
as those Who suffered from a loss 
fm: npower and from the general 
shortige of parts. 

Dealers are asking now as to 
whether this situation will, con- 
tinue. Some have their doubts 


added _— about their ability to stand up 
wih under chain, oil, tire and acces- 
cts to sory store competition. A few 
Georg think it would be better to devote 
nage their time exclusively to car sales 
i last in the future. 
llowin * * +# 
ona Car Dealer Has 
1eetin Advantages 
( F COURSE there is going to be 

. os more competition. There will be 
on wil more modern one-stop _ stations, 
e 13 owned or leased by chain operators. 
and Many soldiers who received train- 
rs, h ing in the air corps ground forces 


or in the Ordnance units will re- 


; es turn and open garages. This devel- 
rom 7 opment is only natural. It should 
war. be no source of worry, however. It 
d tha doesn’t take away, for one moment, 
= the desirability on the part of the 
eeting, dealer to meet that competition. It | 


should serve as a stimulant to at 
dealer to maintain and increase 


nanu- service business. These new outlets 
after@PearO chaps will be more modern than 
3 was the average dealer’s place of busi- 
ness, and it might be more strate- 
dson tei, located so far as car traffic 
ae is concerned. 
reat fr The dealer, however, is spotted 
etitiv with many definite advantages. 
elling, First, he has factory-trained me- 
iter GRR chanics. Second, he has the short- 
selling cut tools designed specially to 
| save time and work on the re- 
h ne@eer® pairs of the car he handles. 
ovem- Third, he has genuine parts at a 
less price than paid by his com- 
Cone petitors, if the competitors find 
il tee them available. Fourth, he has 


customer preference. Most own- 


= ers of his line normally have 
» ial more confidence in the dealer’s 


service operation because they 
know of the dealer’s interest in 


ng the line. Owners realize that the 
: feat * dealer has a definite stake in the 


1 and satisfactory operation of that car. 
eee Pleasing owners is the only 
icag foundation on which a dealer or- 
: and ae can be built that won’t 
ly @=—T imit the growth from the sales 
; standpoint. 

n is, 

sen Get! ays to Stans 

> are Cc 


f -ompetition 
is ere Ac CORDING to many dealers I 


1 its have interviewed, or who have 
ort ge ritten me, the more advantageous 


ocation or the more modern build- 


o at- ings of service stations can be met 
rman” doing two things: First, seeing 


neral hat there are wide entrances and 
bert. tasy exits to the dealer's repair de- 
Sh tment, that all the stalls are 
‘sed for mechanical work rather 

o ke than for storing customers’ cars. 
bett cond, that the building be kept 
potlessly clean. It is particularly 

iportant that the interior color 

heme be harmonious and attrac- 

ve. Color has effect both on the 





istomer and on the morale of the 


vorkers. 

The knowledge and experience 
the dealers have gained during 
ue ealers Rave gained during 


ust Among 
ealers 





Howarp Haseccer (Ford), Chaska, 
Ainn., born Apr. 14, 1886 at Jordan, 
Minn. He started originally in this 
usiness directly as a Ford dealer 
-n October, 1913. He is a director 
of the Minnesota Automobile Deal- 
rs Assn. and a past president of 
lis local civie association in which 
apacity he served for three years. 
fe has a fondness for tinkering 
vith and driving his 1904 one-cyl- 

(Continued on Page 16, Col. 1) 





Dealers’ or salesmen’s comments, 


and the writer's name will be k 





—— TTS 


|the largest class 
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Dealers tell me 


By John 0. Munn 











ee 




















Questions or requests may be 
Munn in care of Automotive News, Detroit, 


ept in confidence if requested. 


i 

















Wartime with their service sta- 
tions, in my opinion, will not have 
any other effect on most of them 
than to expand and specialize on 
service. New competition can be 
successfully met by dealers. All 
dealers not only have the inher- 
ent advantages stated above. but 
the market is going to increase. 
Prognosticators tell us that reg- 
istrations in America will reach 
40 million. Automobile owners are 
going to use their cars much 
more than they did during war- 
time. 


Used Car Angle 
Is Emphasized 


HERE are other reasons whv! se 


dealers should continue 
terest in service. One verv r 
tant reason is that event ually deal- 
ers are going to recondition 
used cars than ever befor 
dealer who is going to get 
of the business possible 
go into the used car busines 
er and further 1 
Used cars are 
used to stimula 
cars. Used cars i 
peoples’ car. We ne 
business if we 













industry — people 
cars. 

Dealers, therefore. need me- 
chanics and mechanical equip- 
ment to condition cars, and the 
availability of manpower and 
equipment to shift to used cars 
owners’ cars during peaks and 
valleys of the operation is a dis- 
tinct advantage. By recondition- 
ing used cars, the dealer employs 
a lot of equipment he never had 
before that can be used advan- 
tageously and profitably in con- 
ditioning customer cars. 


Service Department 


An Insurance 


HE most important considera- 

tion for a new car dealer to stay 
on top of the service end of his 
business is the fact that it is 
only part of his business that» he 
owns and controls exclusively 
While it is a detailed job that re- 
quires close watching, it can be 
made to pay dividends and assure 
real security. It is the part of his 
business that can give him a lot 
of personal satisfaction, because he 
puts so much of himself into it. It’s 
a hedge against the cancellation of 
his new-car contract. It’s insurance 
of the availability of another line. 
if such a thing should happen. It’s 
the permanent part of his business. 
His car may be popular one year 
and fail to attract maximum con- 
sumer acceptance another. His rep- 
utation as a service operator al- 
ways remains. The character of his 
service department largely deter- 
mines his business standing in his 
community. Service brings him 
more customer contacts. More pros- 
pects for cars—new and used. Pros- 
pects are more favorably inclined 
to do business with him. Because of 
these sales contacts, he can do a 
better job of representing his mian- 
ufacturer and constantly exceed his 
make’s national average. 

Surely dealers will need to do 
more promoting of their service 
departments, do more training of 
their service salesmen than they 
did during wartime. Operating 
the service department is the 
most stimulating part of a deal- 
ers business. It has so many 
sides to it. It involves finding the 
right kind of housing and equip- 
ment, the proper layout for fast 
and accurate work, the most ad- 
vantageous arrangement of the 
stock of parts, the training of 
service salesmen and the careful 
keeping of records and the col- 
lection of money. It’s a challenge 
to a dealer’s management and or- 
ganization ability. The service de- 
partment is altogether worth- 
while from every standpoint and, 
incidentally, it can be the gold 
mine of the business. 


to right, 
Jones, Jones & Manske, Reading, and C. 
motive Assn. Seated, R. W. Frantz, Motor Twins, 
Parker, Parker Chevrolet, Pittsburgh; 
Philadelphia; E. J. Powell, Upper Darby; H. 








Year Limit Planned 
For Wage Suits 
WASHINGTON. — The House 
Judiciary committee has rewrit- 
ten the Gwynne Bill which lim- 
its the time when action can be 
brought under the Wage and 
Hour law, although it has not 
been reported to Congress. 
Under the revised bill. no re- 
covery of wages can be brought 
unless action is started within 
one year after the cause of ac- 
tion arises. Action on claims ac- 
cruing before the bill is passed 
will have to be started within 
six months after the bill be 
comes a law. 





Program Set 


For Parlev of 


Ohio Dealers 


facturers Assn., will be the speaker | Chevrol et. 48 Chrysi er, 3 ©C rosley. 


COLUMBUS. O George Ww 
Romney. of the oar omobile Manu- 
at the banquet to ‘te given in con- 
nection with the annual convention Hudson, 


hio Automobile Dealers 
he Neil house here Nov. 
It R. Hamer, executive sec 
innounced last week. 
istration will start at 1 p. m. 
ind that evening there will 
de open house. The business session | 


Will open at 10:30 the following | 


att 





|morning. The “D & S Licensing | 
Law” will be discussed by Frank | forcement by 
| McQuinn, RegiatEne. Ohio bureau | 
}of motor vehicles. 


Following luncheon, Scott A. | 


Rogers, president of the associa- 
tion. will give a short talk and | 


lintroduce the guests. Lee Moran, 


executive vice president of the Na- 
tional Automobile Dealers Assn., 


|will speak on “Where Do We Go 
|trom Here?” and W. Wilbur Shaw, 
|Firestone Tire & Rubber Co., 


Akron, will discuss synthetics. 

“Dealers’ Tax Problems” will be | 
the theme of an address by John 
W. Stokes, and the “Dealer's Point 
of View” will be handled by Col. 
Felix Doran, general manager of 
Reet sales, General Motors. 

Following this address the board 
of trustees will meet and the elec- 
tion of officers will take place. At 
the banquet, President Scott A. 
Rogers will deliver his annual ad- 
dress and Gov. F. J. Lausche will 
extend greetings. Romney’s address 
will follow. 

Among the business matters to 


the | be considered will be the adoption 


of revised by-laws and segnaiions. 


Hosmer ¢ to » Quit 


A petition has been filed in su- 
perior court in Dover, N. H., for 
dissolution of Hosmer Motor Sales, 
Inc.. of Rochester. 





New PAA Directors 





EXECUTIVE COMMITTEE of Pennsylvania Automotive 
standing, Guy Woodward, Washington; A. W. 


AMONG MEMBERS of the new Pennsylvania 
rectors are, standing, left to right, Fred Haller, 
burgh; J. E. Wolfington, Wolfington Motors, 
Williams Auto Sales, Clearfield; ; 
R. A. Erwin, Erwin Chevrolet, Philadelphia; A. 
Cc. S. Klugh, manager, Pennsylvania Automotive Assn., 
Jones & Manske, Reading, and S. H. Parker, Parker Chevrolet, Bellevue. S 
R. W. Frantz, Motor Twins, Inc., Wilkes-Barre; ‘ili 
Williams, Sharon; A. W. Golden, Reading; FE. 
Johnstown; Oscar Mohn, Mohn Bros., 
| Station, Jeanette; Guy Woodward, Washington; 
'H. J. Fritz, Starz Bros. & Fritz, York. 


Cook County Has 4060. . 


Chicago Dealers’ Total 
Highest Since Oct. “42 








and two years 


Of the Cook 
accounted 
the sut burban are 
v gomeig of cars, t Fagan on 
the 
at the annual meeting in the Hot. | 
| Belden here. 

Other officers elected by the new 





OP. . Antic pdinlers. 
To Be Enforeed 
By Single Unit 


w ASHINGTON. 
gested by NADA for uniform 


A plan sug- 





automobile 
n accomplished. 
Enforcement 
pair services 
from the Tr: ides 


has been transferre 4 
and Services divi- 
| sion to the Consumer Goods divi- 
sion. The Consumer Goods 
with William Remy 
forcement 
enforcement 


It is expected that the shift in 
enforcement 
in District 
OPA offices by 


District Sessions 
Replace Conclave 


For Ill. Dealers 


PEORIA, IIl.—Five — Meet- 


have been set by Illinois ‘Antone: 
instead of one fall 


tive Trade Assn. 
convention, 


are in demand now, and 
Department of Commerce to show 
cause for the indie: ited delay 


Sterling, Nov. 6, Coliseum; 
i Recreation 
Jacksonville, 
Champaign, Nov. 
building plant. 
A feature of each meeting will be 


}explanation of SSR-49. 


1 Huddleston Re- 





n, Reading; R. C. 
S. Klugh, manager, Pennsylvania Auto 
Wilkes-Barre; 
Wolfington, Wolfington 


J. Fritz, Starz Bros. 





Automotive / 
Lebanon Car Co., 
Philadelphia; i 
M. S. Nute, ; Kennett Square; 


Harrisburg; 
». Cambria Motor Sales, 


. Brinker, Central Service 
, Upper Darby, 


Lancaster; 


, 
J» 





Mado i* Heads 
Dealer Group 
In Canton Are 


CANTON, O George F. Malones 


former Vice-president of the 
rk County Automobile Dealers 
n.. Iast Week Was eae to 
presidency of the organization 


board of irectors include Ray 
| White teathe! er, vice vo sident: C. C 
|Ewing. suceeeding John Pe ar, as 


~ 


} treasurer, and Adolph Salsburg, re 
elected as executive manager. John 
Kramer, retiring president, Was 
gees to the board of trustees 


the Ohio Automobile Dealers 


Asse 

Three members were elected to 
tthe board of directors. They are 
.. | Whitele ather, J. N. Stewart and 
Hallie Balderson 


Va. Dealers 


Delay in Getting 
Sur plus Parts 


RIC ae Va. Delay in de- 
livery of surplus motor vehicle 
parts purchased by dealers here 
was indicated last week by John E 
Raine, general manager of the 
Automotive Trade Assn. of Vir- 
ginia. 

In a letter 
Commerce, Raine said that some 
dealers who have placed orders 
amounting to as much as $60,000 
each, have received no reply or 
acknowledgment of their order 
Other dealers were notified that it 
may be several months before de- 
livery wil be made, the letter said 





Cite 


to the Department of 


Raine pointed out that the parts 
asked the 


“ fegenvity 
Richmond Dealer Finds 


Balloons Useful 
RICHMOND, Va. J. B. Hughes 


| Motor Co., Inc.. is using neoprene 
| fabric from barrage balloons in 
| variety of ways that suggest 
mobile dealers can put surplus 
property purchased from the gov 
ernment to good use 


auto 


The firm purchased two “barrage 


balloons D-4, used." according to 


B. Hughes. The upholstery de 


partment will use the largest, 7s 
squire vards of neoprene fabric 
in repairs to auto roofs. The com 
pany will experiment with it) alse 
as an awning over oan. outdoor 
display platform 


The smallest balloon, he said 


;} would be used as ano advertising 
jscheme, if gas ean be found for it 





$121,000 in U.S. Parts 


Bought by Mt. Dealers 

DE NV ER. — Rocky Mountain 
trade has) purchased = S424,000 
worth of new automotive parts 
in the past 30 days from the De 
partment of Commerce, Otflice of 
Surplus Property, according to 
John EF. Hough, regional di 
rector, 

The sales embracing practi 
cally every type of automotive 
part made, went to wholesalers, 
dealers, service garages and fleet 
operators. A new tixed-price sell 
ing program moves government 
surplus to the publie quickly, 
and often eliminates the need of 
inspection and seated bids, 
Hough declared. The minimum 
order accepted is $500 net after 
discounts are allowed. 
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ee NEW YORK. The New York 
ee Cee eee ae | Times’ Washington correspondent, | 


Somaer DETROIT 26, MICH. senae Arthur Krock, summed up the Gen- | 
@) Cables Address—AUDANE, Detroit @ eral Motors strike situation so well | 
last week (Oct. 23) that it evoked 


2666 Penobscot Bidg. Telephone CHerry 0495 


no little comment 


| WHAT CAN here. I think you) 











New York Washington Chicago Los Angeles (E , 20ON Rah r | 3 
51 B. 42nd St. Chandler Bldg. 360 N. Michigan Ave. 403 W. 8th St. | ¢ - E. WILSON will appreciate) 
Murray Hill 6-0104 National 4303 State 6273 Tucker 1579 BE THINKING reading it, so here | 
sapuinieninien ee ; oes: 
pl a in ABOUT? s 


Nearly everyone | 
{in government who could do any- | 
| thing to solve the problem of labor | 
| disputes was struck dumb by the 
isuggestion of Charles E. Wilson, | 
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| Corp. Even though he said his pro- 
| posal is “not politically feasible” at 
this time, the shock was hardly | 
|mitigated by that observation. 
ct ok c. rn The executives and legislators 
Portland, Ore.—F. K. Haske’ , . , Re 
Richmond, Va.—f. D. Baten |who must get the law changed be 
San Antonlo—B. C. Reber fore Wilson’s plan can_ operate 
San Franciseo—Leon Pinkson |did not call it a “Hitler-like” idea 
Seattio—D. M. Trepp (which was the quick characteriza- 
Spartanburg, 8. C.—L. D. Bray } 
Springfield, t11.—C. C. Hall tion made by spokesmen for the 
*. Louls—Sam x Hurst | auboanative workers). What bowled 
oronto—James Montagnes va S¢t ne 7A a 
Vansenven-8 ©. Paliaiten |over the authorities was the con 
Washington—William Ullman }trary fact that the plan is so sen- 
sible and so traditionally American. 
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isntered as second-class matter Post Office, Detroit, under Act of Mar. 3, 1879/4 citizen in_ interest. Some people, 
B 4 th lated Business Papers | including Presidents, have said| 
Member of Audit Bureau of Circulation and the Associate usin pers | vigorous things along this general 


line on numerous occasions. But 
there has always been a qualifica- | 
OUR FIELD DEFINED tion that took the sense completely 


Automotive: Self-propelling, hence, of, pertaining |out of the sentiment. And then, 
to, or concerned with, vehicles or machines, as auto- on next — he who heii 
7 e ruism enadorsea a 06U-nour 

mobiles, airplanes, or motorboats, that contain with | week for 40 hours’ pay, to begin as 
in themselves means of motion, control, & direction, | .oon as the next election was over. 
as, automotive engineering.—Webster’s New Inter- | 
| 

! 








AUTOMOTIVE 








| To realize how heinous was Mr. 
| Wilson’s offense to Washington it 
| is only necessary to review his pro- 
| posal: 

1. The automobile unions are 
fasking 52 hours’ pay a week for 
40 hours’ work so that their war- 


Time to Scrap SSR-49 
time take-home pay will not be 


| ele Congress has come to the point where it recognizes | pequeed. The government is calling | 
4 that OPA’s remaining directives are obstructing the | for increased peacetime production 
path to quick and orderly reconversion. This accusation was ee ee sr — ceilings of 
included in the eighth report of the House committee | Seaaiiaas ag gy 
assigned to investigate whether federal agencies stay within | qustry can’t increase production 
their legal authority. | as required with a 40-hour week; 
Yet the Administration continues to let OPA Chieftain | | =. "sar ir cater ce - 
as an advertising and merchandising counselor sate of &2 hears for 46. 
should know better than to shackle the hands of industry| 2. Every other country in the 
under such trying times—keep in force regulations we on holes a — meres 
Lai sete eee ee. 8 Sa > se eae an before in the first years o 
stifle the world’s largest industry from carrying on and [the postwar era, said Mr. Wilson. 
being the leader in the parade to prosperity. | And the United States is committed 
Ceiling price regulations that regulate only the price of | ‘te — a ee of its own | 
the end product, without also regulating the costs that go | Ror ceauhee - ied as ee 
into the product’s production, only encourage strikes and |duce more here if our own con- 
idleness when greater effort and more work is the only} 


sumers’ wants are to be met and 
sane and efficient road to economic reconversion. our foreign commitments redeemed. 
- : . ae a »,| Even if the latter are reduced or | 
Even in the maintenance of our critical “on rubber abandoned, there must be an in- 
transportation, the ability of our undermanned repair shops |crease over prewar production to | 
is severely handicapped by leaving in force RMPR-165, with ee Therefo — : 
stig: 1 : erefore, for a few years, the 
its confusing ame ndme nt No. 4 to SSR-49. a lead wesk-week in induatey 
Repair shops are fast getting back on a competitive basis, | should be raised to 45 from 40 
and automotive vehicle owners are fast becoming better naa Aon overtime paid for 
buyers now that the flush war wages are a thing of the! tree hours when the work-week 
acl C titi ] Saverslia tare . 7 rill inle is 48, recommended Mr. Wilson. 
past. Competition and unfavorable buyer reaction Wul quicK-| This will bring about a 20 per- 
ly take care of the few cases of over-charging that may | cent increase in production, raise 
occur in the repair shops. | the wartime take-home pay of 
It is a sad commentary on government which leaves a | 
regulation in force that forces an outstanding dealer organi- | 
zation group to advise its membership that, because of the | * ee 
confusion in the order, “it may be advisable for all dealers |,,5U°" ‘8 his proposal, as revolu- 


the workers 5 to 8 percent and 
impose no added price on the 

cae Wee A thi Re at tha © lati tionary to the pro-labor politicians 

to charge the maximum within the scope of the regulation | who have dominated the United 
ond let it go at that. 


national Dictionary. 























consumer. 

States government since 1933 as to 
the labor leaders who, aided by | 
|New Deal economists, have per- 
;Ssuaded their followers of these 


e a 
Figure Facts 
WOULD vou believe a thief who hollered “robber” as he | thinss: the country can go to a 30- 
ee oe let ? hour week without loss of produc- 
stole your wallet: ,tion or take-home pay for indus- 
Or a Walter Reuther who yells “Strike Inciter’”’ at General | trial workers. The 40-hour week, 
Motors after Reuther whipped GM workers into a strike | Without loss of take-home wartime 
cet | pay, is a sacred “labor gain.” Man- 
ever : agement is making so much money, 
By the same token, what credence can be attached to and technological improvements are 
firures offered by Reuther and the UAW “to prove” that 4 bye oe ane rome ae the 
: 7 Oa es ee ene tae : a -g | high-pay short-week can be main- 
GM can pav 30 percent higher wages, reduce the price Of | 1.50.8 and its tours sean wands 
cars and pay stockholders more? even shorter without any important 
There is a significant difference between oe and UAW anal ee eee age 
figures. GM’s are reviewed carefully by the U. S. Treasury rae Dia ae this thesis, encouraged 
e *S ests, enc agec 

department. UAW’s are as free, and as wild, as the wind.' (see EDGEWISE. Page 41. Col. 3) 


| 
| Prices for Used Motor Vehicles.” 
| Here is a copy of the letter: 


| advance in wage rates by General 
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in This Corner 


‘Revoke MPR-540..... 


The views expressed in this column are those of our readers. Anonymous 
contributions will not be accepted but confidence will be observed upoa request. 








Motors could of course say that 
General Motors could afford to pz 
higher prices for their i 
|The basic assumption of 
|Reuther is that the prices pai 
‘for labor and supplies should de- 
“A general meeting of our mem- pend on the wealth or income og 
bers was held Oct. 1, 1945. One |the purchaser. Applied to the pu 
of the subjects discussed was OPA | chases of workers, the grocer 
Order MPR-540, Sept. 6, 1945, “Max- | should charge a higher price f 
imum Prices for Used Motor Ve- | putter, eggs and meat to a worke 
hicles.” Among the points empha- |¢arning $3,000 a year than to a 
sized were the following: ‘worker earning only $2,000 a yeag 
“A. Reputable dealers are unable | on the theory that the worker with 
to purchase, under the conditions | higher earnings could afford to pay 
set forth in the order, but very | more. 
few of the vehicles offered them. Would Mr. Reuther contend that 
“B. Owner to owner sales are in- (Continued on Page 20, Col. 1) 
creasing daily as owners realize | & 


Unfair 
This day we wrote Chester Bowles 
regarding MPR-540, “Maximum 


'that the order can not be enforced : E 
upon individuals. a Coming vents 





“C. As a whole, the order is un- 
fair to the motor vehicle retailing | 
trade. 

“The discussi ‘ae eemelaaea | hotel). Annual convention of Sout 

e aiscussion was conciuded | Carolina Automobile Dealers Assn. 
by a unanimous vote to advise you | 30 — Manchester (Boncueeter Cary 
of the above and to appeal to you) Club). Annual meeting of New Ham 
to immediately revoke the order. It — a — — 
was also voted to send a copy of | NOVEMBER A 
this communication to the Nation- | 1-2—Celumbus_ (Neil House). Annu 
: <> ; convention of Ohio Automobile Deal- 
al Automobile Dealers Assn., Wash- oo 2 : Tate 
ington, D. C., and to Automotive | ¢-7—Tulsa, Okla. (Mayo hotel). SA} 
News, Detroit. These actions are National Fuels and Lubricants mee 


OCTOBER 
29-30—Myrtle Beach (Ocean Fore: 


now fulfilled. Your reply is await- _ ins. 
ed.” F. L. Haier, secretary, | 6-8—Chicago (Stevens Hotel). Region 
> : ae - e i e 
Washington Automotive Trade eee St mever and Equipm 
Assn. 8—Atlanta (Ansley hotel). Annual con 
: vention of Georgia Automobile Dea! 
Incorrect Theory ers Assn. 


4 f : 12-15—Chicago. American Petroleum In- 
The argumen t s advanced by | stitute’s auneial convention. 

Walter Reuther (UAW vice-presi- | 26-30—New York (Hotel Pennsylvania): 

dent) in favor of a 30 percent Sixty-sixth annual meeting of Amer- 

ican Society of Mechanical Engineers 


nee Mier a : 27-28—Atlantic City (Claridge Hotel 
Motors are based on an incorrect | Annus 41 convention of New Jersey 


theory of the manner in which our Automotive Trade Assn. 
economic system functions. He says 28- 29—Minneapolis (Nicollet hotel 
General Motors can afford to pay | Convention of Minnesota Automobil 
: . ~ | Dealers Assn 
the increase demanded. DECEMBER 
Those who sell steel, copper, coal, 


§-11—Richmond (Hotel John Marshall) 
: - Annual ‘convention of Automotive 
tires, and other things to General Trade aeeee of Virginia. ae 
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Take a good look and a guick look—tor this picture's going 


to change. 


Right now it’s a good Eastern open point, with no Packard 


dealer. 


But there’s an alert operator (reading this advertisement 


today ) who will soon be going to town in City “wy 4.” 
The tacts about it are these: 


134 Packard Owners — immediate source of a thriving parts 
and service business. [3+ satisfied owners who have 
solidly established the Packard name in this citv and can 


quickly establish yours. 


119 Car Quota—!19 of the finest Packards ever built—this 
city’s share of Packard’s postwar production goal (200,000 


cars per year). This local quota was set atter caretul 





analysis ot the Packard market and sales potennal in 


City “X-4." 


Investment Required— with 318,000, according to our busi- 
q vz 


ness management analysts, a Packard dealer could begin 
satisfactory operation tn this city. 


Annual Profit—protit projections tor this citv indicate a normal! 
annual return of $13,000, including the operator's salary. 
Ihe dealer we want here can count on more. 


Inquire now about Packard's ‘opportunity cities.”" kither 
**X\-+"" or another one nearer vou. 

Frankly, we haven't enough open points to take care of the 
applications already received. But the points we have are good 

too good to give to any but the highest tvpe ot operators. 

It you're this kind, phone or wire the Packard Sales Divi- 
sion, [S80 East Grand Blvd., Detroit 32, Michigan. 


- 8x," 
cae “eos in cities d- 
i pS _the ft ane r ecently ced. 
ia * "X-2," and have ber 
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Threat to Small Business 


Seen in TAA Integration 


By Jack Weed 

DETROIT. —-Integration of trans- 
portation was labeled by Ted V. 
Rodgers, president of the Amer- 
ican Trucking Assns., the greatest 
threat to small business and to 
the most efficient low rate trans- 
portation the country has. He as- 
sailed the proposal of the Trans- 
portation Assn. of America in an 
address to the Detroit Traffic club 
here last week. 

Rodgers claimed that, while pos- 
ing as a non-profit organization 
devoted to transportation research, 
TAA is actually the tool of certain 
capital interests that are seeking 


House Charges" 
OPA Hindering 


a 

Reconversion 

WASHINGTON. — OPA’s adher- 
ence to outdated formulas in its 
postwar pricing program is hinder- 
ing reconversion and “dangerously 
jeopardizing” the nation’s economy. 

That charge keynoted a report to 
the House last week by a special 
committee appointed to investigate 
executive agencies. The committee, 
whose members represent every 
political faction, was unanimous in 
delivering the report. 

The report declared that OPA 


Administrator Chester Bowles 
has adopted no new _ pricing 
standard since the end of the 


war. This, it was charged, has 
prevented some phases of pro- 
duction and occasionally caused 
living costs to rise. 

The committee advised that the 
following steps be taken either by 
legislation or OPA decree: 
| A policy permitting commodities 

to be priced at levels “which in 
the accepted standards of account- 
ing will reflect current costs of 
production, plus a normal prewar 
margin of profit.” 


¢) Formulation and administration 
— of such policy in such a manner 
that prices so computed may be 
suitably reported to regional or 
district offices of the OPA on sim- 
plified forms affording no oppor- 
tunity for divergent interpretations. 
+) Action to see that such prices 
*? are effective unless deficiencies 
are discovered by the OPA within 
a specified time and when such 
deficiencies are reported by the 
OPA, producers to receive an op- 
portunity to meet OPA require- 
ments and objections. 

Prices at retail adjusted to re- 

* flect any dollar increase allowed 
to the manufacturers except where 
the markup on the particular item 
sutlicient to reflect a normal 
profit. 


IS 


@ Suspension of price controls, ex- 
” cept where monopolistic control 
of supply exists, on any commodity 
whenever it appears that the ele- 
ments of supply and demand are in 


a relative state of balance. 

( Review by the price administra- 
) tor of his policy enunciated in 
the Maximum Average Price regu- 
lation with a view to revoking or 
modifying it. 

The committee stated that 
price control must be continued 
until production of civilian goods 
had caught up with the demand, 
but insisted that an orderly and 
rapid transition was dependent 
upon vital revisions in present 
policies. 


control of all types of transporta- | 
tion. This would be accomplished | 
through a few integrated manage- | 
ments. 

tate competition would be stifled 
and returning soldiers prevented 
from starting their own trucking 
business, he said. 

Tribute was paid to the truck 
lines for the remarkable record 
they had made during the war in 
keeping claims low. He welcomed 
new competition into the _ trans- 
portation field, especially air cargo. 
Inter-city buses alone had carried 
millions more passengers than the 
rails while over-road trucks had 
carried approximately one - fourth 
as much freight during the war. 

He also pointed out that every 
form of transportation: rail, wa- 
ter, air and truck, had made 
excellent records during the war, 
but that the problems of recon- 
version imposed at least equal 
burdens on transportation. 

The truck lines feel that they 
are ready to meet this challenge, 
although greatly impoverished 
through having to work under war- 
time regulations and handicaps. 

Wartime operations brought new 
knowledge to operators about oils, 
fuels and engine care. Lighter, more 
powerful and more _ economical 
power units will bring considerable 
savings in operating costs com- 
pared to prewar levels. 

Referring to a Senate investiga- 
tion in 1941 which reported the 
Transportation Assn. of America as 


a railroad front, Rodgers. said 
“While apparently neutral on 
transportation matters, the asso- 


ciation was actually created to dis- 
seminate the rail point of view. 

Railroads, having missed the 
plane on air transport and the 
truck and bus on highway trans- 
portation, are now demanding 
the right to cash in on the pio- 

neering work of the men who 
created these air and highway 
facilities for the nation’s ship- 
pers.” 

He pointed out that financial in- 
terests holding large blocks of rail 
securities are attempting to “sup- 
port the security of investment by 
the broadest possible earning base.” 

Rodgers cited the position of the 
then Senator Harry Truman who 
told the Baltimore Traffic club last 
year that our entire history runs 
contrary to integrated ownership 
of transportation. 

He predicted closer cooperation 
between motor trucks and _air- 
cargo operators, with trucks acting 
as feeder lines to planes transport- 
ing freight. 


K-F Franchise 
For DeRoy Firm 


~ 

DETROIT.—-Aaron DeRoy Motor 
Car Co., for 22 years one of De- 
troit’s largest automobile distrib- 
utors, will handle sales of the 
Kaiser and Frazer automobiles for 
Kaiser-Frazer Corp. and Graham- 
Paige Motors here, it was an- 
nounced last week. 

Joseph W. Frazer, president of 
Kaiser-Frazer and chairman of 
Graham-Paige, said that the com- 
pany will be a distributor of the 
medium-priced Frazer in 14 eastern 
and central Michigan counties, and 
will handle the low-priced Kaiser 
as a direct dealer. The dealership 
will distribute parts and accessories 
for both cars. Gilbert Michel is 
president and general manager. 
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o., Charlotte, N. C., branch, looks on 


Burgdorf gets the feel of the new Ford. 


MASON (left), recently appointed assistant manager of the Ford Motor 


approvingly as Branch Manager (. A 
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Names in the News 


Vern R. Drum 


A large part of Vern R. Drum’s 38 years in the automotive business 
—in fact, when he started it could hardly be called a business—has 
been in association with Joseph W. Frazer, president of Kaiser- 


Worked his hobbies. 





Frazer Corp. 

Where is Vern Drum now? 
That’s right, he’s again asso- 
ciated with Frazer. He is very 
busy as. vice-president and 
general manager of Kaiser- 
Frazer and Graham-Paige and 
is playing an important part in 
preparing the great Willow 
Run plant for production. 

Even if he had some of the 
more common _ hobbies he 
wouldn’t have time for them 
because of the pressure of his 
work. Mechanics, production 
and administration make up 
his hobbies as well as _ his 
work. 

Drum started on the first 
when he became an apprentice 
die maker in Toledo, where he 
was born in 1894. Production 
and administration were added 
to the list for the first time in 
an important way when he was 
operating manager of the main 
Chrysler plant from 1924 to 
1934, 

He was vice-president in 
charge of manufacturing at 
Willys for three years, starting 


in 1939. Later he dissolved the engineering firm bearing his name to 
join Graham-Paige at the Warren City Mfg. Co., Warren, O., and went 
to Detroit earlier this year to his present title. 

He is married and has one son, an engineering student whom he 
plans to have associated with him soon. 

It can be said about Vern Drum that he has “ridden” his “hobbies” 
to become one of the most successful production men in the industry. 





—— 


(:RAHAM-PAIGE’S TOP MANAGEMENT studies a blueprint of a part to 


be used in the medium-priced Frazer 


automobile. Left to right, Howard A. 


Darrin, designer; Joseph W. Frazer, president of Graham-Paige and Kaiser- 
Frazer; Vern R. Drum, vice-president and general manager; H. C. MeCaslin, 


chiet engineer; and W. A. 


MacDonald, 


vice-president in charge of sales. 





Standards Are Invaluable 
But Beware, Kettering Says 


By Mel Humphrey 
Associate Editor 

DETROIT. — “Standards in 
terials are invaluable to the mass 
production of today’s automobile 
but, beware, 
never be satisfied 
with standards.” 

This was the 
keynote of an ad- 
dress last week 
by Charles F. 
Kettering, general 
manager of Gen- 
eral Motors 
search laboratory. 

Kettering was a 
guest speaker for 
the annual meet- 
ing of the Amer- 
ican Society for Testing Materials 
here. 

Characteristically, Kettering spoke 
extemporaneously in citing numer- 
ous examples wherein research has 
developed a “better product from 
a good product.” 

He referred to the early kinds of 
paint used on cars. The problem of 
paint fading for a long time was 
accepted as a result of the ultra- 
violet rays of the sun. But only 


C. F. Kettering 











Crosley Buys Ind. Plant 


For New-Car Assembly 

MARION, Ind. — The Peerless 
of America plant here has been 
purchased by Powel Crosley jr., 
president of Crosley Motors, Inc., 
for $350,000. It is to be used for 
assembling Crosley’s new auto- 
mobile. 

The engines of the cars will 
be made in Cincinnati. Crosley 
said the first car will roll off the 


assembly line in January. 
SS 


ma- | 


re~ | 


after discarding that theory and 
discovering that dew was the major 
factor in causing paint to fade, was 
a better paint produced, Kettering 
pointed out. 

“A number of people have asked 
me what the automobile will be 
like, and look like, 50 years from 
now,” Kettering said. “My answer 
to that question has always been, 
I don’t know and I don’t care. That 
will be up to the people who live 
in that period.” 

But one thing is certain, 50 years 
from now people will look back 
to our present automobiles as mu- 
seum pieces and laugh, Kettering 
concluded. 























PAUL R. DAVIS 


for 93 years. George L. 


Foundation, made the presentation 


i (right), general sales 
diamond anniversary certificate testifying that Studebaker has served the publ 
Russell jr., chairman of the 
before 
‘companies and advertising leaders in Chicago. 







































































Rationing 
(Continued from Page 1) 
the week to concentrate on new 
ration proposals, 
The following proposals on ne \ 
cars are now before OPA: 
} 1. No ration controls at all. 
2. Ration all cars to most essen- 
tial users, and gradually broaden 
the list of eligible buyers. é—< 
3. Ration only a certain quota to 
take care of the most myer 
users and release all the rest of the | 
new models on a “first come, first 
served” basis. 
Chester Bowles, OPA administra- 
tor, told a Senate committee tha 
the end of tire rationing was “i 
sight.” Other officials said that if 
passenger tire production mero 
schedules, rationing could be ende 
late in December. 
Production of truck tires is rap 
idly nearing the point where con- 
trols can be lifted, it was reported. 
Meanwhile, E. J. Thomas, presi 
dent of Goodyear Tire & Rubber 
Co., said in Akron last week h 
had learned from “Washingto 
sources” that ‘tire rationing would 
end by Dec. 31. He would not re 
veal the sources. — 
Thomas said that even though 
tire rationing might end consumer. r=" 
will still have to “scratch for tires” 
but that the supply situation re am 
get better early next year. 
While the demand for truck tires 
has increased during this mont 
OPA has set the quota for Novem- 
ber at 350,000 compared to 500,000. 
in October. A smaller increase i 
production was held as the reason 
for the cut in the November quota 
Passenger car tires allotted ot 


rationing next month remain at the 
October quota of 2,500,000. oor 


= 
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Argentina Plans 


To Build All 
But Automobiles 


DETROIT.—Economice self - suffi 
ciency for Argentina, with automo- 
bile production an exceptio 
through construction of its ow 
machine tools is the goal of Cin- 
delmet Corp. of Rosario, according 


}to Guillermo A. Shakspear, genera 
| manager. 


Shakspear discussed Argentina’ 
plans with newspaper men here fol- 
lowing a tour of the Ford plan 
with two associates, Mario J. co 
letto, industrial manager, and Car- 
los P. Forno, of Uda del Forno % 4 
Hipos. 

Prior to the war, Argentina im- | 
ported about 95 percent of its ne 
chine tools from the United States} 
England and Germany. Cindelmet 
is planning a construction prograng—m 
which will give it 100,000 feet o 
floor space for the manufacture of 


machine tools and textile machi 
ery. The machine tools will be sold 


to companies making a ‘ 
goods. 
Automobile production is  eco- 


nomically impossible in his coun gam 
try, he said, adding that Ford dom 
inates the market and its sales 
there represent 2 percent of th@— 
company’s output. 

While in Detroit the group was 
the guest of Giffels and Valet, Inc 
engineers and architects, who are 
acting as consultants in the con, 
struction of the new Cindelmet fade 
tory. 
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Brand Names Research 


150 executives of branded preduct 
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Closed bodies did it—in 1911 
Balloon tires did it—in 1924 
Coil springing did it—in 1934 








LAT 
THE F 


ook back over the years. Remember how buyers 
welcomed and bought closed cars in 1911? 
Hailed the extra ease of balloon tires, coil springing? 


How sales climbed with each advance in comfort? 


It’s been twelve years since a major advance in riding 
comfort has been made—but right now one is 
ready and waiting for you — Airfoam latex seat 


cushioning. 
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[NOW DO IT AGAIN in 46 
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SHIONING 
FLOATING RIDE 


Airfoam cushioning banishes long-trip fatigue once 
and for all. It means luxurious comfort on the rough- 
est roads — a vibrationless, restful ride always. And 
it’s got plenty of stamina, too. Airfoam will last the 
life of the car — and protect upholstery against need- 


less wear as well. 


For details on Airfoam — your best bet for real sales 


leadership — write Goodyear, Akron 16, Ohio. 


AIRFOAM SEAT CUSHIONS 
‘vive’ to the slightest pressure. 
smooth out jolts and vibration, insur- 
ing a restful, fatigueless ride. 


Airfoam- 1.M. The Goodyear Tire & Rubber Company 
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THE GREATEST NAME 
IN RUBBER 
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House Trailer Production 
Up in Second Quarter 


WASHINGTON. — Production of 
housing type trailer coaches totaled 
1,138 in July, a decrease of 5 per- 
cent from the June figure of 1,196, 
according to the department of 
commerce. 

The 1,026 shipped in July had a 


Gasoline Sales 


Soar in B. C. 


VANCOUVER, B. C. Sales of 
gasoline in British Columbia set 
an all-time high record during the 
month of August, totaling 7,938,875 
gallons, an increase of 2,062,077 gal- 
lons over August, 1944, according 
to statistics released by Dr. W. A. 
Carrothers, chairman of the Coal 
and Petroleum Products Control 
Board. 

Reflecting the result of the end 
of rationing, retail sales jumped 
1,279,438 gallons to a total in Au- 
gust of 5,185,451 gallons. The in- 
crease over July was 832,483 gal- 
lons. 






PITTSBURGH PLATE GLASS COMPANY 





MAKERS OF DUPLATE, DUOLITE AND FLEXSEAL SAFETY GLASS AND OF MULTIPLATE BULLET-RESISTING GLASS. 
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FOB FACTORY 


value of $1,418,955 against 1,150 
worth $1,587,194 in June, a drop of 
11 percent in both volume and 
value. 

Production in the second quarter 
this year equalled 3,812, the highest 


which data are available. This 
compares with 1,680 in the cor- 


year. . 
The figures are based on the the high charges quoted _ 
reports of 50 manufacturers and|Such jobs by many service de- 
represent complete coverage of the| partments, many drivers have 
industry, according to the depart-| just let it go and keep pouring oil 
ment. The statistics do not include] in their engines to the point where 
models used for laundry, toilet or| they become virtual semidiesels. 
office quarters. In the normal course of events, 
this problem would not have been 
Prehn Chartered accentuated, because new cars 
A charter has been issued to|Would have appeared each year, 
Harold Prehn, Inc (Chrysler-Plym- and most engines would have re- 
outh), 412 S. Fourth St., Springfield, ceived a service overhaul between 
Ill, to deal in new and used cars.|°wners, so to speak. 
The incorporators are H. W. Prehn, Recognizing the difficulty, Pack- 
Margaret M. Prehn and T. C. Gale.|ard engine designers have devel- 








Jhe Eyes” Have It... 


PUBLIC WANTS WIDER VISION 


IN NEW CARS 


WOULD wider windshields and larger windows contribute 


to the safety and pleasure of motoring? 


The men and women who will be driving and riding in 
tomorrow's cars think so. Unbiased surveys conducted on 
behalf of the SAE by widely circulated newspapers among 
representative groups in the North, East, South and West. 
put wider windshields and larger windows first as features 


they want in peacetime cars. 


To be in line with these common-sense desires of your 
prospects, plan now to go in for larger body openings. And. 
to give your new models greater sales appeal, use Duplate 


Safety Plate Glass and Duolite Safety Window Glass. 


These pre-war favorites will be once again available in 
quantity. Also, “Pittsburgh’s” vast wartime experience in 
fabricating special glasses, streamlined glass shapes. ete., 


for the aviation industry will be at your disposal. 


Our safety glass specialists will gladly consult with you on 
any glazing problem involved in the design and construction 
of your forthcoming cars. Write to Pittsburgh Plate Glass 


Company, 3023-5 Grant Building, Pittsburgh 19, Pa. 


"PITTSBURGH ” sland for Lualiily Class and (Lrtut 


Auto Men Look Ahead 
To the Second Owner 


By A. H. Allen 


point of a steadily increasing pro-| CLOGGING OF OIL RINGS in passenger-car engines, 
duction for the five quarters for! with resultant excessive consumption of oil, has been a com- 
mon complaint from prolonged slow-speed driving during 
responding period a year ago and| wartime. Usual corrective is a complete “ring job,’ but be- 
3,529 in the first quarter of this| cause of the difficulty of obtaining prompt service work, plus 

Oo 


















providing good grades of oil ar 
used and regular changes are made, 
but with 35 mph driving and en- 
gines getting up around the 50,000 
mile mark, gum and varnish accu- 
mulate on oil rings and prevent 
their normal functioning. Now that! 
new cars are again becoming avail- 
able and speed restrictions relaxed 
the difficulty and resultant com- 
plaints probably will ease off, but 
any steps taken to correct th 
trouble are forward-looking, if not 
for the original owner, then for 
the second and third owner. 
* * * 


Rolls-Royce Future? 


‘Behind It’ 

GEORGE T. CHRISTOPHER 
Packard president, brought down 
the house at a recent press confer- 
ence when, in answer to a questio , 
as to what he thought about the 
future of the Rolls-Royce aircraft 
engine which Packard built to th 
tune of something like 55,000, re- 
plied simply, “It’s behind it.” : 

He argued logically that if ogG—t 
air force officials and air force in- 
dustry teams behind developmen 
work could not work out their win 
suitable engine designs for the fu- 
ture and not again have to resort@ amg 
to a foreign-designed power plant, 
then they could hardly justify the 
expenditures being made on them 

* * * 


s s 4 
Wilson’s Answer ¢— 


On Hydra-Matic 


POSSIBILITY of the eventual @——ang 
adaptation of General Motors’ 
Hydra-Matic drive to other models 
in the GM family besides Oldsmo-@—=@ 
bile has been a topic for discussion 
over the years since introduction of 
the device. The question was tossed@ 
at C. E. Wilson, GM president, the 
other evening by a Detroit news- 
paper writer, who wanted to know@earme 
when it would be available on a 
Chevrolet. 
Obviously, no exact answer @ar™ 
could be given to the question, 
but Wilson indicated that, as with ¢ > 
all other new automotive develop- 
ments, if the public demand for 
it grows sufficiently and if cost 
of production can be lowered to 
the point where it is commensur- 
ate with the sales price of the @=™ 
car, the Hydra-Matic transmis- 
sion at some date will be made 
available on all GM cars. —a 
His remark recalled the state- 
ment made in a speech written fo 
delivery (but not presented) at the 
victory dinner of the Automotive 
Council. Speaking of accessories, hej —= 
said, “Many of the gadgets people 
have added to their cars have be- 
come standard parts. In recent@—< 
years some of them added foxtails; 
and I suppose if enough of them 
had wanted to add foxtails, thee 
business of processing and market- 
ing foxtails would have become 
first, a section of the automotivé 
parts business, and later a depart- 
ment of the automobile business.’; 
* # * 


One Man’s Meat 


On Auto Styling 

A VISITOR to Detroit asked this 
writer why there were so many@e-q 
obvious deficiencies and distortions 
in automotive design and styling, 

He mentioned some specific exam eeg 
ples which we will not go into here, 
but his point was that these defects 
were glaring in his estimation and 
could be corrected at little expense. 

We tried to explain that one @— 
man’s meat is another man’s 
poison; that design is a matter 
of evolution and rarely develops @= 
“from the ground up”; that major 
redesign requires a substantial 
investment in tooling, ete. 

But this did not satisfy him. His 
artistic eye roved over a score of, 
details which to him looked ab 
surd, and he went away convinced 
automobile manufacturers werg 
trying to put something over o 
him. 

Just as he left, however, he saidgw— 
“Well, anyway, I put my order in 
for a new yesterday.” 

















oped what they 
describe as a new 
oil control piston 
ring backed by a 
coil spring type 
of expander which 
is claimed to 
overcome the dif- 
ficulties of clog- 
ging in the con- 
ventional type of 
oil ring. 
Clogging does 
not usually be- 
come a problem, 


Mercury Post at Richmond 


Awarded to Crimmins — 

Appointment of Harry Crimmins 
as Lincoln-Mercury manager of the 
Richmond branch factory of For 
here was announced last week by 
Arthur S. Hatch, western regiona 
manager 

He has been associated with Lin- 
coln for more than 20 years, an’ 
was in the enecutive sales office at 
Detroit for several years. 
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IN PRODUCTION ...1,000 A DAY COMING 





MORE MODELS 
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Ford Trucks are America’s Number-One choice 
—proved by registration figures. And Ford 
dealers know why they’re favorites. They save 
money for operators—in first cost, operating 
cost, maintenance cost. They are reliable, dura- 
ble, simple and easy to service. For practically 
any hauling job, there’s a Ford Truck among the 
42 distinct models and types in current produc- 
tion. Read below about the many new engi- 
neering advancements in engine and chassis. 







You SEE more Ford 
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1re MORE FORD 
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rucks because there 
f 
i's GOOD REASONS WHY TODAY’S 





8. Latest type self-washing oil bath air cleaner 16. New design interchangeable cylinder heads 25. New-design transmission main shaft splines 
—— —keeps out destructive dirt, thus greatly —for simpler, lower cost servicing. —to provide positive gear mesh under load. 
] NEW FORD TRUCKS ARE THE prolonging engine life. 17. More efficient exhaust valve cooling—for 26. Thrust washers added at ends of four-speed 
IN F H 9. Thermostatically controlled exhaust by- longer valve and cylinder block life. transmission countershaft gear—for longer 
i GREATEST ORD ISTORY pass valve regulates intake manifold tem- 18. High-efficiency fan—for better cooling. life. 
/ perature—for better fuel vaporization and 19. Pressure-valve radiator cap—to prevent 27. Larger tires now standard on all chassis—to 
economy. > i ; i ) >. 
S THE ENGINE y loss of coolant and improved engine operat obtain maximum life from present-produc 
! 10. Intake manifold—improved design for easy ing efficiency. tion tires. 
inum alloy cam-ground pistons ‘ ; : 
! ? i ecu aie esau oil aaa an i oe 20. Oil-resistant synthetic rubber engine mounts 28. Wheel rims uniform wide-base on each 
wi i _— re c ; : 3 : : 
; 11. New sealed-dry, V-outlet distributor— with new design front cups—for longer life. model—for better tire life and simplified 
4 - VALOY connecting rod ° . . : Aone ; 
/ 2. New steel cored SIL 0 E wh water-sealed, short-proof, air-cooled, 21. Oil pan divided at clutch housing—provides servicing. 
bearings—provide 2!» to 3 times longer life. ’ , 1 © tien ; Autet rs 
y f it 1 f ‘ 4 trouble-free—streamline-molded 0 selec CASIES CIUTCH SErviCcing. 29. Two-speed axle vacuum shift—for easier 
‘ aci oil pump—for improve 
. sarge — . _—" : tric bakelite. control and elimination of separate shift 
i lubrication and longer bearing life. ; . ae ao 
4. Rear main bearing oil seal—for added oil 12. Neoprene-coated high-tension spark plug THE CHASSIS ever. 
y i F economy leads protected by heavy ozone-resistant 22. Larger clutch in Tonner truck. 44.7% 30. Additional sill cross-member at rear of cab 
, stic jackets. E , ae re cv ethahiiilens ‘ ee : 
{ 5. Oil filter, renewable cartridge type—to keep plastic jac increase in friction area—for longer life. for greater stability and longer cab life. 
5 7 mw i ng gear—for longer life 2 > . sia ie : 
oil clean and reduce engine wear. 13. er — RED REE © e 23. Four-speed transmission now standard in 31. Cab door window glass mounted in metal 
and silent operation. p : } frame—for greater strength to prevent glass 
l 6. Removable plate at bottom of oil pan-- for ‘ Tonner—for more efficient operation and ; ‘ & & I ® 
, , ~ « t-proofe: i reakage. 
| easy access to clean oil pump screen. 14. Valve springs shot-blasted and rust-proote longer life. g 
q 7. Balanced carburetion—for increased econ —for longer life. 24. Four-speed transmission, internal spring 32. Larger, adjustable-arm rear-view mirror— 
~! omy and efficiency. 15. New stronger piston pins—for longer life. reverse lock—eliminates latch on shift lever. for increased visibility and safety. 


oye 


U 





YEAR AFTER YEAR, OFFICIAL REGISTRATIONS SHOW MORE FORD TRUCKS ON THE ROAD © ON MORE 


JOBS © FOR MORE GOOD REASONS 
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Hedner Warns 
Drivers to Get | 
Set for Winter | 
DETROIT. Motorists who have 


been putting more miles than ever 


on their war-weary automobiles 
since the removal of gasoline ra- 


tioning must be unusually vigilant 
this fall to prepare for winter, Ed 
Hedner, national director of service 
for Chevrolet, warned last week. 

Most car owners are faced with 
the prospect of driving their ve- 
hicles through another winter, and 
they must take care of every part 
of their automobile to make it last, 
he said. 

Points included by Hedner in the 
approved winterizing checkup of 
Chevrolet dealers are: 

1. Flush radiator and entire cool- 
ing system, check thermostat and 
hose connections, add anti-freeze 
compound. 

2. Check wiring system, remove 
corrosion from battery cables, ter- 
minals, and metal case and cover 
terminals with grease. See that bat- 


tery is fully charged. Adjust gen- | 


erator charging rate for winter. 


THIS WUT 2 yz te / Gate 







it Stays Where It’s Put 


You'll always find the Elastic Self- 
Locking Stop Nut where you place 
it. because this nut always stays put. 
The Elastic Stop Nut holds an ad- 
justment with a sure grip whether 
seated against a surface as in the 
slot positioner illustrated above or 
unseated on a threaded part. 


‘The Elastic Stop Nut uses its head 
— because built into it is ared collar. 
This is an elastic compression collar 
that molds itself to the individual 
threads of the bolt, locking tight. 


You need no jam nuts, cotter pins 
or other locking auxiliaries when 
you use Elastie Self-Locking Stop 
Nuts. They refuse to loosen. creep 


eee 
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3. Cross-switch or rotate 
spread the wear. 

1. Lubricate chassis, drain crank- 
case oil and replace with fresh 
lubricant. 

5. Drain 
axle, flush 
lubricant. 

6. Check brakes, and adjust them 
if necessary. Examine brake lin- 
ings and drums, fill hydraulic cyl- 
inder to proper level. 

7. Inspect fenders and body for 
dents and rust. Remove rust and 
touch up bare spots with paint. 


transmission and rear 
and refill with winter 


New Firm to Open 


In Chatham, Ont. 


CHATHAM, Ont.-——Establishment 
of another industry in Chatham, 
the Donaldson Co. of Canada, Ltd., 
was announced last week. 

It is expected operations will be- 
gin Feb. 1, 1946. The firm will 
produce oil-washed air cleaners for 
truckers, automobiles, tractors and 
other mechanized farm machinery. 
It is expected that operations will 
start next February. 


You get the best results in our Classifie® 
Section, inside back cover 


when necessary. 


Proved 


aircraft 


and reliability. 


| 
tires to 


or “back off” under the toughest, 
most critical operating conditions. 
Yet they never rust or freeze in 
place and can be easily removed 


in billions of wartime 
applications, Elastic Self-Locking 
Stop Nuts give definite insurance 
against loose nuts and consequent 
delays, breakdowns and extra main- 
tenance work. From delicate, precise 
installations | ’ 

duty tank installations, these nuts 
with the red elastic collar have 
shown their gripping power. Elastic 
Self-Locking Stop Nuts are the 
sure way to greater safety, economy 





DEVELOPMENT by Firestone Tire 
& Rubber Co. of a new truck tire de- 
mounting tool through which, even at 
the hands of a girl, 25,000 pounds of 
pressure can be exerted to force the 
tire downward and off the rim, was an- 
nounced last week by L. R. Jackson, 
executive vice-president. Jeanne Brige- 
man, a Firestone employe, is shown 
demonstrating the tool, which can be 
adjusted at top and base to handle 
truck tires ranging in diameter from 
15 to 24 inches. 






LOCKED ON 
THE BOLT BY 
THE ACTION OF 
THE GRIPPING | 
RED COLLAR i 


to heavy- 


Wherever there are slot posi- 
tioners, spring tension, com- 
pression or 
positioning devices, you'll 
want Elastic Stop Nuts on the 
job, holding their exact ad- 
justment. Elastic Stop Nuts, 
because they successfully resist 
the effects of vibration, shock, 
impact and other loosening 
influences, are ideal for pos- 
itive maintenance of position. 


LOOK FOR THE RED COLLAR 
THE SYMBOL OF SECURITY 


Nov. | Is the Date... 











Chicago Set to Open 


Auto’s 50th 


By Mel Adams 

Staff Correspondent 
CHICAGO —Everything is in 
readiness for the opening Nov. 1, 
of the automotive industry's Golden 
Jubilee here at the Museum of 

Science and Industry. 

From a Chicago standpoint, the 
exhibits on display will serve as a 


different character. 

In advance of the inaugural, the 
museum described the theme of the 
event as “the contribution the auto- 
mobile has made to the develop- 
ment of this country and to the en- 
richment of the personal lives of 
Americans.” 

The exhibit will be a part of a 
larger program offered to salute 
the achievements of the automobile 
industry during the first half cen- 
tury of its existence. The story of 
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other types of 














THE COLLAR 
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| USED TIME AND 

TIME AGAIN, 
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tf 
MADE IN All SIZES ANO TYPES — WITH 
THREADS TO FIT ANY STANDARD 
TYPES OF BOLTS. | 


ESNA 


TRADE MARK 


ELASTIC STOP NUT CORPORATION OF AMERICA | 


Plants at: Union, New Jersey and Lincoln, Nebraska 


Sales Office: 1060 Broad Street, Newark 2, New Jersey 





substitute for the annual automo- | perfection. 
bile show, although of a sharply In the rotunda under the mu- 


$5,191,464, a 


Jubilee 


the motor car will be traced from 
the horseless carriages that made 
their appearance in 1895 down 
through the years to the cars of 
tomorrow. Not only will “period” 
cars and recent models be on view, 
but also the engines, parts and pro- 
cesses that have brought the auto- 
mobile to its present standard of 


seum’s central dome, will stand a 
group of period cars, each a sig- 
nificant example of one phase of 
advancement in motor-driven ve- 
hicles. The forerunners of the 
present day “family” car will be 
in the group, and specially de- 
signed giants of the speed-loving 
20s will be neighbors to the 
midget model, popular for use in 
the lanes and narrow streets of 
old-world cities. 

In the courts to the left, automo- 
bile history will be portrayed. Aug- 
mented by rare items from the col- 
lection of foremost manufacturers, 
the picture of the change-over from 
horse-drawn to engine-equipped ve- 
hicles will be depicted. Conveyances 
of premotor-car days will be shown 
as a background, followed by the 
first wagons and carriages that 
were “horseless.” From these, step 
by step, the visitor will see emerge 
the refinements that have brought 
the automobile to its present status. 

The electric starter, the closed 
body, the all-steel body, balloon 
tires, the four-wheel brake and hy- 
draulic transmission, marking 
stages along the route toward ease 
of operation and comfort for the 
rider as we know them today, will 
be shown. 

The use of motor-driven ve- 
hicles spurred the movement for 
better roads. Once under way, 
this project has kept pace with 
the growth of the automobile in- 
dustry. Statistics say that 54,000 
communities throughout the na- 
tion depend for transportation on 
the automobile and the highway 
solely. 

Another feature will be a series 
of motion pictures that will enlarge 
the story of the automobile, told 
visually throughout the exhibition. 
The series will take the spectator 
behind the scenes in the industries, 
such as petroleum and rubber, that 
are closely allied with the automo- 
bile. 

The most spectacular event of 
the Golden Jubilee of the Auto- 
mobile program will be the Pa- 
rade of Cars that will start from 
the Museum at 9 a.m. on Thanks- 
giving Day. It will be headed by 
six early cars, representing the 
entries in the original event that 
took place 50 years ago. 

J. Frank Duryea, who drove the 
Winning car in the 1895 contest, has 
entered an 1896 Duryea model 
Which he will drive in the _ re- 
enactment. 

Charles B. King, umpire for the 
Mueller-Benz car that came in sec- 
ond in the early race, will partici- 
pate. 

Following the pattern set by the 
first race, there will be two elec- 
tric and four gasoline engine cars 


in the revivai. The re-run will be 
followed by a group of some 30 


cars dating from the early 1900s to 
the outbreak of World War II. The 
brand new 1946 models will com- 
plete the pageant. 

Leaving the museum the parade 
of cars will follow the route over 


Which the cars of 1895 made his- 
tory, to Evanston and return. 
‘ a a i 
Gas Use Rises 
T 7 ‘ 
In N. Y. State 
ALBANY, N. Y. New York 


state gasoline consumption, accord- 
ing to the State Department of 


Taxation and Finance, rose to 144,- 


979,021 gallons in August, a gain 


of nearly 17,500,000 gallons, or 13.72 


percent over the same month last 


year. 


Consumption during the first 
eight months of the year totaled 
949,109,591 gallons, as against 932,- 


075,973 in the same period in 1944. 


Net tax in August were 


19.4 percent 


receipts 
gain of 


over August, 1944. 
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POST-WAR JEEPS ON THE ASS] 





Editors said, 
“This is news!” 


When Willys introduced the Universal 





astrial and passenger use in production 









“Jeep,” it was NEWS. Magazines and 
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newsreels carried it. Newspapers from 


{Ertered et Columdos, O 
second-tiees matter: 


coast to coast ran stories and pictures— 













many on the front page. WHY? Be- 


t SET ROH, Ties ae 
9 1945 —— 


cause the whole world wanted to see 
the postwar ‘“‘Jeep’’ and learn what it 
can do. And that’s why people now are 
crowding the showrooms of Willys 
dealers. Write about territories which 


may still be available. 
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All-Western Autos 


Kaiser Says Ultimate Program Calls for 
Fully Integrated Industry 


LOS ANGELES. Kaiser-Fraiser 
Corp. hopes to see a fully inte- 
grated all-Western automobile in- 
dustry which will give the people 
of the West the price advantages 
to which they are entitled, and the 
employment opportunities which 
they expect, Henry J. Kaiser, chair- 
man of the board, said last week. 

Speaking before the Advertising 
Club of Los Angeles, Kaiser also 
asserted that he had been warned 
that the automobile business will 
present the toughest competition 
in the whole field of industry. 

“Maybe it will,” he said. “But 
any day that this country starts 
fearing competition we will know 
that the last chapter is about 
to be written.” 

In discussing the future of the 
two great Western steel plants at 
Geneva, Utah, and Fontana, Cailif., 
Kaiser said that “both plants, in 
competition with each other or 
combined under a common man- 
agement, can help fulfill the hopes 
of the West for a basic steel indus- 
try.” 





Fate of the Geneva mill will be 
decided after Congressional hear- 
ings, while Kaiser, who is operating 
the Fontana mill, gave “full un- 
qualified assurance that the Fon- 
tana steel mill will never die. It 
is now a part of your great indus- 
trial empire.” 

Kaiser said the one of the largest 
peacetime orders received at Fon- 
tana has been for steel which will 
be used in making essential auto- 
mobile parts in the Los Angeles 
area. 

“But,” he said, “the manufac- 
ture of automobiles in the West 
must necessarily follow and not 
precede certain important indus- 
trial expansion. We are not quite 
ready to go the whole way, but 
we can be soon if we have vision 
and courage.” 

He said that, while he and Joseph 
W. Frazer contemplate an assem- 
bly plant on the Pacific coast, they 
are both aware that the West is 
than this. 


entitled to more 








Auto Accident Rate 


Soars in Arizona 

PHOENIX, Ariz.—Automobile 
accidents in Arizona have been 
increasing at a tremendous rate 
since the lifting of gasoline ra- 
tioning, the traffic safety di- 
vision of the Arizona Highway 
department has reported. 

Along a 103-mile trip of High- 
way 66, from northeast of Hol- 
brook to west of Winslow, acci- 
dents have increased 400 percent 
as compared with the same pe- 
riod in 1944, the safety division 
reported. 

There were nine accidents 
along the strip in the 1944 pe- 
riod. Four persons were killed 
and five injured. Since the lift- 
ing of gasoline rationing, there 
have been 37 accidents, killing 
nine and injuring 25. 





Parts Business Up 300% 


Since enlarging his parts depart- 
ment, W. J. Willkomm, owner of 
Pontchartrain Motor Co. (Oldsmo- 
bile-Cadiliac), New Orleans, has in- 
creased his parts business 300 per- 
cent. He carries five times as many 
parts and has a 90-day turnover. 


Called Inflationary... 


Projected Wage Gains 
Too Steep, NAM Says 


WASHINGTON. — Fifteen billion, that make for more comfortable 
dollars will be added to the price|and abundant living. That is th 
tags of American merchandise, and| way we have raised our standard 


to individuals’ tax bills, if Congress 
passes wage legislation it now is 
considering, Ruben S. Haslam, as- 
sociate counsel of the National 
Assn. of Manufacturers, told the 
House Labor committee last week. 

Pointing out that American in- 
dustry believes in high wages, 
Haslam emphasized that “in- 
creases in wages that are not 
accompanied by increases in pro- 
ductivity can do the country no 
good what-so-ever.” 

“They do not even do labor any 
good,” he continued, “for they must 
be accompanied by higher prices 
which take up the increases in 
wages. When higher wages come 
as the result of greater productiv- 
ity, the worker and every other 
element of our economy benefits 
from the added money which can 
be saved or spent for the things 
















PUBLIC DEMAND: Proven product super- 
iority, backed by widespread, alert ad- 
vertising, has made Fram oil filters a 
“‘must”’ to millions of America’s motorists. 


GRUELLING MILITARY SERVICE from the 
Arctic to the tropics with the Navy, 
through the world’s worst sand, dust and 
mud with the Army —has demonstrated 
that the Fram Oil & Motor Cleaner and the 
sensational Fram _ Filcron replacement 
cartridge are unsurpassed in the oil filter 
field. Hard facts, not idle claims, prove 
Fram superiority! 


LEADING MANUFACTURERS of famous 
cars, trucks, buses, tractors, marine and 





Diesel engines use filters embodying the 
Fram principles of filtration as original 
equipment on some or all of their motors. 


EVERYONE BENEFITS from Fram... the 
car manufacturer, because it protects the 
engine and adds to his car’s reputation for 
trouble-free performance . . . the manufact- 
urer accessories department, which gains a 
big, profitable sale of replacement car- 
tridges...the dealer who profits from sales 
of Fram merchandise. . . and the motorist 
who adds satisfied miles to the life of his 
car by having visually clean oil filtration. 
Whether you manufacture, sell, service or 
drive cars, you’ll profit from Fram! 


FRAM CORPORATION Providence 16, R. I. 


In Canada: J. C. Adams Co., Ltd., Toronto 


im ih | 


OIL FILTER? 
Rede he Oy 


In England: Simmonds Aerocessories, Ltd., London 


No Engine is Complete Without an Oil Filter 


OIL & MOTOR 
CLEANER 





creasing wages. 


of living in the past, that is the, 
way, the only way, we believe, w 
shall preserve it and raise it to 
even higher levels.” 

Haslam attacked the theories 
advanced by proponents of the 
legislation that business could 
pay for this sudden addition to 
its labor costs out of profits and 
through greater productivity of 
labor through technological ad- 
vances. 

He also warned of the dangers o 
inflation inherent in the legislation, 


pointing out that its effect wouldg 


be disastrous upon those who de- 
pend on fixed incomes or whose 
wages cannot readily be raised. 

“The latest official estimates of 
corporate profits,” Haslam said, “is 
for 1942, when, according to the 
treasury department, profits after 
taxes of all corporations were $8, 
535,000,000. 

The net income of unincorpo- 
rated business, exclusive of agri 
culture, in 1944, according to the 
department of commerce, was 
about $2,400,000,000. In other words 
the combined profits of all busi- 
ness exclusive of agriculture in 
1944, a banner year, were abouf 
$12 billion, or $3 billion less than 
the wage increase called for i 
this bill. 


“If we take 1940, when industry 
was just beginning to produce fo 
national defense, corporate profits 
after taxes, were $4,847,000,000, and 
profits of unincorporated business 
exclusive of agriculture, according 
to department of commerce esti- 
mates were $1,800,000,000. 


Thus even in a fairly prosper- 
ous year business profits of all 
kinds were about $6,600,000,000, 
nearly $9 billion short of the 
wage increases called for in the 
bill.” 

“Under the legislation you are 
considering,” he told the commit 
tee, “output per worker would have 
to double in a four year period ir 
order to take care of the wage 
increases.” 


Haslam also analyzed existing! 
uncertainties in wage hour legisla- 
tion, and pointed out that the 
record showed conclusively tha 
the need for clarification was so 
imperative that appropriate provi- 
sions to clarify congressional in- 
tent should be agreed upon before 
any consideration is given to in 





GOVERNMENT TERMINATED 
SURPLUS LOTS M-105—M-106 


SERVICEABLE MATERIAL 


Finished Automotive Parts of 


specialized design for Cate@q 


pillar Tractor consisting of: 


x 


a 


Forgings, Cushion Assemblies? 


Lockwashers, Pins, Shims, 
Radiator Brackets, Hood A 
semblies, Generators, Mufflers, 





err 
ow 


Clips, Shackles, Washers, Ca@= 


Track Shoes, Bush- 


Screws, 


ings, Rivets, Track Rolle@— 


Frame Assemblies, Lock Nuts 
and Adjusting Nuts, Ai 
Cleaners, etc. 


Sale by competitive sealed biddixryy— 


Terms of sale—‘“as is” f.o.b. cara og 
trucks, ACF Plant, Berwick, 


Pennsylvania 


Bids will be opened at 
10:00 a.m., October 31, 1945 


Material available for inspection dai@— 


Bids and inquiries should be directed to 


MR. G. E. THOMPSON 


AMERICAN CAR 
AND FOUNDRY COMPANY 


Berwick 6, Pennsylvania 
Telephone Berwick 1144 
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£ We have the brightest fulure 
f on the industry!” 


‘e+ That’s the consensus of Studebaker dealers from 
. coast to coast as factory reveals plans 


e 7 DEBAKER stilt 
. OUR BELIEF STU OTHING that Studebaker itself might say about 
y 7 MEETING CONFIRMS “ the value of its franchise could be half as con- 
; ING 10 THE TOP vincing.as the opinion of its dealers. 
d 
| DEFINITELY & ? Most of those dealers have been flying the flag of 
1 Studebaker a long time but new names are also numer- 
ous now on the Studebaker dealer roster. And they 
YOUR PLANS AND YOUR WILLINGNESS TO TAKE 
DEALERS INTO YOUR CONFIDENCE ARE ON THE BEAM 









agree to a man—old dealers and new—that no group 
of retailers in the automobile business has a brighter 
future than theirs. A few of their telegraphed com- 
ments are reproduced alongside. 





With brilliant engineering skill, the finest produc- 
MORE E tion methods and unique father-and-son craftsman- 
NTHUSED ABOUT STUDEBAKER THAN ship, Studebaker is all set with plans and action pro- 
EVER BEFORE A grams that are devised to make its car and truck 
ND PREDICT A BRIGHT FUTURE a a superior opportunity for dealers 

throughout the nation. 


The right merchandise plus intelligent co-operation 
in helping dealers move it combine to assure the 


AM CONFIDENT THAT WE HAVE GREAT continuance of Studebaker’s enviable reputation as 


‘“‘America’s Friendliest Factory.” 
OPPORTUNITY OF ALL TIME 
s DUSTRY Si Vicdit whee 
rs WE HAVE THE BRIGHTEST FUTURE IN THE IN South Bend 27, Indiana, U. S. A. 
, ANS 


-RANGE PL PIONEER AND PACEMAKER IN AUTOMOTIVE PROGRESS 
ANKS 10 YOUR \MMEDIATE AND LONG RA 





VERY HAPPY TO BE AN ADDITION TO THE STUDEBAKER [STUDEBAKER’S FUTURE IS BRIGHTER THAN AT FOTORE 1S GRATER THAN 
FAMILY. CAN SEE NOTHING BUT HAPPY DAYS AHEAD] ANY TIME IN MY TWENTY YEARS’ ASSOCIATION 
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Self-Lift Unit 


Devised for 
Ford Tractor 


DETROIT.—-A new unit of the 
Ferguson system which enables the 
Ford-Ferguson tractor to lift itself 
virtually “by its own bootstraps” 
offers relief from the toil of tire 
and tread-width changing by the 
usual tedious methods. 

Made of light metal and hydrau- 
lically powered, the unit can easily 
be put in place and operated, and 
the whole job takes less than two 
minutes 

When seen in position to lift, the 
device consists of two tubular arms 
sloping downward and_ forward 
with cradles at the top in which 
rests the tractor’s rear axle. These 
act as pedestals, which are con- 
nected at their bottom with sleeves 
around an_ anchoring’ crossbar, 
which is the bottom of a four-sided 
tubular frame. 

This tubular frame extends be- 
yond the rear of.the axle and 
slants upward to connect with the 
two lower links of the Ferguson 


system three-link hitch, which is on 











Here’s Your New Alemite 


DEPARTMENTAL SERVICE UNIT 


and Work Bench 


@ It's the handiest, most compact service unit ever developed. It 
saves time and improves workmanship because everything a service 


| ALEMITE 


ERIC 


ATIMmAs «-«§ — 
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the rear of the tractor. The con- 
nections are made in a jiffy simply 
by pushing in two pins. 

Hydraulic power, “finger - tip” 
controlled from the driver’s seat 


and applied through the two lower 


links, swings the lift upward, using 
the ground as a pivot, so that the 
axle rides upward and forward, 
meshing into the cradles and carry- 
ing the front arms of the lift along. 

When these arms have reached a 
vertical position under the axle, the 
operator may stop pulling up on 
the “finger-tip control” knob, thus 
leaving the lift and tractor firmly 
anchored with the rear treads at 
any desired height up to four 
inches above the ground. 





/ ° / 
Jeep Conscious 
Civilian Units in Mexico 
Arouse Army Heads 


MEXICO CITY.—(UTPS)—Mexi- 
co’s auto-buying public is so “jeep- 
conscious” that the military au- 
thorities have felt it necessary to 
take steps to distinguish civilian 
jeep-riders from brass hats. 

The latest Army decree, issued 
by Francisco L. Urquizo, Minister 
of National Defense, reserves kha- 
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man needs to do the job is right at his elbow. 


What's more it has a look of keen efficiency in its trim, stream- 
lined appearance that impresses customers. Actually, this new 
Alemite Department Service Unit merchandises itself—steps up 
your volume and profits—helps you to build a better and stronger 


business. 


Get full facts from your jobber, or write to Alemite, 1878 Diver- 


sey Parkway, Chicago 14, Hlinois. 


ALEMITE 


Means Correct Lubrication 


oO service 


1. Illuminated signs—full illumination on bench. 


7. Modern, streamlined appearance — matches 
your lubricating equipment. 
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ju 


AvTomotive News 


SS 

“I’m sorry, but we’re out of that 
item. I just wanted to see if I could 
talk you into ordering it.” 


ki-colored jeeps “exclusively for the 
use of the Mexican Army and 
prohibits circulation of these auto- 
mobiles unless they are painted 
another color.” 

Reason for the decree, as stated 
by Urquizo, is the Army’s fear that, 
“with the free acquisition” of ve- 
hicles with all the “characteristics 
of those of the national Army,” it 
may soon be hard to tell a Mexican 





Up $19,000,000 . . . 


Automotive 


Shipments 


Run Counter to Trend 


WASHINGTON. — United States 
exports valued at $5,723,000,000 dur- 
ing the first six months of 1945 
represented a decline of 22 percent 
from the January-June, 1944 level 


valued at $24 million compared 
with 17 million barrels with a valu- 
ation of $27 million in the corre- 
sponding period of 1944. Motor fuel 
and gasoline rose from 42 millio 


of $7,355,000,000 and reflected sharp] barrels valued at $236 million to 


cutbacks since V-E Day in Lend- 
Lease shipments, according to 
census bureau statistics made pub- 
lic last week. 

Shipments of motor trucks and 
buses during the first six months 
totaled $208 million, a gain of 
$19 million over the same period 
@® year ago. While exports of 
automobile tire casings advanced 
from $29 million to $33 million 
total exports of rubber manufac- 
tures declined from $103 million 
to $82 million. 


Reduced exports of crude petrol- 
eum were registered in the first 


officer from any ordinary motorist.| half of 1945 at 15 million barrels 








2. Heavy steel bench top —disc polished. 

3. Central tool compartment— adjustable tool rack. 
4. Specialized tool compartment 

5. Utility shelf compartment—three adjustable shelves. 


6. Bench compartment —full shelves and sliding parts washer. 


o6 606 £6.62 os 2.4 2426088 ES OOOO 


Overall Height 
Dimensions 69” 
Service 

Bench 3214” 
Side 

Compartments i 
Center 

Compartment 26” 
Color: White 
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signs available. 
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SPECIFICATIONS 


with chrome trim. 
plate and recessed toe space, black. 


Signs: Eight different types of service 
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Width Length 
28” 108” 
16” 54” | 
Depth 
19” 1214” 
48" 2” 
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61 million barrels valued at $385 
million. 


Substantial decreases were reg- 
istered in exports of meat products, 
aluminum semi- manufactures; 
rubber manufactures, radio appa- 
ratus, metal working machinery, 
and such military equipment items 
as airplanes, engines for aircraft 
and explosives. 


Counterbalancing these decreases 
to some extent were substantial ad- 
vances for the first half of 1945 in! 
exports of manufactured cotton 
and tobacco, crude foodstuffs like 
wheat and corn, fresh and canned 
vegetables. 


Imports into the United States 
meanwhile rose from $2,018,000,- 
000 for the first six months of 
1944 to $2,111,000,000 for the same 
period in 1945, an increase of 5 
percent. Import increases took 
place in unmanufactured cotton, 
cane sugar, meat products and in 
cotton manufactures. 


Crude material exports as a 
whole revealed a marked increase, 
rising to $383 million in the first 
half. This compared with $223 mil- 
lion in the first six months of 1944. 
The chief factor in this increase 
was the shipment of $111 million 
in cotton compared with $39 million 
in the same period last year. 

Finished products accounted for 
$4,096,000,000 during the first half 
against $5,661,000,000 in the six 
months ended June 30, 1944. 


Registration Near 


41 Peak in Conn.; 
Vets Swell Rolls 


HARTFORD, Conn.—Issuance of 
Connecticut motor vehicle registra- 
tions and operator licenses is re- 
turning to peak prewar experience, 
according to figures filed with the 
State Highway Safety commission 
by the State Department of Moto 
Vehicles. 

Connecticut’s peak registration 
year was 1941, when 569,568 cars 
were registered. As of Oct. 1 this 
year, 504,022 certificates have been 
issued to car owners and 608,149 
persons have been licensed to drive. 

Motor Vehicle department rec- 
ords show that returning service- 
men are swelling both registrations 
and licenses issued. Nearly 14,00 
former servicemen applied for tests 
this year as of Sept. 1, against 
2,790 last year for the same period! 

Nearly one-third of the examina- 
tions given applicants for licenses 
this year were servicemen cases, 
according to the department. 


. 
Wear E Pin 
It’s a Badge of Honor, 
Executive Says 
BRIDGEPORT, Conn. The 
country’s millions of war workers 
kind of identi- 
fication to show what they did to 
help bring about victory just as the 
veterans are now wearing dis- 
servicemen’s buttons, ac- 
cording to J. H. Cone, president 
of Casco Products Corp. who spoke 
FE award ceremonies here for 
the company. 
“Every veteran wears his pin as 


|a Badge of Honor, and rightly so,” 


stated Cone, “The men and women 
who served on the assembly lines 
throughout the country also should 
have a merit badge. The E pins 
awarded to workers by the U. S. 
Army and Navy could serve that 
purpose. 

“What better way, then,” he ad- 
ded “is there for a man or woman 
to show what he did for the war 
effort than to display his E pin”? 

He revealed that he was starting 
a campaign to have Congress sup- 
port a movement to have the Army 


; and Navy E pins serve as a “Badge 


of Merit” to former war workers. 
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[' YOU think that V-J Day has brought 
peace and rest to the car service man — 
well, think again! 


That endless line of overage cars, needing 
his care to keep running, still bedevils 
him. The row of shiny new cars to replace 
them will st/l be a mirage—for a long 
while yet. 


(Look at the picture: 16,000,000 new 
cars wanted. The auto industry’s ¢op year, 
when going full blast, produced less than 
five million cars!) 





\\ l; f ( 
Dont you know theres a peace on 7" 





Yes, there’s more need than ever for the 
car service man’s keep-’em-rolling wizardry. 
More need than ever for the wear-fighting, 
car-saving Veedol Motor Oil, and the 
world-famous Veedol chassis lubricants. 


And there’s greater need, too, to keep 
John Public’s feet on the ground regarding 
car care. That’s why Tide Water Associated 
is selling the car service man—hard. 


Because he’s a great guy, doing a great 
job. We make some great products to help 
him do it. Together, we’re going places. 


TIDE WATER 
ASSOCIATED 


OIL COMPANY 





New York 


Tulsa ° San Francisco 


Makers of FLYING-A GASOLINE . VEEDOL MOTOR OIL . VEEDOL CHASSIS LUBRICANTS 


BUY VICTORY BONDS AND HOLD THEM 
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Dealers .°. 


(Continued from Page 3) 


inder Cadillac, which is one of his 
prized possessions. 
* . * 


Joe M. Epwarps (Ford), Tuskegee, 
Ala., born in the same city Sept. 
30, 1905. In August, Edwards cele- 
brated his Thirtieth Anniversary as 
a Ford dealer. As a lad of 10 years, 
he started work- 
ing after school, 
on Saturdays and 
during the sum- 
mer in the auto- 
mobile depart- 
ment of his fa- 
ther’s hardware 
store. He con- 
tinued this asso- 
ciation during all 
his school and 
college days, and 
finally took over 
the business com- 
pletely at his father’s death in 1941. 

In 1943, the dealership added the 
Ford tractor franchise which, with 
the development of the mainte- 
nance and parts end of the busi- 





J. M. Edwards 


YOU CAN 





ness, has increased, rather than 
decreased, gross profits during the 
wartime. Plans have now _ been 
drawn for a complete new build- 
ing for the automobile business 
and provides for the utilization of 
the present buildings for a com- 
plete home furnishing store. 

Edwards has always been active 
in trade association work and is 
now director of the Automobile 
Dealers Assn. of Alabama. He is 
also a member of the city council 
of the city of Tuskegee and secre- 
tary-treasurer of the Macon Coun- 
ty War Chest and War Bond com- 
mittees. 

* * + 


Wmo., ZasKa (Chevrolet), Bar- 
ron, Wis., born at Leigh, Neb. 
Mar. 20, 1908. His first experi- 
ence in the automobile business 
was as a collector in 1934. In 
1941 he became a Chevrolet deal- 
er. At the present time he is a 
director of the Wisconsin Auto- 
mobile Trade Assn., and is active 
in many of the county’s civic 


SAVE THIS 


Where structural parts must be large at one end 


and small at the other, that’s where Alcoa stepped 


extrusions come into the picture . . . speeding 


production, reducing costs. Stepped extrusions 


offer an advantage over conventional uniform 


sections by eliminating excessive machining. 





organizations. His hobbies are 
fishing and hunting. 


* * * 


Wo. C. STANLIK (Pontiac), Chi- 
cago, born in that city June 15, 
1901. At the age of 17, he became 
a mechanic for the local Moon 
dealer. He is a director of the Chi- 

cago Automobile 
“ Trade Assn. of 
which he is also 
past vice - presi- 
dent. He has been 
a member of the 
General Motors 
Dealer council. 
For the last two 
and one-half 
years he has 
served on the 
Coast Guard Re- 
serves from 
which he will be 
discharged this fall. He has been 
in the automobile business all his 
life, considers it one grand experi- 
ence and wouldn’t trade it for any- 
thing in the world, because there 
is something new and interesting 
every day. 





W. C. Stanlik 


* * * 


Leo CraFton (Dodge - Plymouth), 
Conway, Ark., born in Naylor, Ark. 


manager for a dealership, and in 
1922 he took on the Dodge contract. 
He has been active on all the war 
committees of his community, as 
well as in the civic clubs. Horse- 
back riding is his pet avocation. 


* * * 


S. Ray West (Chevrolet), Pine 
Bluff, Ark., born in that same city 
May 21, 1898. In 1927 he became 
office manager for a Chevrolet 
dealer and a partner of the organi- 
zation in 1942, At present he is a 
director in the Arkansas Automo- 
bile Dealers Assn., is vice-president 
of the local Chamber of Commerce, 
and chairman of the County War 
Salvage committee. He is past 
president of the local Rotary Club. 


* * * 


A. M. CHANDLER JR. (Ford), De- 
catur, Ga., born May 29, 1896 at 
Montross, Va. In 1929 he became 
sales manager for a dealership 
and became a dealer with the 
Ford line in 1931. He is a director 
of the Atlanta Automobile Dealers 
Assn., as well as the State Dealers 
Assn. He is active in civic and 
fraternal organizations, and in 
the American Legion. He is past 
president of the DeKalb County 
Chamber of Agriculture and 


July 21, 1888. In 1917 he became a Commerce. During wartime he 








How about the shapes and parts you use? 


Alcoa engineers will gladly discuss your de- 


signs, and offer you the benefit of their ex- 


perience with extruded shapes. ALUMINUM 


CoMPANY OF AMERICA, 1926 Gulf Building, 


Pittsburgh 19, Pennsylvania. 


ALUMINUM 
3 





was Chief Air Raid Warden in@® 

his county, and served as director 

for the Fourth and Fifth War g_-=< 

Loan Drives. 
* + * 

Cuar.es S. Hover (Ford), Denverg.4 

Colo., born in Denver June 4, 1900: 

In 1941 he became a dealer, taking 

on the Ford contract. He is activ@«e 

in civic and trade association work. 

At present he is director of the 

Denver Automobile Dealers Assn. @a 
* * * 

Max B. Betsky (Buick-Cadillac) 
Dubuque, Ia., born Sept. 1, 1895, ia! 
the same city. In 1918 he became 
secretary-treasurer of his dealer 
ship, at that time handling een 
Hupmobile, Maxwell and Kissel 
cars. He is director both of th@__" 
county and state automobile deal- 
ers associations. He is past presi- 
dent of the local Rotary and Com 
munity Chest, as well as chairman 
of the Red Cross Drive. 

* * + 


James B. JarpDINE (Dodge- 
Plymouth), Douglas, Ga., born 
May 22, 1893 in Clinch county, 
Ga. He entered the automobile 
business in 1916 as a Dodge deal- 
er. At present he is director of 
the Georgia Automobile Dealers 
Assn. He is also a member of 
the Georgia Governor’s _ staff, 
chairman of the Bond committee 
for automobile dealers in his 
county. He is a past member of 
the city council, past president 

of the Douglas Golf Club ana @™ 
Kiwanis Club, as well as past 

commissioner of the Road and Ge 
Revenue of Coffee county, Ga. 
—JoHN O. MUNN 


Wash. Dealers | 
Get Trucks; 
Eager for Cars ©—™ 


LONGVIEW, Wash.—Dealers * of 
the Cowlitz valley and vicinity sai 
last week they have received a 
number of carloads of trucks fo 
use in logging and agricultural a 
sections, but they still have a 
heavy backlog of orders and hop@-==e— 
to double their sales prior to the 
first of the year. 
Showrooms are being spruced u 
for the new car models. The long 
wait is termed disappointing by 
the dealers. q¢. — 
If it were not for the heavy re- 
pairs necessary on both passenge 
cars and trucks, they could noe = 
meet the overhead. Parts of better 


mechanics, especially body men. 


quality are coming in slowly. 
Dealers are short of reliabl& 


Ceiling Violations 


Bring Conviction 


MINNEAPOLIS. — Two used-ca 
dealers here were convicted of 
falsification of transfer certificate 
and over-ceiling sales. James ve 
Noiand, Third Ave. and Lake St., 
was convicted of two See Ces eta ce 
and one over-ceiling sale. Accord 
ing to the complaint, a transfer 
certificate filed with a local rations sama 
board office listed sale price of @ 
car at $1,115 when it actually was 
$1,465, and in another deal het 
price was listed at $1,595 instea 
of the actual $1,800. 

Roy C. Johnson, 212 E. Lake ‘Gg 
former employe of Nolan, was con- 
victed on four counts of transfer 
falsification and two over-ceilin 
sales. 


R. I. Registrations 
Are Up 2,237 


PROVIDENCE, R. I.—A total o 
167,907 passenger cars and Oe 
were registered in Rhode Island 
through the end of September. Thi 

was an increase of 2,237, of if | 
percent over the 166,670 cars and 

trucks registered at the same tim 

last year, according to_ state 
records. 


Passenger car registrations in@- === 


creased from 145,658 in September, 
1944, to 146,879 last month. Mahon : 
registrations rose from 20,012 las 
year to 21,028 this year. 
Arenz Moves . 


Roy Arenz has moved from 1i 
Delaware St., Tonawanda, N. Y.., ¢— 
75 Main St., North Tonawanda. 


To feel the pulse of the industry, consis 


ent reading of Automotive News is a 
necessity. 


«— 
= 
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Job Training Soars 
Almost 7,000 Plants Start Apprentice Plans 


y WASHINGTON. — That the end 

of hostilities in Europe marked a 
nationwide upswing in apprentice 
bi training in this country for peace- 
time production is revealed by the 
fact that 6,900 industrial establish- 
ments have adopted apprenticeship 
program since V-E Day. 

This expansion in apprenticeship 
activities to overcome the shortage 
of skilled workers was announced 
last week by the Apprentice-Train- 


> 


Since V-E Day, U. S. Reports 


The announcement states that 
during the five-month period from 
V-E Day to Oct. 1, more than 6,900 
plants adopted apprentice training 
programs—more than double the 
number which adopted programs 
during the previous five-month 
period. 


This rapid growth of apprentice- 
ship activities, it was pointed out 
by ATS, indicates that industry in 
this country is becoming increas- 


> 
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force to carry forward the postwar 
industrial reconversion and expan- 
sion. In setting up these programs, 
industry is not only overcoming 
the shortage of skilled men who 
will be required in the postwar era, 
but is providing hundreds of oppor- 
tunities to returning servicemen to 
prepare for careers as craftsmen 
in the skilled trades. 


The greatest advance in the 
establishment of apprentice train- 
ing programs is reported by ATS 
to be in the construction, trans- 


portation and service industries. In 
the transportation industry, most 
of the new programs established 
have been to train men for main- 
tenance work in automotive repair 





Atlanta Offered 
Highway Plan 


To Ease Jam 


ATLANTA.—-Engineers who have 
completed a comprehensive trans- 
portation study of metropolitan 
Atlanta have recommended a $47,- 
700,000 program to alleviate the 
area's problems. 

The program envisions a system 
of modern expressways, with de- 
pressed highways, designed for 
construction in units over a period 
of not less than 10 to 12 years; a 





17 





tion of a downtown bus terminal. 

The survey disclosed that ap- 
proximately one-half of the vehi- 
cles currently entering the down- 
town congested area are traveling 
straight through, not stopping. En- 
gineers pointed out that if means 
of bypassing the downtown area 
were provided, the downtown traf- 
fic load would be lightened by 50 
percent. 

The recommendations currently 
are being studied by a metropolitan 
area bond commission which will 
submit to authorities of the gov- 
ernmental units involved suggested 
priorities for carrying them out. 
The commission also will arrange 
for the necessary financing. 


ing service of the Department of 


eo ingly alert to the vital need for a 


greatly enlarged skilled worker 


and railroad|single joint railroad terminal; 


widening of streets and construc- 


garages, 
shops. 


airports AN Want 


why not use 


ADS cost little 
‘em? 


Hand for an 





TODAY'S MANAGEMENT-man must play his cards well... never 
before has he faced so many problems demanding quick and correct 
decisions. 

Swift conversion to peacetime operation is imperative. There are 
problems aplenty... problems of finance...of distribution... of 
wages and prices ...of methods and materials that make the yard- 
stick of pre-war procedure unreliable. Today's decisions must weigh 
obligations to stockholders, to employees, to customers and to the 
public. They must balance financial risks and commercial opportu- 
nities. And there is no time for leisurely trial-and-error adjustment to 
the changed conditions. 


To management men the present situation calls for concentrated 
information ...for a publication that reports events and trends hav- 
ing special significance for business and industry, and interprets 
them in that light. Business Week is the only publication of its kind 
devoted solely to this editorial aim. And, because it is a weekly, 
Business Week readers keep on top of the business news. 

Concentration—three-way concentration—is the essence of Busi- 
ness Week. First, Business Week's circulation is concentrated upon 
management men exclusively —a carefully identified, known group 
of men who manage and make decisions for American business. 
Second, the editorial contents of Business Week are concentrated 
exclusively upon business subjects. In turn, this audience of man- 
agement men sees your advertising message in Business Week when 
they, themselves, are concentrated upon business problems. For the 
advertiser it is a powerful combination of values unique in the 


publishing field. 


“SOUND DECISIONS REST ON FACTS” 


BUSINESS WEEK: Published by the McGraw Hill Publishing Co., Inc. 


PULLED aaa 











gets results 
See inside back cover. 








HERE IS a front view 
of a Bullard Man-Au-Trol 
unit showing controls and 
open end of feed works. 
The unit, used on Bullard 
vertical and _ horizontal 
lathes, is said to be as 
flexible as man yet it can 
control any series of oper- 
ations faster and more 
precisely than any man. 





Bullard Bares Man-Au-Trol 


BRIDGEPORT, Conn. — Bullard 
Co. has revealed details of its Man- 
Au-Trol unit developed for use 
with Bullard vertical and horizon- 
tal lathes. 

Developed just prior to the war, 
the device was held under govern- 
ment secrecy order until a short 
time ago. Bullard says the device 
reduces costs substantially, insures 
exact duplication of sizes and close 


adherence to production plans. 

It has a control valve to deter- 
mine whether the operation is to 
be manual or automotic. 

The company says that in a test 
with a vertical turret lathe it ma- 
chined in five minutes and 45 sec- 
onds work that would ordinarily 
take 20 minutes. 

In a test on a horizontal lathe, 
it machined two pieces in three 
minutes and 20 seconds 


A TIMA} « «~~ 
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Acclaimed for Many Uses .. . 


Synthetic Rubber Stays 
For Big Postwar Job 





Little Rubber Destroyed 


By Japanese in Malaya 

LONDON, Eng.— Not over 5 
percent of the Malayan rubber 
plantations, which cover be- 
tween 4 and 5 million acres, was 
destroyed during the Japanese 
occupation, reports here last 
week indicated. 





Extruded Plastics 


Going Overseas 


NORWALK, Conn. — Charles 
Slaughter, president of Extruded 
Plastics, Inc., announces the over- 
seas manufacture of Tulox tubings 
and Interlox functional shapes by 
a new company, recently formed in 
England. 

The new British firm, known as 
De La Rue Extrusions Ltd., is the 
result of an association between 
Extruded Plastics, Inc.,and Thomas 
De La Rue & Co., Ltd., of Great 
Britain, with branches and agen- 
cies throughout the world, exclu- 
sive of the United States and 
Canada. 


NEW YORK. — Synthetic rubber 
has now permanently established 
itself as a basic new world raw 
material, A. L. Viles, president of 
the Rubber Manufacturers Assn., 
asserted last week. 


His evaluation was based on re- 
ports showing the impressive man- 
ner in which American - made 
synthetic rubbers have met the 
exacting tests of war, research and 
public use since 1942. 


The survey was designed to mea- 
sure the performance of this new 
raw material between the time that 
Japanese conquest of the Far East 
forced the United States into pro- 
duction and use of synthetic rub- 
bers and V-J Day. “The returns 
are now in. American synthetic 
rubbers proved they could carry 
the load in an emergency. They 
have demonstrated that they are 
here to stay, carrying over into 





There's only one way to cover TACOMA- 


Yes, there’s only one way to 
effectively cover Washing- 
ton’s 2nd Market (Tacoma- 
Pierce County) — a fact 
graphically demonstrated by 
the ‘‘density of coverage’’ 
percentages detailed at the 
right. The Tacoma News 
Tribune is undisputed leader 


in this rich market area. 


* 


And it’s a fact that you 
must cover Tacoma-Pierce 
County to do an effective 
job in Washington State. 
Remember this: more than 


70% of the State’s popula- 


tion, 


come, retail sales and indus- 
trial payroll is concentrated 
in Western Washington — 
and practically all of that 
70% is found in the Puget 


Sound region. 


* 


effective buying in- 


TACOMA 


The 2nd Tacoma 


paper delivers 


The Seattle morning 


paper delivers 


The Ist Seattle even- 
ing paper delivers 


The Tacoma market and the 


Tacoma News Tribune are 


‘must buys” in this area. 


For Western Washington is 


not covered unless Tacoma 


is covered, and Tacoma 


is 


not covered unless the Ta- 


coma News Tribune 


is on 


your newspaper list! 


COVERAGE 


Mae 


CLALLAM 





CITY me PrERCE COUNTY 


COVERAGE 
82 74 


The 2nd Tacoma 


56% paper delivers 50% 
The Seattle morning 

12% paper delivers 11% 
The Ist Seattle even- 

49% ing paper delivers 5% 





WaswnetOns, 10 MARKET. 
eel 


FOUR COUNTY 
COVERAGE 


579, 


3 New 


The 2nd Tacoma 


paper delivers 39% 
The Seattle morning 
paper delivers 12% 
The Ist Seattle even- 
ing paper delivers 7% 


Figures based on ABC Audit Report for 12 months ending 





The Dominant Influence in Washington's Second Market 


Ar. 1045 and latest Bureau of Census bobulation estimates. 














peacetime uses that will broaden 
and supplement the service of other 
raw materials,” Viles said. 


“Our study discloses a continuing 
demand for synthetic rubbers in 5 
products requiring its special prop- fe 
erties of high resistance to abra- Gag" 
sion, oil and corrosives. Superior = 


2 


performance in these uses is cer- 
tain to give synthetic rubbers oe 
constantly expanding position in 

the world economy.” 

Because of its exceptional ca- er 
pacity for retaining air, GR-I 
butyl rubber now is being used 
to produce inner tubes superior 
to any built in the history of 
rubber. “Barring development of 
even better synthetic rubbers, 
and that possibility cannot be 
ruled out in light of the wartime 
record of American research and 
development, butyl will continue 
to be our number one tube ma- ¢- 
terial,” Viles said. i 
As for tires, he cited the record qs 

since 1942 when the war economy 
of the United States was switched 
forcibly to synthetic rubber. eo 

“Under pressure of necessity, the 

industry has developed the syn- 
thetic rubber passenger tire to the @——a™ 
point that it compares closely in 
performance with the average pre- 
war tire,” Viles said. Cc— 
“Research, improved compound- 
ing and the gathering of produc @ > 
tion know-how have made the 1945 
synthetic passenger car tire vastly 
superior to the 1942 model in re- Ga 
sistance to flex cracking, in tread 








wear and in ply adhesion. 
“Development has been less rapid@aa™ 
in the larger truck tire sizes, 
where it is still necessary to em- 

ploy a considerable amount of ea 
natural rubber to obtain satisfac- 

tory performance.” 

American-made synthetic rub- er 
bers have proved’ themselves 
definitely superior to any other ee 
raw material in scores of prod- 
ucts apart from tires and the 
remarkable new _ butyl rubber €. = 
inner tubes, he added. 

“Wartime performance has dem- 
onstrated that many products will@—™ 
continue to use synthetic rubbers 
regardless of cost differentials be- 
cause of special properties as yt Or 
unmatched in any other raw ma- 
terials,” Viles said. ¢€ 

‘This is specifically true in the 
case of complicated aviation mag- 
netoes, hard rubber lining for 
pipes, valves and pumps used in 
the rayon industry, in hose and 
mechanical goods exposed to th 
deteriorating effects of petroleum 
products, high quality  ebonite 
products, in many extruded goods @=-e™ 
and in certain lines in the rubber 
heel and sole industry where ie 
style and long wear are critica 
factors.” 


Lamp Firm Starts 
At Cincinnati er 


CINCINNATI. — A new line ea 
automobile lamps for truck, trail- 
ers and passenger vehicles will be 
made by the See-Mor Lamp Co 
here. The company was organized 
by Robert C. Fischer, Ned C. Herr- 
mann, Frank O. Leurck and Walta@-@™ 
L. Listerman, all of whom have 
been identified with the K-D Lamp 
Co., recently absorbed by TriumpH}e-e 
Explosives of Elkton, Md. 

Listerman was a salesman withe. = 
the firm, while Herrman was sup- 
erintendent, Fischer was in the 
cost department and Leurck wag—e= 
assistant purchasing agent. 


VENTALARM @ 


GAS TANK SIGNAL 


Standard Equipment 
on DE SOTO Taxicab 
Atk the Wen Uho Fill Them 
» 


SCULLY SIGNAL COMPANY 


SS FIRST ST. CAMBRIDGESLMASSE 
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For four rubber-rationed years, Ameri- 
cans of both sexes have had automobile 
tires pumped solidly into their collec- 
tive consciousness. During this period, 
Seiberling has had the foresight to tell both sexes, 
and therefore, sell both sexes on the superiority of its 
tires, through the medium of The American Magazine. 
Edited with dual sex appeal, The American Magazine 
has double-exposed Seiberling advertising to millions In the Service 
of men and millions of women... multimillions of car- . 
owning Americans who, today, constitute the greatest of the Nation 





tire-replacement market in history. 


THE CROWELL-COLLIER PUBLISHING COMPANY, 250 PARK AVENUE, NEW YORK 17, N. Y. 


Detroit Office— General Motors Building 
PUBLISHERS OF THE AMERICAN MAGAZINE, COLLIER'S, AND WOMAN'S HOME COMPANION 
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In This Corner 


(Continued from Page 4) 


firms which are losing money 
Should pay less than standard 
wages on the theory that these 
firms could not afford to pay the 
going rate? 

The prices which result from 
competition are called market 
prices, Buyers cannot buy for much 
less than the market price and 
sellers cannot secure much more 
than the market price. All buyers 
of labor or products of a certain 
quality tend to pay the same price. 
The competition of workers for 
jobs tends to prevent wages from 
getting too high; the competition 
of employers for workmen tends to 
prevent wages from falling too low. 
But to argue that a prosperous 
firm should pay higher wages than 
other firms which are less pros- 
perous is to argue that one who 
owns property does not really own 
it but is under an obligation to 
give it away. 


Now Ready 


THE TEXAS ALMANAC 


and State Industrial Guide 


For 1945-16 


A Book that should be on the desk 
of every Advertising and Sales Ex- 


ecutive. Published by 





Such an argument is really ad- 
vocacy of theft. If the prices paid 
for labor and materials are to rise 
and fall with profits, then efficient 
firms cannot accumulate or acquire 
capital for expansion and inefficient 
firms which ought to be liquidated 
can continue to operate. 


Prices based on the ability to pay 
argument would destroy the mech- 
anism which regulates our economy 
and which continually reduces the 
effort and cost of producing and 
distributing goods. The ability to 
pay argument, if accepted and 
practiced, would prevent further 
economic progress and would lead 
to economic chaos. The only legiti- 
mate reason for an increase in 
wage rates is that existing rates 
will not attract the desired number 
of workers. For all products, in- 
cluding labor, prices should ad- 
vance when the demand exceeds 
the supply. It is only monopolies 





which can secure arbitrarily high 
prices not based on the forces of 
supply and demand. JoHN W. Sco- 
VILLE, economist, Detroit. 


A Solution 


I’ve been thinking about the odd 
setup we have among industry, 
government and labor. 


One of the problems that is wor- 
rying the workingman today is the 
sharp cutback in take-home pay 
which would come about as a re- 
sult of cutting back to a 40-hour 
week. This is a real problem and 
I think that you will agree that 
it is just about impossible for a 
man to live and support the aver- 
age family of four on $45 or $50 
a week, especially when that sum 
is subject to taxes that cut it back 
several dollars more. 


On the other hand, I believe any 
thinking person will agree that 
most businesses today cannot af- 
ford to increase wages too sharply 
without reflecting those increases 
in higher prices which would kick 
off a real and dangerous spiral of 
inflation. This is particularly true 


when a good share of gross profit economically 


in a business is taken away in 


taxes. 


But doesn’t it strike you as odd 
that the government at this time 
seems to be sitting back on its 
hunkies and telling management 
and labor to peacefully agree on a 
formula which will result in both 
increased wages and frozen prices, 
while the government is not mak- 
ing much of an effort to let go 
of the middle of the bone by cut- 
ting taxes so that industry and 
labor would have a little more the 
share between them? 


I have a feeling, and I think you 
will agree with me, that the current 
pentup demand for new cars, new 
clothes, new everything would war- 
rant a continuation of production 
on a 48-hour week basis for the 
next several years to come. I be- 
lieve that this 48-hours of work 
weekly could be offered to all the 
people who were employed during 
the war and still want to work. 
There will be a number, however, 
who will not want to continue for 
various reasons. It would not be 


“What has the 


TEXAS LEAGUE 


to do with 
OUR 
ADVERTISING?” 


Dallas News Sports Pages and features are famous 
over the whole Southwest. Recently News-Sports Editor 
George White was instrumental in actually saving the 
life of the Texas League. 


Does that mean anything to an advertiser of, say, 
pianos? 


A million times yes. Every department of a real news- 
paper is vital. To hold our place of leadership we must 
keep hitting on all cylinders. 


When you buy advertising in The News you don’t 


buy mere space. You buy the old, solid selling-value of 


a newspaper that serves all its people faithfully and well. 


THE DALLAS NEWS 


By Mail, Prepaid: 


In Paper Cover. . 


In Cloth Cover. . 


Oe Dallas Morning News 


$ .85 
1.15 


THE TEXAS ALMANAC 
RADIO STATIONS WFAA AND KGKO 


A real newspaper has to do everything. 


ONLY NEWSPAPER EXCELLENCE 
MAKES ADVERTISING POWER 
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John B. Woodward, Inc. 


Representatives 


sound to. increase 
wages by 30 percent to make up 
the difference between a 40-hour 
week and a 48-hour week and 
then extend working hours to 48- 
hours a week. As General Motors 
pointed out, this would mean 67- 
hours pay for a 40-week on the 
basis of present rates. 


But suppose hourly rates were 
increased 10 percent and a 48 or 
45-hour week was continued, here’s 
what would happen. For simplicity 
let’s say a man is now receiving 
$1 an hour. We hike this 10 cents 
so that for a 40-hour week he 
would then receive $44. By extend- 
ing the work week to 48-hours, he 
would receive $57.20 as compared 
with his previous income of $52 
weekly. On this basis he should 
have no complaint about a decline 
in take-home pay. 

Suppose an agreement of this 
sort was reached on say a Labor 
Armistice basis for the next six, 
eight, 10 months or a year. It is 
possible that industry could operate 
in this way without too sharp an 
increase in prices. During that pe- 
riod government should take its 
share of the reconversion load by 
reducing taxes to a point where 
they would cover the going costs 
of government, rather than taxes 
based upon the cost of running a 
war and supplying arms, ammuni- 
tion, etc., to our allies. 


In the next eight or 10 months 
on this basis we could get our 
production machine back into gear. 
We could study our costs and 
know where we stood on prices. We 
could reduce taxes and thus in- 
crease the size of the bone which 
industry and labor are now rowing 
about. And at least it would give 
us a period in which to sanely 
discuss the problems that confront 
all of us under conditions that 
would be far more conducive to 
sensible agreement than those 
which exist in the atmosphere of 
distrust and bickering which ac- 
company a strike. 


Personally, I feel that the present 
picture is one of management and 
labor pulling at opposite ends of an 
ear of corn while government is 
sort of a pig eating the center out 
of the ear and egging the other 


two on to reach an agreement to 


share what is left. — Name Wrrn- 
HELD. 


Outstanding 


I thank you for sending me a 
copy of the interesting pamphlet 
celebrating your 20th birthday. 
Twenty years is a long, long time. 
I send you my heartiest congratu- 
lations and very best wishes for the 
future. 


Your Automotive News is one of 
the outstanding successes of the 
industrial world. You are surely en- 
titled to great credit for the mar- 
velous success of this publication. 
I send you my heartiest good 
wishes for the future. — Senator 
ARTHUR Capper, Washington. 


Well Liked 


AvuToMoTIvE News is very well 
liked and read with great interest 
in our firm. We could not under- 
stand how any dealer can run his 
business without the up-to-date 
information you furnish. We trust 
that nothing will ever stop your 
publication. — James Weser, Boule- 
vard Motor Co., Marshfield, Wis. 


Going Down 
Mexico City Is Planning 
Underground Parking 


MEXICO CITY.—(UTPS)—Mex- 
ico City is planning one of the most 
modern municipally-operated park- 
ing systems in the world, a 10,000,- 
000-peso network of subterranean 
parking centers. 


Each of the two-story structures ; 


will be outfitted as a super-garage, 
probably with service facilities. 
Luminous signals, visible from the 
street, will tell motorists how many 
spaces remain vacant within. Sub- 
scribers will be charged 40 pesos, 
slightly over $8, a month for park- 
ing privileges. 

Six buildings already ordered will 
sesemieaate about 3,531 automo- 

iles. 


Groundwork for the project was 
laid by an order empowering the 
federal district to require builders 
of offices and apartment houses of 
more than three stories to include 
garages in the cellars. 
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a @ Would you like to get double duty out of your 

, first year’s factory production? Do you want 
the quick distribution you will need during 

7 reconversion? 

—? Then consider the $4,496,734,000 Chicago 
market—a rich, compact area located at the 

7 heart of America, easily accessible to factory 


shipments and salesmen alike. 






Here is a market with a huge pent-up demand 





ZS for radios, washing machines, refrigerators, 


SS 


Production 


"big unit” products generally. Moreover, it is 
fortified by diversified income and billions 


in savings. 


ared 






@ No matter whether your production is large 
or small, the Chicago market will reward your 
attention as the place to get the consumer 
buying you want. 

This strategic area offers quick sales and solid 
dealer and consumer preference when the 
first easy selling conditions pass and the 
competition gets tough. 

Long famous for its big volume purchases, the 
Chicago market has repeatedly broken factory 


and branch sales records. 


@ Get started quickly in this great market at 
one low cost and through a single advertising 
medium—the Chicago Tribune. One out of 
every three families in 756 cities and towns of 
poe ester 2 1000 or more population in this area reads 

- the Tribune on weekdays. On Sundays, it is 


practically every other family. 


Available for your study and use is a specific 
Tribune sales program based on the findings of 
an auto and household appliance investigation 
among consumers and dealers. To get these 
pertinent facts, address: C. S. Benham, Manager, 
National Advertising, Chicago Tribune, Tribune 
Tower, Chicago 11, Illinois. 


Only the Tribune offers you a choice of monoroto, 
coloroto, comicolor, newsprint color and 
black-and-white printing—whichever you prefer 
—at one of the lowest milline rates in the country. 


For marketing facts and merchandising ideas, 


ii the great Chicago Market! call a Tribune representative. 
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Shown here is the first Nash outdoor poster that It’s a big car outside ...a big car inside... wit re 


motorists throughout the country will see. of room for six big people to stretch and relax Boe 
0’ h- 


fort. Yet with all its bigness, the Nash “60 
amazing maneuverability. It turns shorter, & 
easier, gets away fast. 


It’s a challenging poster . . . dramatizing the fact that 
today Nash has many of the features the public ex- 


pects in the cars of the future. | 
It has the finest system of conditioned air ever b 


for an automobile. For riding in a Nash “600” means_ 
enjoying draftless, fresh, filtered air. . . thermostati- 
Careful analysis of what people want in coming auto- 
ae cally-controlled to your perfect comfort. 
mobiles, as specifically expressed in leading indepen- 
dent surveys and polls, shows that the Nash ‘‘600” 
closely matches every one of the automotive public’s 


And here’s the story behind this poster . . . the reasons 
why the Nash “600” zs the pattern of cars to come. 


aon 


It’s the first truly lightweight big car. Instead of a sep- . 
arate body and frame there is a single integral unit of 


preferences in economy, comfort, and performance. welded steel. Gone are body squeaks and rattles. New | 

It has economy that stretches the motorist’s dollar as oer and aot poe as — ° ee ty ‘ 
it’s never been stretched before. For the Nash ‘‘600”’ maar pe ap — —_ , rae . : Ti j 
means 25 to 30 miles on a gallon of gas at moderate Independent coll spring suspension on all 4 wheels. | MS 
highway speeds... with a single tankful of fuel cover- And it offers sportsmen the kind of car they’ve been / 


ee 


ing 500 to 600 miles. dreaming about, with a built-in, convertible double bed 


a te 


Slo 
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CARS TO COME 


for camping out in style. 


And for the dealer, Nash has prepared one of the finest 
service programs in the industry. 


Yes ... look at the Nash “600” from every angle... 


And you'll agree it’s the pattern of cars to come! 


Tune in: Nash-Kelvinator’s hit musical program, Wednesdays 
10:30 P.M., E.S.T. « 9:30 P.M.,C.S.T. ¢ 8:30 P.M., M.S.T. 
Sat Fs Oey ee ae Be * Columbia Broadcasting System 


NASH MOTORS 


Division of Nash-Kelvinator Corporation, Detroit 32, Mich 
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N. Y. to Spend 
$35,000,000 On 
Roads in 745 


ALBANY. — New York State ex- 
pects to complete about $35,000,000 
of highway construction before the 
end of the current year, it was 
announced last week by State Pub- 
lic Works Superintendent Charles 
H. Sells after federal curbs on road 
building were lifted. 

Main part of the current-year 
program is centered on projects 
such as relocation of existing roads 
and reconstruction where most ur- 
gently needed. No work on the 
proposed throughway from New 
York to Buffalo is planned for 
this year. 

Sells was informed by the New 
York State Highway Chapter of 
Associated General Contractors 
that it could easily absorb all of 
the $35,000,000 worth of work pro- 
posed for completion this year in 
various parts of the state. 

“I am very pleased that permis- 
sion (from the War Production 
Board) has been granted to go 
ahead with our program to work 
on our highways,” Sells said. “We 
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MICHIGAN’S SENATORS Homer Ferguson (left) and Arthur Vandenberg 


(right) are shown 


here with PCA (Pennsylvania-Central Airlines) Hostess 


Jeanne Crocco as they received a shipment of Great Lakes white fish flown from 
Detroit to Washington by PCA and Wayne University, Detroit. The shipment 
successfully tested a specially developed fiber container that keeps the fish fresh 
while in flight without the aid of refrigeration. PCA officials said the test may 
presage regular air shipments of seafood from the Great Lakes area to Eastern 


and Southern markets. 


are all ready, our plans have been 
completed; substantial rights of 
way have been obtained and the 
work we will do at once does not 
involve the federal appropriation 


of $100,000,000 which we expect 
Congress will shortly authorize. 
However, this will be for work to 
follow what we are now anxious 
to start. 


IMU UALS 


Auto History: Exhibit 


Detroit Library and AMA Join to Mark 
Silver Jubilee in November 


DETROIT. — The Detroit Public 
Library, with the cosponsorship of 
the Automobile Manufacturers 
Assn., will hold an Automotive 
History Exhibition at the Main Li- 
brary, Woodward and Kirby, Nov. 
12-30. 

The purpose of the exhibition is 
in part to observe the fiftieth anni- 
versary of the Times-Herald race 
in Chicago, but in the main the 
exhibition will point up and com- 
memorate 50 years of automotive 
progress. 

Participants in the above-men- 
tioned race have loaned items for 
display and other exhibit materials 
will be drawn from the Detroit 
library’s automotive history collec- 
tion. 

Ernest I. Miller, chief of the 
Technology department of the li- 
brary, said the project will display 
for Detroiters a “striking and 
dramatic presentation of the his- 
tory of cars built by various firms.” 


Exhibitors in the show will be 


COMMERCIAL CREDIT COMPANY 


BALTIMORE 2, MARYLAND 


Capital and Surplus more than $80,000,000 


Chrysler Corp., General Motors., 
Hudson, Nash-Kelvinator, Packard, 
Studebaker and White Motor Co. 
Admission to the exhibition will be 
free. 


Governor Supports 
66 Ky. Groups in 
Gas Fund Fight 


LEXINGTON, Ky. — Assailing 
objections as “frivolous and falla- 
cious,” Gov. Simeon Willis spoke 
strongly here recently in favor of 
Kentucky’s proposed state consti- 
tutional amendment outlawing 
highway fund diversion, which will 
be voted upon at the election next 
month. 

The rally was attended by repre- 
sentatives of 66 state and local 
civic and trade associations which 
formed the federation to campaign 
for passage of the amendment. 
Other speakers in behalf of the 
amendment included State High- 
way Commissioner J. Stephen Wat- 
kins, State Senator Stanley B. 
Mayer and Tom R. Underwood, 
editor of the Lexington Herald. 

“The Good Roads Amendment,” 
Governor Willis declared, in his 
first public endorsement of the pro- 
posal, “was passed by the General 
Assembly in 1944 by a unanimous 
Senate, and with but one dissenting 
vote in the House. It was approved 
by the governor and will be on the 
ballot for the action of the voters 
on Nov. 6. 

“Sixteen other states have found 
it necessary to adopt such amend- 
ments, and several states are pro- 
ceeding in the same manner to 
protect their road funds. Mere 
statutory protection is not enough. 
It is too easily overturned. Already, 
since 1935, more than $10 million 
of highway-users’ taxes have been 
diverted to nonhighway purposes. 


Insurance Rates 


Boosted in Ore. 


PORTLAND, Ore. — Because of 
the sharp rise in the number and 
cost of automobile accidents since 
gasoline rationing was lifted, the 
premium rates for public-liability 
and property-damage insurance on 
private automobiles have been 
boosted back to prerationing levels, 
or above, it was reported. 

The increases will wipe out dis- 
counts ranging from 10 to 20 per- 
cent which were allowed during 
gasoline rationing on cars operat- 
ing under B and A cards respec- 
tively. 


WE ARE GLAD TO REPORT that we 
have had quite a few replies to this 
advertisement, and believe that we can 
secure the equipment we wanted from 
one of the firms we heard from.’’— 
Webster Motors Ltd. (Chevrolet-Oldsmo- 
bile-Caddilac), Cherbrooke, Que. 

a¢7 Want Ad Dept., Inside Back Cove: 


Wichita, Kansas 
Market Is Stabilizing 


War expanded plants are con- 
verting, now producing and sell- 
ing peace-time products. There 
are more jobs than available 
workers. 


And The Eagle Is Still 
Wichita’s First Paper 


Several thousand more able-to- 
buy Wichita families buy the 
Eagle, paying 25c weekly to read 
it, although the second paper is 
offered for only 1Sc. 


Right now, complete, current facts 
about Wichita and its newspa- 
pers are available. Ask for them 
they'll help you plan a 
productive campaign. 
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SUNDAY 
WICHITA. 


KANSAS 
O'Mara & Ormsbee. National Reprs. 
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Esquire also delivers excep- 
tional results for national 
advertisers of many other 


products in virtually every field. ; 


eels Pe WME AS CeiP « THE MACFANNEN MEN’S ERNIIP 
SESS 
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Auto Personnel 


Lambin Appointed Manager 
Of Lincoln-Mercury Unit 


E. J. Lambin has been appointed 
Lincoln-Mercury division manager 
in charge of sales in the Twin 
Gities and Fargo branches it was 
announced last week by M. N. 
Johnson, manager of the Ford Mo- 
tor Co. in Minneapolis. 

Succeeding Lambin as sales man- 
ager of the Twin Cities branch is 
F. W. Mitchell, formerly sales man- 
ager of the Ford branch in Mil- 
waukee. 

* * aa 


Nine New Branch Offices 


Opened by CIT 

Universal CIT Credit Corp. last 
week announced the opening of 
nine new branch offices. Managers 
and locations of the new offices 
are as follows: 

Oakland, Calif.. Howard Under- 
wood; Waukegan, IIl., K. E. Win- 
tersheid; Columbus, Miss., Jesse L. 
Shelton; Sioux Falls, S. D., James 
C. Clark; Colorado Springs, Colo., 


P. M. Dobbins; Pueblo, Colo., T. 

M. Reid; Fond du Lac, Wis., E. E. 

Fogtman; Waco, Tex., Harold 

Dagg; Lawton, Okla., W. B. Amis. 
+. + * 


Reynolds Metals Appoints 


Gray to Head Research 


Appointment of Reid B. Gray as 
director of Reynolds Research In- 
stitute, research subsidiary of Rey- 
nolds Metals Co., was announced 
last week. 


Gray’s associates will be J. Ed- 
ward Spike of Boston, formerly 
with Lever Brothers, and Carl B. 
Hamlin of Findlay, O., formerly 
with Glenn L. Martin Co., Balti- 


more. 
* * * 


Plant Managership Given 


Schumann by Airtemp 


R. J. Schumann has been ap- 
pointed plant manager of the Air- 
temp-Indianapolis plant, according 
to A. R. Fors, vice-president in 
charge of manufacturing. Schu- 
mann has been chief estimator and 


supervisor of time study since Sep- 
tember, 1942. He joined Chrysler 
Airtemp in August, 1936. 


* * * 


Kaiser-Frazer Lists Rutlidge 


S. America Region Chief 


Appointment of Maurice L. C. 
Rutlidge as regional manager for 
sales of Kaiser and Frazer auto- 
mobiles in South 
America, was an- 
nounced last week 
BY matry DD. 
Dodge, president 
of Graham-Paige 
International 
Corp., foreign 
sales subsidiary of 
Graham - Paige 
Motors. 

Rutlidge, for 20 
years a_ resident 
of Rio de Janeiro, 
served Graham- 
Paige in South American sales 
since 1928, except for a brief period 
in the United States with the At- 
lantic Refining Corp. 

* * * 


M. Rutlidge 


Myers Returns to White 


As N. Y. Sales Chief 
Lt. Col. G. Taylor Myers, former 


Misenvicus Bantam is starting now to build Trade-Approved 


Trailers. 


They will be trailers that represent the experience and 


the needs of the trade plus our own manufacturing and 


engineering skill learned in the hard school of war. 


We have had plenty of experience building trailer- of 


many types for the Armed Forces. (More than 100,000 so 


far.) So. if you are looking for a trailer that embodies the 


ideas of the experts. keep an eve on American Bantam 


for Trade- Approved Trailers... 


: ' 
comme soon, 


sales manager of the Manhattan 
branch of White Motor Co., has 
returned to that position, according 
to announcement by P. E. Tobin, 
New York regional manager. His 
return follows three years of mili- 
tary service. 

Myers had 18 years of service 
with White prior to entering the 
military forces. He originally be- 
came sales manager of the Man- 
hattan branch in October, 1940 
after holding the position of Cin- 
cinnati branch manager and other 
posts in the White organization. 

* . * 


Kneen and Landis Promoted 


By Lincoln Electric 
H. F. Kneen has been named 
vice-president in charge of manu- 
facturing, and G. G. Landis, vice- 
president in charge of engineering 
for Lincoln Electric Co., Cleveland. 
* a. & 


Stewart Appointed Chief 
Of U. S. Rubber Unit 


Lt. Col. Foster Stewart, formerly 
advertising and sales promotion 
manager of the tire division of 
United States Rubber Co., after 
three years overseas service with 
the Army Air Forces, has returned 


to the company and will be in 
charge of distribution planning fo 
the tire division, according to an- 
nouncement of Howard N. Hawkes 
assistant general manager, tire di- 
vision. 
* s o 
Reo Motors Names Probst 


As Chief Engineer 


— 


Appointment of Karl Probst as ] 


chief engineer of Reo Motors, Inc... 


was announced last week by thd 
Reo management. Probst, who was 
formerly associated with Reo i 
1908 in the engi- 
neering depart- 
ment, has. bee 
handling specia 
assignments in 
Reo’s_ researc 
department since 
September, 1944. 
Identified wit 
the automotive 
industry since 
1906, Probst was 
at one time head 
of Probst, Shoe 
maker, Merrill, 
automotive consulting engineers in 
Detroit. In 1940, he was called t 
the American Bantam Car Co. by 


Karl Probst 


WPB to design and build the first - 


Jeep. 


+ * + 
Perfect Circle Promotes 
3 in West and South 


Several changes in sales person-@ 


nel of the replacement division o 
Perfect Circle Co. have just been 
announced by J. C. Hamilton, sales 
manager of the division. 

J. W. Kern has taken over the 
regional managership of the areal 
which embraces California, Arizona 
and western Nevada. He replaces 


Jack Taylor who has been trans-# 


ferred to the factory to assume the 
sales management of a new prod 
uct shortly to be announced. Wil- 
liam E. Hays has taken over a 


southwest district. 
* * * 


Commercial Credit Opens 
Nine New Offices 


Commercial Credit Co. last wee 
announced the opening of nine ne 
branch offices. Managers and loca- 
tions of the new offices are as fol 
lows: 

J. W. Givens, Shreveport, La.: R. 
C. Julian, Paterson, N. J.; J. W, 
Holman, Manchester, N. H.; P. A. 
Becker, Brooklyn, N. Y.; Roy H. 
Brown, North Platte, Neb.; Wil 
liam A. Day, Cape Girardeau, Mo.; 


a 


J. D. Butler, Windsor, Ont.; J. 8S... 


Man.; 
Que. 
* 


Gordon, Winnipeg, M. J 


Manseau, Jonquiere, 
* * 


Robertson Named 


Pennsylvania Rubber Co., Jean- 
nette, Pa., has announced the ap 
pointment of H. B. Robertson to its 
sales organization. Robertson comes 
to Pennsylvania after 17 years witH 
B. F. Goodrich Co. 


IN 
CLEVELAND 
IT’S THE 


HOME OF THE FAMOUS 


VOGUE 
ROOM 


1000 ROOMS WITH BATH 
RADIO IN EVERY ROOM 
FIVE FINE RESTAURANTS 


Central Downtown Location 


a 


a 
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nao The Case of the CRISSCROSS CALLS 


A. 
H. 
1@— 
‘a SPECIAL drive in a large eastern city on which every call was traced. The sales other, no matter how many smaller orders 
Is A was bringing in the tonnage all right manager was delighted. they skip in the process. Now, let’s com- 


_ 2 wasn’t happy. iti 4 bine your figures and mine, to work out 

but the sales manager PP) This is just what I wanted. My salesmen ' y 5 cae 
aaa pe + ; q a better control and routing of these men.” 
“There ought to be some way of cutting are crisscrossing each other’s paths, mak- 


down the cost of getting this business,” 


he said. 


ing long jumps from one sure sale to an- 5 
That kind of cooperation with a sales 







CALL THE manager makes sense. It also makes 
H-A-S MAN 


Just drop us a note say- 
ing, “I'm interested in 
your market informa- useful to you because he is provided with 
tion on (name your 


type of product).” 


The sales manager and a Hearst Advertis- money. For the H-A-S man is more than a 


ing Service man made an analysis of a space solicitor — he is a “reporter with a 
salesman’s typical orders. nose for sales.’’ His training makes him 


The Hearst Advertising Service man ; % ae ; 
. : ; the factual, localized, intimate material 
rought an accurate routing of every in- . ‘hia 
8 , & y that contributes so much to your building 
dependent grocery outlet in the city. The 
; ; of sound selling plans. 

sales manager matched orders against this 


list — sales vs. opportunity. . > ; 
PP ? The H-A-S man stands ready to work with 
Equipped with these figures the Hearst you as he does with dozens of other sales 


Advertising Service man prepared a map and advertising executives. 


HEARST ADVERTISING SERVICE 


HERBERT W. BEYEA, Manager 
Representing: 
New York Journal-American + Pittsburgh Sun-Telegraph + Chicago Herald-American 
Baltimore News-Post-American + Boston Record-American-Advertiser + Detroit Times + Albany Times-Union 
San Francisco Examiner + Los Angeles Examiner + Seattle Post-Intelligencer 
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In the Hopper... 


Highway 
As Gas Tax 


By Bethune Jones 
Staff Correspondent 


NEW YORK. — Higher gasoline 
and other automotive taxes will 
become an increasing threat as the 
states get deeper into their post- 
war highway construction pro- 
grams, it is indicated by analysis 
of reports from state capitals 
throughout the country. 


While the states generally have 
accumulated sufficient highway 
funds to start putting up their 
share of the three-year, $3 billion 
federal-state postwar construction 
program now being launched, a 
number do not now have the reve- 
nue in sight for the full under- 
taking and may turn to added 
taxes or bond issues, or both. Such 
action already has been taken in 
several states and is currently 
under consideration in others. 

Nor will pressure for higher 
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Plans Loom 


Threat 


quirements of the federal - state 
program. With highway construc- 
tion virtually at a standstill during 
the war years, and with much work 
deferred during the preceding de- 
pression decade, an enormous 
backlog of needed construction, re- 
construction and maintenance 
work has piled up in the states. 


When the current federal-state 
program was before Congress, it 
was estimated that $16 billion 
would be required to bring the 
nation’s highways in all categories 
up to modern traffic standards. 


To wipe out highway obsole- 
scence and provide up to date 
facilities, many states are con- 
templating long - range highway 
construction programs involving 
far greater costs than the level 
of the current federal-state pro- 
gram. 

Although highway construction 


states during regular 1945 legisla- 
tive sessions, nearly all of which 
adjourned before the end of the 
war, gasoline tax increases were 
proposed in some 19 states and 
enacted in four, Idaho, Iowa, Kan- 
sas and Oklahoma. 

Idaho raised its gasoline tax rate 
from 5 to 7 cents per gallon and, 
according to predictions by state 
officials, will have to levy still other 
higher taxes or issue bonds to meet 
its full share of the federal-state 
program. 

Iowa increased its gasoline tax 
from 3 to 4 cents a gallon, while 
Oklahoma jumped its rate from 5% 
to 7% cents a gallon, the highest 
in the country. The Kansas in- 
crease, from 3 to 4 cents, was not 
scheduled to become effective until 
funds available had been allocated. 

With highway construction now 
having been given the green light 
by Congress, proposals for new 
taxes will be increasingly raised. 
Among the states in which new 
revenues may be sought, or are 
already being proposed, are Cali- 
fornia, Colorado, Missouri, Con- 
necticut, Nebraska, Maine, Idaho, 
Georgia, South Dakota and Louisi- 
ana. 

Bond issuance will be resorted 
to by some states in preference 
to 


highway financing. Montana’s 
legislature and electorate this 
year authorized the borrowing of 
$12 million for highways. Sim- 
ilarly, the borrowing of up to 
$12,360,000 has been authorized in 
North Dakota, and several other 
states, including New Mexico, 
South Carolina and West Vir- 
ginia, may use this method of 
financing. 

Delaware's legislature this year 
rejected a $5 million bond issue 
proposal, although it was warned 
that subsequent reconsideration of 
the measure or new taxes would 
be necessary to raise the state’s 
share of the federal-state program. 
Highway bond issuance also has 
been suggested in Washington 
state. 

A special session of the Louisiana 
legislature in October this year 
approved a highway program 
which, besides federal funds, will 
be financed by the sale of $4 million 
of highway bonds and the appropri- 
ation of $11,500,000 from surplus 
general state funds. 

California’s legislature may be 
called into special session next 
year to consider a 10 or 15-year 
highway construction program in- 
volving a total outlay of nearly a 
billion dollars. 


| 
| 
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that he would ask a special seé 
sion of the Colorado legislature, 
scheduled to open Nov. 19, to su 

mit to the people at the 19 
general election the question of 
whether additional gasoline taxqae 
should be enacted to raise thar 
state’s share of the third year of 
participation in the postwar fe 
eral - state highway construction 
program. 


Gov. Raymond E. Baldwin ate 
the Connecticut State Highway de- 
partment have advocated a 1-ce 
increase in that state’s gasoline 
tax rate to finance highway con- 
struction. 


Missouri’s 1945 legislature, 
which was still in session at thig,, — 
writing, had before it two pro 
posed constitutional amendments 
to increase the state gasoline tay, 
from 2 cents to 3 cents a gallon; 
with provisions for counties to 
receive part of the extra revenu@)— 


As against the gloomy outlook of 
a flood of new tax proposals, there 
are a number cf offsetting factor 
which may tend to minimize the 
threat. One of the most importagt — 
of these is the question of ho¥ 
soon gasoline and other automo- 
tive taxes will return to their pr@— 
war yields. Gasoline tax receipts 
have mounted sharply since V-J 
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taxes be limited solely by the re- financing was sidestepped in many Gov. John C. Vivian announced 


new taxes to meet twar . 
eo Day and were on the uptrei@ 

even before that. Continuation of 

this trend may serve to ward of 


increased taxes in several states. 


Also figuring prominently in the 
situation will be the extent #e— 
which general state funds are useu 
to augment highway revenues in 
financing postwar road constr 
tion. 


Since more than $2 billion gf 
highway-user tax receipts have @ 
the past been diverted to general 
purposes, the return of some gé— 
this revenue would not be out @~ 
order, in the opinion of highway 
advocates. To what extent tp—- 
practice of misusing highway-use 
tax receipts is further curbed in 
the future will also have a maj@= 
bearing on the ability of some 
states to finance their road co 
struction programs without add&e- 
taxes. 


—_ 


— 


Speed Features 
New Brake Block, 
Maker Says 


BRIDGEPORT, Conn. — A heavy 
duty brake block which slides in@= 
place instantly and almost as 
quickly and easily as a clip full o 
cartridges into a “tommy” gun, 

a new development of Raybestos 
division of Raybestos - Manhattag, — 
Inc., here. 


The new block, “key-lok,” upon 
which patents are pending, usheg@&= 
in a new trend in replacement 
brake blocks. It does away with 
laborious and time consuming bo 
ing in relining, according to the 
company. — 

The blocks are made with later™ 
“fishtail” slots or keepers in which 
bolts are inserted, spaced to fit 4 
the brake bands. These keepers 
slide into fishtail slots cut into the 
block. This means that the keepe@= 
or shoes never need to be removed 
for relining; all that need be don 
is to loosen the keeper nuts sligh%# 
ly, slide off the old blocks and on 
the new, tighten the keepers ans 
make the normal adjustments. 
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SOMEBODY 18 GOING TO GELL 
4 HELLUVA LOT OF CARS 1N 
NEW ORLEANS 


THIS IS the Key-Lok, a new brake 
block developed by the Raybestos da. 
vision of Raybestos-Manhattan, Inc., 
do away with laborious and time con- 
suming bolting in relining. 


by Advertising in 
THE TIMES-PICAYUNE and NEW ORLEANS STATES 


* * 
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Tae Cie se had a 
ADJUSTABLE PARTS BINS! 


WRITE FOR DESCRIPTIVE FOLDER 


SPERBER MFG. CO. 


_ 1815 Trombly Ave. 
DETROIT 11, MICH. 
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MORNING EVENING SUNDAY 
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Representative JANN & KELLEY, Ince. 
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If Your Advertising Keeps His Billions In Circulation 


a 


Here is a picture of America’s richest, most impor- 
tant citizen—the working man—the Wage Earner. 


His family and the millions of families like his 
make up nearly 50°% of our whole population— 
70% of our city population. 


This kind of family alone can guarantee America’s 
prosperity for the next generation— perhaps forever. 


Here’s why —and the careful years-long research of 
the Committee for Economic Development is be- 
hind this finding: if we are to provide jobs for all in 
peace as well as war, we must manufacture and sell 
42% more than we did! in our best prewar year. 


And the Wage Earner families of America are the 
only market big enough to absorb this bulge! Their 
saved-up billions right now are four times greater 
than all America had/ saved back in 1918. Their 
extra money alone—rnot counting money they use 
for their regular fixeql needs—had increased 92°; 
since 1939. In that same period, white collar “‘spend- 
ing money” (over expenses) has decreased 31°. 


And Wage Earners are going right on earning with 
little change...reconversion and temporary stop- 
pages notwithstanding. As W.P.B. predicted—8 
out of 9 Wage Earners hold the same job in the 
same plant. And reports from all over the nation 
reveal industry’s continued, almost insatiable 
demand for workers. 


Yes—we are on the eve of entering an age of pros- 
perity beyond anything America has ever known... 
a <a , 


...if your advertising and marketing plans do 
not neglect the Wage Earner millions... 


...if your advertising keeps their billions in cir- 


culation ... reassures them of the Security of 


Spending... 

...if it keeps alive their healthy, newly awak- 
ened appetites for a higher standard of living. 

To accomplish these ends—your advertising has 
one best, direct line of communication with these 
Wage Earner millions. Look into their homes and 


you can discover for yourself the whole-hearted 
respect they give to the eight Macfadden maga- 
zines. You will find the extraordinary authority 
achieved by the printed word in these magazines. 


Macfadden Publications were first to bring into 
the lives of the Wage Earner a new dignity, a new 
self-respect. Wage Earners saw a new and sincere 
kind of sympathy with their own interests in these 
first of the nation’s magazines devoted to their 
lives and customs—and an acute understanding of 
their deepest beliefs. 


And they’ve seen all this for twenty-five years. 
Perhaps they are slow to give their trust—but 
Macfadden Publications have proved—issue by 
issue—full right to that trust. 


These are the reasons why your advertising in 
these magazines possesses a unique power to sell 
the Wage Earner millions. The warm bond between 
the magazines and their audience is also yours. 
No other magazines in America today have greater 
power to influence the Wage Earner millions. 


Reaching One-Half of The Wage Earner Families in America 


MACFADDEN PUBLICATIONS, INC. 
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| AUTOMOTIVE WASHINGTON 
No Labor Peace Seen 
Before Nov. Meeting 


By William Ullman 
Washington Correspondent 


THE WAVE OF STRIKES among the nation’s workers 
has led thoughtful observers to wonder if 1946 will rival 
or surpass the record-breaking 1919 failure in management- 
labor relations after World War I. Even many who had pre- 
dicted strikes have been surprised at their magnitude. 

“Wage disputes” is the 
term that describes the basis 


of most of the trouble. Gener- 
ally this trouble has long been 
foreseen. Industrialists who know 
labor relations have realized that a 
cut in the weekly take-home pay 
when overtime was discarded would 
bring labor disputes. Since V-J day 
labor’s increased wage demands 
have already brought about such 
disputes. 

Employers are now caught in the 
middle, however. They find them- 
selves confronted with a maze of 


considerations: 

1. They face the 
broad rule that 
they must not 
grant wage in- 
creases which will 
entail higher price 
ceilings. 2. They 
fear that even if 
they can absorb 
increases granted 
now, they may 
find themselves 
running in the 
red later and then 








Ullman 
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face either price ceiling difficulties 
or all the trouble which wage de- 
creases invariably cause. 3. If they 
have a union, they are allowed to 
make individual merit and length- 
of-service increases only within 
established rate ranges unless they 
can reach agreement with the 
union on the subject. 


It appears doubtful that the situ- 
ation can be clarified before the 
management-labor conference, 
which is being called by President 
Truman for Nov. 5. So industrial- 
ists are hoping for something con- 
structive to come out of the con- 
ference in the way of suggestions 
of machinery for industrial peace. 
One danger, however, is that some 
of those who are watching prepara- 
tions for the conference may ex- 


pect too much from it. 
. * + 


Unions Strong 


In Wealth 


IF WARS are won with money, 
then the labor unions are in a 
strong position in their current 
struggles with management. Their 
wealth runs into many millions. 

George F. Addes, secretary-treas- 
urer of the United Automobile 
Workers, announced at the opening 
of the present fight for higher 
wages that he could put his hands 
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on a $4,000,000 campaign fund. Ac- 
cording to Nation’s Business, that 
is just a start. It reports in its cur- 
rent issue that the UAW reserve 
fund might easily be stepped up to 
$18,000,000. 

Other unions, it is pointed out, 
are equally well-heeled. The In- 
ternational Brotherhood of Team- 
sters, Chauffeurs, Warehousemen 
and Helpers of America reports 
assets of 16% millions and pays 
Daniel J. Tobin, its president, $30,- 
000 a year, plus a liberal expense 
allowance. The union of hotel and 
restaurant employes has assets of 
nearly 17% millions; the Brick- 
layers, Masons and Plasterers, 8% 
millions; the Locomotive Fire- 
men, 36% millions. 

Dan Tobin, with his $30,000 plus 
from the teamsters, is the highest 
paid union official but many others 
get handsome salaries. 

* * * 


Commerce Dept. 


May Expand 


A PROGRAM for expansion and 
development of the U. S. Depart- 
ment of Commerce and calling for 
close contact with trade associa- 
tions has been outlined by Secre- 
tary Henry Wallace. 

Legislation is pending to allow 
three more assistant secretaries. If 
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Gordon Jenkins, Helen Forrest and Dick ™ 
Haymes—stars of the Auto-Lite radio 
show—are seen here getting acclimated 
to new surroundings. The Dick Haymes es. : 
show has moved to a new network and a = a = 
ey new time. Now it's CBS at 8 o'clock E.T. ; 
a every Saturday night. 

































Practically anything can fly these days. 
Here's a big sedan being loaded into a 
Fairchild Packet Transport, ready for 
shipment almost anywhere on earth. 
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America’s on the road : B\ he = 

again — and theroadleads Vivio® plies or studio Fo 
most anywhere your store oyme® of St gience® 
heart desires. You'll en- Dick roduc” cit ‘ 
joy these excursions more colo as ing 

if your cor is performing now P 






right. Auto-Lite spark plugs, 
batteries and service will 
help you make sure it does. 





this issue. 






this is approved the four assistan 
secretaries will have these respon- 
sibilities: 
1. Air commerce and related tech 
nical services. 2. International 
trade. 3. Industrial economy. 4 
Small business. 


Certain business-promotion func- 
tions now in the Bureau of Foreig 
and Domestic Commerce would be 
transferred to the assistant secre- 
taries, and the bureau strengthened 
as a research, analysis and policy- 
making body. Expansion of the fiel 
activities also is contemplated. 

* * * 


Army to Aid 


Export Men 
SPECIAL ARRANGEMENT . 
have been made by the State de- 


partment, in cooperation with the 
U. S. Army, to house, feed and 
transport Ameriean businessmen | 
temporarily in Europe and the Far, 
East on business, when accommo- 
dations cannot be obtained in the 
usual way. 


The department’s action places 
United States businessmen in as 
favorable a _ position as foreign 
businessmen. Representatives of 
foreign governments are extending qs 
similar facilities to their nationals 
visiting Europe and the Far East 
on business purposes. 

* * * 


Conference Called 


On Construction 


IN AN ATTEMPT to develop 
better voluntary cooperation amon 
professional and business groups 
directly concerned with construc- 
tion, the United States Chamber of 
Commerce will bring together in 
Washington on Nov. 1 dozens o 
specialized organizations anxiously 
looking forward to a revival of the 
construction business early nex 
spring. 

More than 80 such organiza- 
tions, to be represented by a total 
of 150 persons, already have ac- 
cepted President Eric Johnston’s é&=—> 
invitation to participate in the 
discussions. 

Primary questions before th 
meeting will be the prospects for 
building materials and equipment 
becoming available in adequat@=—™ 
quantities by spring, and for mak- 
ing accurate statistical information 
available to the industry. e— 

* * * 


Stilwell Road [ 
Now Surplus 


ANNOUNCEMENT that the@= 
famed Stilwell motor road and the 
Calcutta-Kunming oil pipeline are 
to be abandoned shortly serves as@=—q 
a striking illustration of how quick- 
ly peace can convert the pressing, 
and costly necessities of war int 
useless extravagances. 

With sea and other routes at las 
open to China, neither road no 
pipeline is economically feasible 
now. Though, in time, the mon, 
soon and the implacable growth ot 
the jungle will remove all traces 
of them, they will be long remem 
bered as an outstanding chapter in 
the story of man’s ingenuity in 
overcoming seemingly insurmount 
able obstacles. 

* 
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* *: 


WHETHER YOU like it or not, 
the ODT, alternately damned and 
applauded war agency, is being 
liquidated and its entire field or- 
ganization of 2,100 jobs will be a 
wiped out by the end of Novem- @= 
ber. There will be only 83 em- ; 
ployes remaining in Washington 
by Jan. 1 and this number will @= 
be cut to 29 by May. Director 2 
J. Monroe Johnson plans, it is 
said, to resume his duties on the 
Interstate Commerce Commission 
at the beginning of the new year. 

* * ob 


























CONGRESS, it now seems cer- 
tain, is going to pass some kind o 
a bill to permit the president to re- 
organize government agencies, an 
obvious economy step. The questio 
is, however, how successful will 
some departments and agencies be 
in fighting to get themselves ex@= 
empted from the general authority. 
* * * 




























ONLY TWO-THIRDS of the 
total job separations in August 
became additions to the total of 
unemployed. About 800,000 of the 
2,400,000 laid-off found jobs and 
government officials say that by 
now the major readjustments of 
employment have been made. 













What do you want to buy, sell or trade? 
See Classified Want Ads, inside back cover 
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Bananas on backs ring no cash registers. Bananas at 


ge breakfast do. Between the tree and the take-home is the 
“eat sale...made by a mental impression, an aroused want 
nen | which got the Mrs. to tell the grocer, “I’ll take a dozen”. 
the Gravure’s fine life-like reproductions, full tones, awake 
ces appetites, set up buying impulses, create desires, spark 
ign sales...in Sunday picture sections of high visibility... 
inert which get regular 90% readership among buying 
oa millions, at home, every Sunday. 

Sell with gravure, and gravure sells for you... 
ws nationally in the Metropolitan Group... which delivers 
= your message in the eye-stopping, mind-arresting 
of picture sections of 25 major Sunday newspapers 
2 in 22 cities... gives 12,800,000 sales impressions 
at by sun-up Sunday... covers the better-buying 
; half of the whole U.S. market by noon... 
- edre ups sales for you! If you want customers 


e calling—call Metropolitan Gravure! 


—Photograph courtesy Grace Linés 


Metropoltion Group UPROQVUIRE 


Atlanta Journal ¢ BaltimoreSun ¢ BostonGlobe ¢ Boston Herald 
Buffalo Courier-Express + Chicago Tribune e¢ Cincinnati Enquirer 


> Cleveland Plain Dealer e Des Moines Register : Detroit News 
Detroit Free Press » Los Angeles Times + Milwaukee Journal 

aes Minneapolis Tribune « New York News ¢ Philadelphia Inquirer * Pittsburgh Press 
Providence Journal ° Seattle Times ° St. Louis Globe-Democrat 

St. Louis Post-Dispatch ° St. Paul Pioneer Press * Syracuse Post-Standard 

— Springfield Union & Republican ° Washington Star 


New York 17: 220 East 42d Street ’ Detroit 2: New Center Building 
Chicago 11: Tribune Tower ¢ San Francisco 4: 155 Montgomery Street 
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the most interesting 


Perhaps 
item in automotive advertising at 
the moment is the concerted cam- 
paign the UAW-CIO is running this 
month in the Detroit Free Press. 


Although still rationing advertis- 
ing space, the Free Press has 
granted a full column six days a 
week for a month. Added up, it 
makes a lot more space than a lot 
of old advertisers have been per- 
mitted, and the UAW scarcely 
comes under the classification of 
an old customer. 


Automotive companies, notably 
General Motors, have taken adver- 
tising space to get across to the 
public a message affecting manage- 
ment-labor problems. However, it 
is believed none have a day-after- 





Test R317 in your own shop. Nationwide reports demonstrate that it is 
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—Auto Advertising— 


UAW Ad Series Feeds 
Public a Daily Mouthful 


By Bob Finlay 


day schedule such as the UAW has. 


Title for the series is “Facts, the 
UAW Story.” The word “facts,” of 
course, is used in the usual UAW 
manner, meaning something quite 
different than Webster had in 
mind. 


However, the story is simply told, 
and is fed in small doses, broken 
up with cartoons and a variety of 


type. 


Howjado 


In a folder made of pulp from 
which ‘rayon is produced and tied 
with rayon tire cord, Industrial 
Rayon Corp. is introducing its con- 
sumer advertising campaign on 
rayon cord tires to top executives 








admirably suited in **T*’ temper to general manufacture of aluminum 
alloy screw machine products requiring free-machining characteristics. 
Available in rounds, hexagons, rectangles and squares. 





Detroit Address: 





1010 Fisher Building 


of automotive and tire manufactur- 
ing concerns. 


Peace Plan 


A memo to McFadden advertis- 
ing salesmen gives an insight into 
the company’s plans: 

“First additional paper secured 
goes to the editorial department 
to increase the editorial content 
and to the circulation department 
to increase the print orders... 

“We are placing our paper con- 
tracts with the hope of securing 
enough paper to print a minimum 
of 90 million magazines in the next 
12 months, against 66 million we 
were able to print in the last 12 
months. This means, subject of 
course to securing paper, that we 
will average close to 7,800,000 mag- 
azines a month. That is our objec- 
tive and we shall make every 
effort to find paper to achieve it. 

“Until this objective is reached — 
or until conditions change — ad- 
vertising ceilings must remain at 
the 1945 level plus four pages a 
month.” 


Star 


A new 1946 “Super-DeLuxe” Ford 
car starred in the first postwar 





"ne make frends 


TAKING ADVANTAGE of the worm’s 
eye view, General Tire emphasizes 
smartness in its postwar magazine ad- 
vertising which starts this month. For 
several years General’s copy has been 
humorous sketches. Artists doing the 
new work are Coby Whitmore, Mel- 
bourne Brindle and Edwin Georgi. 





automobile telecast in history at 
Television Productions, Inc. Bing 
Crosby and Producer Hal Wallis 


TIME LOST! Ordinary aluminum 


Peat 


Ce eee etl Ce Cle 


spiral chips which curl around tool 
and machine, fouling moving parts 
and clogging feeder lines. A waste 
Me ec Meee Mi 
Alternative: use R317. 


TIME SAVED! R317, Reynolds 
eee itm linemen 
alloy, breaks into small chips when 


machined. 


OU oye tetas eee 


ec MMos se Um oe 
tion of tool or machine, are easily 


disposed of. 





Metallurgically speaking: R317 is an aluminum-copper-man- 
ganese-magnesium alloy (17S) with small additions of other 
metals to improve machining characteristics without sacrifice of 


strength. 


Economically speaking: Since cold drawing is not required to 
impart hardness and strength after heat treatment, tendency to 
warp during machining is minimized; also greater uniformity is 
gained. Result: time saved all along the line! Fewer rejects! 


Finer production faster! 


Consider Aluminum... strong... light weight . . . corrosion- 
resistant... readily workable. Whatever your problem, Reynolds 
technicians will gladly work with your engineers. Offices in 


principal cities. Phone nearest office . 


. . Or write Reynolds 


Metals Company, Aluminum Division, 2539 South Third St.. 
Louisville 1, Kentucky. Consult Reynolds. 


Write for Bulletin 55-A on R317... also Bulletin 100-A. **Rey- 
nolds Aluminum. Its Important Role in Tomorrow’s Products.’* 





that pressed into the _ televisio 


Ford. 
“Postwar Luxury and Comfort, 


receiver owners in the Los Angele 
area their first glimpse of the ca 
of tomorrow. 
Noel Neill, 


the Q. and A, was George Barmore 
of the Ford Motor Co. 


Its Objectives 
Business Week is 
series of advertisements to mak 
clear its editorial objectives and 
market values 
the fresh problems of peace.” 


Liked 


Bob Hope radio show's, “Why 


We Should Not Cash In Our War. 


Bonds Contest,” in which the gran 
prizes will be 20 civilian jeeps is 


reported by Pepsodent to have 6. 


aroused tremendous _ interes 


among GIs. 


Air Delivery 
The Wichita (Kans.) Eagle has 


started air express delivery of it%® 


evening edition to western Kansas 
cities. 


Farm Figures 

The Midwest Farm Paper Uni 
reports a new paid ABC circulation 
of 1,155,590 for the Farmer, Ne- 
braska Farmer, Wallaces’ Farme 
and Wisconsin Agriculturist. Of the 


circulation, 94 percent is concenq. 


trated in the eight Midwest states} 
Wisconsin, Indiana, Illinois, Minne- 
sota, Iowa, North Dakota, Sout 
Dakota and Nebraska. 


Names 
Recent addition to the rapidly 


expanding Detroit staff of Brooke, 


Smith, French & Dorrance, Inc: 
Detroit and New York advertising 
agency, is George W. McMurphey, 
formerly assistant director of ad 
vertising at De Soto. 

Appointment of Conrad J. Renne 
as national adver- 
the New Yor 
Sun, to succeed 
the late Edwin 
A. Sutphin, wa 
announced last 
week by Harold 
L. Goldman, ad 
vertising mana- 
ger. 
been engaged in 
sales promotional 





C. J. Renner 


ing activities 

throughout his business 
Edward W. O’Brien has bee 
named chief of the Newsweek edi- 
torial bureau which was opened i 
Detroit’s GM building Oct. 22, i 
was anounced last week by Chet 
Shaw, managing editor. Previouy 
to his new assignment, O’Brie 
was assistant business editor of 
Newsweek. 


News in Wartime 


In a booklet, “The News in War 


time,” the Los Angeles Daily News 


explains how it met the problemg,, 


war brought. 


Guide 
The National Assn. of Better 
Business Bureaus has issued the 


third edition of “A Guide for Reg@&= 


tail Advertising and Selling.” 





They're MEN! 
They’re Home- 
Owners! 
They Read It 
Every Month! 


New York-Chicago-Detroit 
eer eee em 











were among the interested crowd 


stage and climbed all over the new 
a 12-minute telecast, gave television 


Richard Lane and 
Paramount star an@® 
starlet, conducted a quiz about the 
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o ALBANY.—New York State is 
onducting a survey to determine 

the feasibility of tolls on its pro- 
yosed $202 million “thruway sys- 
——a tem.” 

Trucks, passenger cars and mo- 

i torcycles were stopped at census 


< points, and their operators asked 
rg where their trips started and where 
= was their destination. This infor- 
"4 ~ mation will be analyzed along with 
i other data already available or be- 
ing assembled by the State Public 


“Works department and the State 
Budget division. 


— The census was directed by a 
committee of three highway engi- 
neering experts, Hal G. Sours of 
Columbus, O., former Ohio state 
highway engineer, and H. M. 
= Brinckerhoff and M. C. Madigan, 
~ both of New York City. Brincker- 
hoff is a member of the firm which 
— made the financial and traffic stud- 
ies for the Pennsylvania Turnpike. 
. si Madigan’s firm was a consultant on 
hn “toll and bond studies for the West 
‘al Side Express Highway and the Tri- 
Borough Bridge Authority in New 
York City. 

“Preliminary stages of the survey 
— were initiated more than a month 
ago,” and it is the “first of such 
.. intensive character to be conducted 
a "on our statewide system,” it was 
declared by Gov. Thomas E. Dewey, 

who added: 


: “The investigation now 
a under way will effectuate by 

recommendation in the 1945 budget 
fi “ message, wherein I stated: 


“‘T recommend wholeheartedly 
“the development of the thruway or 
4 express motorway to bind together 
“ this state from New York City to 
™ “Buffalo and on to the Pennsylvania 

border on Lake Erie west of Rip- 
ley. 

“‘Frankly, I am not yet prepared 


| Sees U. S. Need 
For 8 Million 
| Sales Workers 


NEW YORK.—Nearly 5,000,000 
salesmen, excluding retail sales per- 
sons, will be needed to maintain a 
national income of $140 biillion, 
Sand keep 53,500,000 people em- 
ployed, Gene Flack, president of 
the Sales Executive club of New 
ork, said last week. 


Flack said that he had been “re- 
iably” told that at least 3,000,000 
“retail sales folk will be needed na- 
tionally to keep income and jobs 
4t those levels. 


Speaking on the eve of the club’s 
ational Marketing forum this 
“week in the Waldorf-Astoria hotel 
here, Flack urged sales chiefs 
planning to attend the forum to 
pass on the information obtained 
to their bosses, the manufacturers. 


If manufacturers hope to retain 
their standing in their field, they 
will have to hire more salesmen, 

lack said, because retail sales are 
running far ahead of last year. 


Secretary of Commerce Henry 
Wallace and Reconverter John 
Snyder will be guest speakers at 
the forum, which will be divided 
into four technical and two lay 
essions. 














. lied | Appoints 


Brown in East | 


! 
DETROIT. — W. H. Brown has 
rejoined Federal Motor Truck Co.’s 
field sales division as regional man- | 
ager after serv- 
ing three years as 
a assistant district | 
+ manager for the 
prclks Office of Defense | 
i Transportation at | 
3 Albany, accord- | 
- 4 ing to Carl Loud, | 
- eres sales manager. 





Pr Brown returns} 
3 to a post similar 
: | to that he held| 


prior to the war, | 
and will be in 
charge of field 
sales activities for upper New York 
and the New England states. 


W. H. Brown 





@ Roads to Cost $202 Million . . 


qNew York Survey Seeks 
"1 facts on Toll Financing |_: 


. 
AUToMoTIVE News 


0 


to say that this special facility 
should be built at general state 
expense. The Division of the 
Budget has made preliminary but 
intensive investigation of the feasi- 
bility of making this project wholly 
or largely self-supporting by tolls. 
The findings to date lead me to 
recommend that we explore more 
fully the possibilities of this course 
of financing.’ 


“In preparing their report, the 
engineers committee will give con- 
sideration to numerous factors 
other than traffic court, origin and 
destination. 


ZS. 


—es_ ( ) 


Woodall Holders 
To Meet Nov. 5 


“They will determine percentages 
of state and out-of-state vehicles; 
make a comparison of present 
routes with the proposed thruway 
system with particular reference to 
estimates of saving in travel time 
and distance and estimates of in- 
creased loads made possible by 
reduced grades on the thruway.” 


meeting of the 


DETROIT.—-Notice of a special 
stockholders of 
Woodall Industries at the Detroit 
main office Nov. 5, was sent out last 
week. Purpose of the meeting is to 








authorize increased capitalization 
for the company’s present expan- 
sion program. 

Recent purchase of Board Fabri- 
cators, Inc., New York, with annual 
sales volume of approximately 
$2,000,000, marks the start of expan- 
sion on a nationwide scale, accord- 
ing to H. J. Woodall, president. 
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Aveo Appoints 
Cosgrove As 
‘Head of Sales 


NEW YORK R. C. Cosgrove, 
vice-president of Crosley Corp., 
which was recently purchased by 
Aviation Corp., has been named 
| vice-president in charge of sales 
| for Avco, Irving 
| B. Babcock, pres- 
ist announced 
last week. 

Cosgrove, in ad- 
| dition to his new 
| duties, will con- 
tinue as vice- 
Presiden: 
of Crosley and 
general manager 
|of its manufac- 
turing divisions, 
where he has 
been active in the 
development of Crosley in the ra- 
dio, refrigerator and major house- 
hold appliance fields. 

Avco's associated companies in- 
clude Consolidated Vultee Aircraft 
Corp., Crosley, New York Ship- 
building Corp. and American Cen- 
tral Mfg. Corp. 


R. C. Cosgrove 





Even it your name ig Phil Duttle, 
this car was built for Police usa! 


0 /jerold) 


QUICK FACTS ON REDBOOK 


@ You can buy a lot of gumdrops for 25¢, but that 
is no measurement of editorial responsiveness. 
Compare Redbook’s 25¢ price against the cost 
of newspapers and most other magazines (5¢- 
10¢-etc.) Redbook buyers pay 25¢ an issue — 
BUY TO READ! 

@ High editorial percentage creates cover-to-cover 
interest. 

@ Twelve insertions in Redbook give you conti- 
nuity in your advertising at a low cost — in fact, 
only $37,200 a year. 

@ 25¢ selling price contributes nearly $4,000,000 
toward paying for the NATIONAL SHOW. 

@ Monthly issues guarantee longer life. 


@ Reader Research assures constant appeal 








N° question about it, auto DEMAND far ex- 
ceeds auto SUPPLY. But this is only a 


temporary condition, certain to be reversed as 


time goes by. 


So any promotional plans you make now will 


bear fruit at just the psycholog 


ical moment. 


That’s why we suggest that you consider 


Redbook’s NATIONAL SHOW 


FOR $37.200 A 


YEAR COMPLETE! A show reaching a cohesive 


and important audience of 1,500,000 families 


who enjoy good reading. 


With more advertising space becoming avail- 


able, it is high time to give 


consideration to 


Redbook’s NATIONAL SHOW FOR ONLY $37,200. 


A program 


am every) iss 


To Nearly 1/5 of America— 


of Proven Sales Power 


Redbook, Cosmopolitan, and Amer- 
ican, THE 6 MILLION FAMILY MAR- 


KET, reach almost six million homes 
with less than 15 duplication 
ipproximately one out of every five 


in the United States. And a full pase 
ue of all 3 magazines costs 
only $160,000 2 year! 
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NEW YORK.--If current efforts 
to obtain the adoption of such 
plans through collective bargaining 
fails to make headway, labor lead- 
ers may launch a drive for federal 
legislation to foster the adoption 
of guaranteed annual wage plans 
in industry, according to some 


3 Chiefs Named 


By Controllers 


NEW YORK.-—Stuart B. Miller, 
secretary and treasurer of French 
& Hecht, Inc., Davenport, Ia., has 
been reelected president of the 
Quad-Cities control of the Control- 
lers Institute of America. 

At the annual meeting of the 
institute’s Indianapolis control, O. 
J. Norris, assistant treasurer of the 
Ross Gear & Tool Co., Lafayette, 
Ind., was elected president. 

Arnold E. Woonton, secretary- 
treasurer of New Process Gear 
Corp., has been chosen president 
of the Syracuse control. 


ATIMAAL rAmes-— - 
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Labor May Ask Guarantee 
Of Annual Wage Plans 


observers. 

Pointing out in an address here 
that a collective guarantee of pay- 
rolls would represent a new appli- 
cation of social security legislation, 
Murray Latimer, chairman of the 
Railroad Retirement Board, who 
also is in charge of research for 
the President’s Committee to Study 
Guaranteed Wages, said it was 
possible that a tentative insurance 
plan could be carried on at a cost 
of approximately 6 percent of total 
payrolls. 

Speaking at a recent meeting of 
the American Management Assn., 
last week, Latimer said he agreed 
with the view of another speaker, 
Richard R. Deupree, president of 
Procter & Gamble Co., that a gov- 
ernment guaranty of wages would 
be a setback on the road to secur- 
ity. Deupree estimated that the 
cost of maintaining his company’s 
guaranteed annual wage plan had 
never been more than 3 percent of 
the annual payroll in any one year 
over the last 20 years. 


Life Saver 


OSS Operators Saved 


By Old Battery 


CLEVELAND. Capt. Howard 
Chappell, formerly of the Office of 
Strategic Services, made a special 
visit to the Willard Storage Battery 
Co. here to express his appreciation 
of a Willard product's aid in his 
war duties. 

After being dropped by parachute 
300 miles behind the German lines 
in Italy, Chappell and his men were 
captured. They saved their two-way 
radio but had to abandon the bat- 
tery, which was necessary for com- 
munication with their headquart- 
ers. 

They dug up an old Willard bat- 
tery which had been removed from 
a car and buried in the ground 
just before the German occupation 
two years prior. It was old and 
badly battered but when recharged 
it made the urgent messages pos- 
sible. 


Wikstrom to Expand 
Wikstrom Motors, Yakima, 
Wash., expects to start construc- 
tion soon of a $25,000 building to 

be located at 217 S. Second St. 


British Auto Co-ops 
Full-Scale Entry into Field Seen As Scottish Group 
Buys Parts Manufacturing Plant 


GLASGOW.— (UTPS) —The long 
anticipated entry of the co-opera- 
tive movement into the British mo- 
tor trade has begun with the pur- 
chase by the Scottish Co-operative 
Wholesale Society, Ltd., in a Clyde- 
side engineering plant which has 
specialized in the production of 
motor car parts. 

To what extent the co-operative 
movement will develop in the auto 
trade is a question which cannot 
be answered at this stage, but the 
president of the SCWS has indi- 
eated that the co-operative society 
is ready to move in every direc- 
tion and to encourage maximum 
development. 


The fact that the co-operatives 
in Britain have been considering 
gasoline distribution as a part of 
the co-operative service is anoth- 
er factor which supports the 
belief that a full - scale entry, 
gradual but definite, is intended. 
The present purchase will result, 

lit is believed in the building of a 


YO U i G Director of Advertising, United States Rubber Company... 


COCThere are many reasons why we lean so heavily on newspapers. hirst, their 


timeliness. There isa definite reason why each ad appears when it does. Allow 


ads gain in forcefulness because of newspapers’ speed, Second, the indispen 


vability of newspapers today. Because newspapers are so vitally mmeportant, 


people read them incan active frame of mind, when they are ready to make 


lecisions and ready to go into action. Action is what we want, and that is what 


we are getting with newspaper advertising ! 99 


This advertisement 


prepared by the Bureau 


of Advertising, A.N.P.A 


is published by the Oregon Journal, Portland, in the interest of all newspapers 


i 
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new factory in Glasgow at which 
existing transport vehicles owned 
by co-operatives will be serviced 
and vehicles of members given at- 
tention. 

Obviously there are serious lim- 
itations to operation from a cen- 
tral point and a chain of servic 
depots must be developed before 
the threat can be really said to 
affect the garage and servicing 
industry here. 

But even the loss of co-opera- 
tive repair work, presently han- 
dled by independent garages, will 
be a definite blow since the co- 
operative truck fleets have been 
estimated at approximately one- 
fortieth of the national transport 
fleet. 

The purchase by SCWS will give 
the co-operative control or partia 
ownership of a car battery produc- 
tion plant, a centrifugal molding 
shop, and an engineering plan 
completely equipped and currently 
operating on the repair and over 
haul of all types of transport. 
This is regarded as a _ valuable 
starting point for subsequent de 
velopment. 


Dangers Seen 
In ‘Road Block’ 


By Journalist 


NEW YORK. State “road block” 
laws can seriously delay America’s 
industrial reconversion, as shown 
by the fact that “our amazing 
wartime production miracles would@ 
have been’ impossible without 
trucks,” Robert Bellaire reveals in 
“Let 'Em Rolli” in the current issue 
of Collier’s. 

“This threat has caused some 44 
of our state legislatures to recon- 
sider their highway and trucking 
laws as part of the nation’s effor 
to translate wartime production 
into peacetime prosperity,” Bellaire 
reports. “Their aim is to preven 
the worst of our highway blockade 
laws from becoming — effective 
again.” 

After recalling President Roose- 
velt’s suspension of “road block” 
laws during the war, he says that: 
now that the war is over, “some 
states” already have liberalized 
their laws “without attempting to 
coordinate them with the laws of 
other states,” and that while some 
state laws are still bad, “condi- 
tions in almost every state are now 
better than they were before the 
war.” 

He reports that 5 million com- 
mercial trucks are now operating’ 
in America and that operators are 
prepared to spend $4 billion on 
new equipment. 


Nash Purchases 
British Subsidiary 


For $615,000 


DETROIT.—Nash-Kelvinator has 
purchased Kelvinator, Ltd., English 
subsidiary of Kelvinator of Canada, 
Ltd., it was announced today by H. 


A. Lewis, vice-president. , 
The purchase for $615,000, has 
the twofold purpose, Lewis said, of 
strengthening the net working cap- 
ital position of the Canadian com- 
pany, while at the same time pro- 
viding for expansion of the British 
company as a self-contained man- 
ufacturing and distributing unit. 


390 Hudson Dealers See 


New Cars at Chicago 

CHICAGO. — Approximately 350 
Hudson dealers from Illinois, north- 
ern Indiana and eastern Iowa had 
their first preview of the two new 
Commodore and super models here 
last week. 

The meeting was addressed by 
George H. Pratt, general sales 
manager; Norman K. Vanderzee, 
assistant general sales manager, 
and M. M. Roberts, advertising 
manager. 

New Parts Unit 

A new parts department will be 
erected soon by Sam Lavine, La- 
vine’s Garage (Chrysler) in Sara- 
toga Springs, N. Y. 
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Ramerican Oil 





rmy, Navy and Ickes, Too 
Petroleum Institute Sets 


25th Annual Meeting — 


CHICAGO.—Petroleum Adminis- 
rator Harold W. Ickes will be a 
speaker at the twenty-fifth annual 
meeting and victory jubilee of the 
merican Petroleum Institute at 
the Stevens hotel here Nov. 12-15. 


Ickes will discuss the Anglo- 
agreement recently 
renegotiated in London. Deputy 
etroleum Administrator Ralph K. 
Davies will review the conclusion 
of the affairs of the partnership 
etween the oil industry and the 
vovernment during the war. Wil- 
liam K. Boyd jr. will analyze the 
resent and future aspects of the 
industry. 

The Army and Navy will be 





Plexiglas Ready 
In Any Quantity 


| For Peace Uses 


PHILADELPHIA.—Plexiglas, 
used for many military purposes, 
is now available in unrestricted 
yuantities for peacetime uses, Rohm 
and Haas Co. announced here last 
reek. 

Along with reportedly many ap- 
plications for the automotive field 
s a production material, Plexiglas 
may be used in the making of 
transparent models of _ intricate 
echanisms. Plexiglas is resistant 
to most chemical reagents, unaf- 
ected by water, salt, battery acids 
‘nd low concentrations of alcohol, 
it was reported. 


N. Y. City Upheld 
n Penalties on 


SPA Violators 


NEW YORK. — Constitutionality 
~ a New York city ordinance in- 
creasing the penalties on whole- 

lers and retails found guilty of 
~iolating OPA regulations has been 
upheld in an opinion handed down 

, the Appellate Term of Special 
Session. 

Written by Chief Justice William 
%. Bayes and concurred in by Jus- 
tices George B. DeLuca and Frank 
Oliver, the opinion declared: 

“A nation may resist an enemy 
bravely and then permit itself, in 
he hour of victory, to be ruined 
y the greed of the few or the help- 
lessness or indifference of govern- 
ent officials, to the peril of eco- 
nomic disaster that follows abnor- 
mal increases in the prices of the 
pcessities of life.” 

The opinion affirmed City Magis- 
trate Charles E. Ramsgate’s con- 

tion of George H. Lewis, a mem- 
ber of the firm of Lewis-Fenicchia 
& Sons, Inc., in an alleged over- 

arge of $21.90 for poultry and 
eggs to a dealer. Magistrate Rams- 
site fined Lewis $50 with the al- 
._-rmate of a 10-day workhouse 
term, but suspended sentence. 

Prosecutions in 7,500 arrests were 
ueld up pending the decision on 
the Lewis case. 


s 
00 Miles A Gallon 
French Make That Claim 
For Tiny New Car 

PARIS.—A small French car that 
yill run 100 miles on a gallon of 
—sOline will soon be in production, 
according to the French Informa- 
mon service. 

The new model, whose weight is 
only 375 pounds, can do 30 miles 
© hour on an engine of only 1°; 
up., it is reported. 

The body is covered with 
‘*mely light materials, such 
duraluminum or plastic. The car is 
described as a low, narrow two- 
ter with a ground - hugging 
chassis, built along caisson lines. 


eX- 
as 


i1owa Dealers Elect Allen 
4n NADA Director 
CEDAR RAPIDS, Ia.—R. H. 
Allen of Allen Motor Co. here has 
-n elected Iowa director of the 
National Automobile Dealers Assn. | 


<= 
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represented on the speakers’ ros- | 
trum by Lieut. Gen. James H. | 
Doolittle, Lieut. Gen. Raymond | 
S. McLain, Lieut. Col. Donald L. | 
Putt, Intelligence, at Wright 
Field, Ohio; Vice Admiral Ben 
Morrell, chief of the bureau of | 
yards and docks and officer in 





charge of the Navy plant petro- 
leum office at Washington. 


Other speakers will be C. R. 
Smith, chairman of the board of 
American Airlines; Dr. Clark Good- 
man, atomic bomb 
Massachusetts Institute of Tech- 
nology, and Dr. Virgil Jordan, 
president of the National Industrial 
Conference Board. 


Scientists and practical operators 
in the petroleum industry will dis- 
cuss the technology of finding, pro- 
ducing and refining crude oil and 
the distribution of petroleum prod- 
ucts. 


scientist at 


KARL BROCKEN, industrial design, 


takes exception to a recent item in 
Automotive News regarding ‘‘firsts’’ in 
applying modern industrial design to 
unglamorous products like dump 
trucks. Saying that Brooks Stevens and 
himself have styled such products, he 
sends along this picture of a cement 


mixer recently styled in his office. 


What Would ae e By, 
WITH A CITY THAT 
WON’T STOP GROWING? 


It's an old gag—that one about Los Angeles 
city limits — but there’s actually a sound basis 
for the gags in the fabulous growth of the city. 


Let’s take a look at the population growth in 
the past 25 years: Starting with 576,673 in 
1920, it doubled by 1930; from 1930 to 1940 
it increased by over 150,000; and by 1945 the 
estimated population had reached 1,780,000! 
Now that we have all those people . . . what 
kind of peacetime jobs can we offer them? 


Los Angeles has always been the aircraft cap- 
ital of the world and it will probably 
continue to be. Motion pictures, apparel man- 
ufacturing and agriculture have no reconversion 
problems. Automobile and tire manufacturers 


“Everybody's Newspaper” 
in Southern California 





Tire Situation 


its Slightly Improved 


MONTREAL. The Department 

of Munitions and Supply holds out 
a slim hope for some easing in 
jtire rationing this winter. 
“The removal of rationing re- 
|strictions depends on the supply 
position and this in turn on 
jrate of production and release,” 
j|the department reported. Efforts 
are being made to increase produc- 
tion to capacity and with the ad- 
vent of cooler weather essential 
replacement needs are lessened. 

“As inventories improve beyond 
the very low levels at the end of 
the summer, some relaxation may 





New Ford Dealer 


C. A. Cronin, formerly district 
manager for Firestone Tire & Rub- 
ber Co., has entered the automobile 
field as an authorized Ford dealer. 
Cronin Motor Co., as his establish- 
ment will be known, is located at 
4149-51 Spring Grove Ave., North- 
side, O. 


You get the best results in our Classified 
i Section, inside back cover 
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in Canada 


be possible. Caution must be exer- 


| cised since stocks must be built up 
‘for the greatly 


increased gain on 
inventory which occurs during the 
summer. How soon rationing can 


few removed entirely cannot be de- 
the 


termined at this time.” 

The department reported there 
now were some 250,000 tires in the 
hands of about 20,000 dealers. In 
the period 1938 to 1940 the normal 
stock was 900,000. 


T 7. 
Mo. U. C. Dealer 

se . 
Fined and Jailed 

ST. LOUIS. DeWitt Andrews, a 
used-car dealer of Buell, Mo., was 
fined $900 and sentenced to. six 
months in prison for 18 violations 
of OPA regulations on the sale of 
auto tires by U. S. District Judge 
George H. Moore here. 

Andrews entered a plea of guilty 
after an assistant district attor- 
ney told the court that 24 tires 
‘were involved in the violations 
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are building huge new plants in this area. Add 
to them our oil industry, plastics, synthetic 
rubber and steel and you get some idea of the 
tremendous industrial future for our home town. 


Do you get the picture? 
community with job 


Opportunities in 


A young, growing 


every 


conceivable trade, profession and industry .. . 
long-term jobs that employ substantial workers 
. workers who make up a substantial market. 


Interested in getting these people interested in 


what you have to offer? 


Drop a penny card 


to the Los Angeles TIMES or our representa- 
tives and let us send you our booklet “An Eye 


to the Future.” 
story 
markets in the world today. 







WILLIAMS. | 
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DETROIT ° 


Ic will give you a complete 
of one of the fastest growing, exciting 


san raancsco 
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DOMINANT NEWSPAPER OF AMERICA’S THIRD LARGEST MARKET 





Dealer 


Lindy Starts Construction 


Of $40,000 Building 


Lindy Motors (Dodge-Plymouth), 
Garfield, N. J., has started con- 
struction of a $40,000 building at 
River Dr. and Botany St., Benja- 
min Lind, owner, announced last 
week. 

The building will be 50 by 150 
feet, on a plot of ground 250 by 
330 feet, and is expected to be 
completed by Dec. 1. 

* + 


+ 


Oden Motor to Open 
New Truck Shop 


As soon as the automatic doors 
and other items of equipment are 
received, Oden Motor Co. (Buick- 
Chevrolet-GMC), of Albuquerque, 
N. M., will open a new truck serv- 
ice department which adjoins their 
regular passenger car service de- 
partment. 

Clyde and Dick Oden say they 
believe this will be one of the most 
complete truck service departments 
in the southwest, since it will in- 
clude frame and front-end straight- 
ening equipment as well as all 


ATIMAL tArm<~ - 
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other general 
machinery. 


service tools and 
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Chrysler Appoints Turnure 


Direct Dealer in N. Y. 


Appointment of Turnure Motors, 
1757-63 Broadway, New York, as a 
direct dealer for Chrysler was an- 
nounced last week by Stewart W. 
Munroe, general sales manager. 
Harvey A. Turnure heads the new 
dealership. 

Turnure has operated a Chrysler 
dealership in New Rochelle for the 
past 20 years. 

* ¥ + 


T & S Motor Appointed 


Studebaker Distributor 


T & S Motor Co., at Mesa, Ariz., 
has acquired a distributorship for 
Studebaker and has started con- 
struction of a new building at 663- 
65-67 W. Main St. Dick Tuttle and 
Doice Shults, owners, said the new 
building will include a complete 
automotive service department, dis- 
play rooms, offices and a used car 
department. 

Shults and Tuttle are former ci- 


THE FARMER 
GOES TO TOWN 


vilian flying instructors. Tuttle has 
also served as sales supervisor for 
the Campbell Sales Co., Los 
Angeles. 


* * * 


Butler Will Distribute 
Willys Line in Illinois 
Butler Motors, Inc., headed by 
W. E. (Earl) Butler, long a promi- 
nent figure in automobile trade 
circles, has been 
appointed Willys 
distributor for 35 
Illinois and two 
Indiana counties, 
it was announced 
last week. 
The firm has 
taken over a 
building at 1630 
S. Wabash Ave., 
Chicago, with 50,- 
000 square feet of 
W. E. Butler floor space. Asso- 
ciated with But- 
ler is O. H. Baehler, vice-president 
and general manager. Butler is a 
past president of the Illinois Auto- 
motive Trade Assn. He is president 
of the National Used Car Market 
Report, Inc. He served a number of 
terms as director of the Chicago 
Automobile Trade Assn. 


New Norwood Dealership 
Established by Truss 


Norwood Motor Mart, Inc. 
(Chrysler), is now established at 
3930 Montgomery Rd., Norwood, O., 
for sales and service. 

Edward J. Truss is president; 
George W. Davidson, sales manager 
and Otto Hendricks, service man- 
ager. Truss has been in the auto- 
mobile business since 1925. 

* * * 


4 
It's an Honor 
Street in Minden, La., 


Named for Dealer 


Evans-Johnson Motor Co. (Chrys- 
ler)), Minden, La., has the distinc- 
tion of having a street there named 
Chrysler Ave. in its honor. 


When the dealer took over a 
recently constructed building a new 
street alongside was so named by 
the city council. Evans-Johnson 
was signed by Peterson Motors 
Inc., Shreveport. 

« * 5 


New Beechcraft Dealer 


Locates at Oakland 


Oakland, Calif. municipal airport 
has been chosen as headquarters 
for a new aircraft sales firm with 


--" hfe Golden Crescent” 


every type. A huge market, concentrated in a compact area, 


ou can take it both literally and figuratively ... for farmers 
¥ in the rich rural area of Pe Golden Crescent are “going 


to town” when it comes to making money. And they go to 


town to spend their money. 


The fact is that the three million farm folks in this great 
market area earn their living in rural ways—but in their buy- 
ing habits they’re suburban. Evidence of this is that this area— 
the states of Michigan, Ohio and Pennsylvania—contains an 
exceptional concentration of marketing centers . . . an average 
of 781 per state, as against the U. S. average of 349. 


Here, then, is an ideal avenue for merchandising products of 


means economical sales and distribution. A prosperous market, 
with urban habits of buying advertised, branded products, is 
eager to spend money—particularly for those things which 
have been withheld by wartime restrictions. 


This lucrative market can easily and thoroughly be reached 


by low-cost advertising... 


through the best-read and 


most trusted publications covering the area— MICHIGAN 
FARMER, OHIO FARMER and PENNSYLVANIA FARMER. 


If your search now is for profitable markets... put He Golden 


Crescent up top on your list! 


OHIO FARMER e MICHIGAN FARMER e PENNSYLVANIA FARMER 


PS ary ben ac 


CLEVELAND 


DETROIT 


a reported cash order backlog of, 
$1,250,000. 


The firm, the Pacific Aircraft Co., 


holds the California, Oregon, Wash- 
ington, Nevada and Arizona dis- 


tributorship for Beechcraft. Part-. 


ners are Ivar Akelsen, Norman 
Larsen and Tirey L. Ford. 


* * o 
Davis in Memphis Named 
Willys Distributorship 


Davis Motors, Inc., Memphis, 
Tenn., has been appointed distribu- 
tor in the Memphis area for Willys< 
Overland products. 


The establishment has a frontageg, 


of 155 feet on S. Main near Linden; 
Hugh White will be wholesale man- 


ager; Andrew Gurene, retail sales@ 


manager, and O. A. Brown, service 
manager. 
* * * 


Packard-Seatile to Erect 
New Service Shop 


Plans have been drawn for con- 
struction of a masonry service shop 
at 2512-22 Fourth Ave., Seattle, for 
the Packard-Seattle Co. 


The building will be a 120 b 


108 feet, one-story structure, and~ 


will cost approximately $35,000. 


* * * 
Peterson at Shreveport 


Plans New Home 


Peterson Motors, Inc. (Chrysler), 
Shreveport, La., is planning a mod- 
ern building with more than 13,000 
square feet of floor space. It will 
be used for merchandising service, 
parts and accessories. Location will 
be in the business district. 


After completion of the new 
quarters the present service facili- 
ties will be used for new car serv- 


ice and used car reconditioning. 
x * * 


Dealers Speed 
Building Plans 
In St. Louis 


New salesrooms are being rapid- 
ly constructed in St. Louis i 
anticipation of early arrival of 1946 
models. 

Osage Sales Co., Studebaker dis 
tributor owned by Maurice C. Pau- 
lette, has acquired a new site for 
its future activities and will con- 
struct a building to cost an esti- 
mated $40,000. 

Pardue Motor Co., Chrysler dis- 
tributor, will build a new addition 
to cost an estimated $50,000 on ga 
site adjoining its present building. 

Grebe Motor Co. (Oldsmobile) 
has initiated plans for a new sales 
and service building a few blocks 
away from its present site. No 
estimate of the expenditure for the 
new building has been made. 

New buildings also will be con- 
structed by Joe Lennemann, Inc.! 
Clayton (Mo.) Motors Co., and 
a Chevrolet Co., Kirkwood 
Mo. 

All of the new buildings are in 
outlying sections of the city, as St 


Louis has never had an “automo-— 


bile row” near the downtown sec- 
tion. 
* * * 


Keegan Now with Martin 


Harold F. Keegan has_ been 
named vice-president and general 
manager of J. B. Martin Motors 
Inc. (Chrysler), Harrisburg, Pa. He 
was formerly Chrysler regional 


manager at Philadelphia. Except® 


for short intervals he has been 


with Dodge and Chrysler organi-». 


zations for the past 30 years. 
* * * 


New Dodge Dealer 
Guttery Motor Co., Holbrook, 
Ariz., D. W. Guttery, owner and 
manager, has purchased the Ford 
dealership from the Whiting Bros. 


Motor Co., which is constructing 


new quarters to house its Dodge- 
Plymouth agency. 
x * * 


W aldhaus Sells 


Joe J. Waldhaus, Studebaker 
dealer at Flagstaff, Ariz., for 22 
years, has sold his business to C. 
F. and B. L. Van Court. 

* 


* « 


Hocks Moves 


Harry Hocks, Buick dealer for 20 
years, has taken possession of 


ae 


al 


building at 3363 Reading Rd., Avon- 


dale, O., for an enlarged sales and 
service headquarters. He moved 
from 3038 Reading Rd. The new 
location has three story structure 
100 by 169 feet. 
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MODERNIZATION of dealers’ 


ing the first month of operation in 





Dealer 


srandview Motors Sold 


To Vernon in Vancouver 


James Vernon has assumed con- 
trol of Grandview Motors at Third 
ve. and Commercial Dr., Van- 
‘ouver, B. C., and has changed the 
named to Vernon Motors Ltd. 


The premises have also been 
completely remodelled and redeco- 
rated. Office and stockrooms have 
“een rearranged, and the stock 
of parts increased. The mechanical 
department has also undergone an 

verhaul and some new equipment 
and stock has been added, under 
he direction of Sid Lockyer, man- 
ager of this department. The serv- 
ice garage wiill be operated in 

uture on a 24-hour basis. 
* + * 


ancock Ready to Start 


ew Home at Columbia 


Hancock Buick Co., Columbia, S. 
., plans to build a large new build- 
ing fronting on Gervais and Harden 
streets to house the sales quarters 
and a modern service department, 
according to W. E. Hancock, gen- 
ral manager. Construction work 
will get under way at an early date. 
Hancock Buick Co. formerly was 


ell known as the Palmetto Buick 
Co. 





* * * 
Freed Motor Constructs 


Wew $45,000 Building 

A $45,000 building and remodei- 
ing program is now under way at 
reed Motor Co., intermountain 
distributors for De Soto-Plymouth. 

The company’s plans call for con- 
struction of a new 1,800 square- 
foot reception area, an increase in 
size of service department by 5,000 
square feet, installation of new 
lighting methods, addition of air 
ponditioning in the service depart- 
ment, and installation of a new 
type pneumatic pressure lubrica- 
ion unit. The new lubrication 
unit is the first of its kind in Utah. 
torage of grease and oil will be 
nderground and air pressure will 
be used to provide force for direct 


servicing from main tanks. 
* * ~ 


Beeman-Griffin Moves 


o Prewar Quarters 


Beeman-Griffin Motor Co., Inc. 
De Soto-Plymouth), Hartford, 
Conn., has moved back into its pre- 
war quarters at 410 Main St. In 
aking the announcement, the firm 
said that orders will be accepted 
-for new De Soto and Plymouth cars 
and deliveries will be made as soon 
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service buildings pays dividends 
liquidate the cost of the improve- 


; 1945 while the company was 
basis, total parts sales increased 50 


V. and Almond Cooke. 


Doings 


as the 
factory. 
The firm has increased its service 
shop facilities. 
* * * 


new cars arrive from the 


Hawkinsville, Ga., Dealer 
To Build New Quarters 


Hawkinsville Motor Sales Co. will 
erect a new building at Broad and 
Lumpkin Sts., Hawkinsville, Ga. 

The building will include sales 
rooms and service. 


x 


Cleveland Heights Gets 
New Hudson Dealership 


A new dealership for Hudson, 
E. G. Norgar Motor Co., has been 
announced in the suburb of Cleve- 
land Heights, O., by James Fergu- 
son, president of the Ferguson- 
Wells, Inc., northeastern Ohio dis- 
tributor for Hudson. 

President of the new organiza- 
tion is E. G. Norgar, a veteran of 
30 years in auto sales. In charge 
of service is George W. Frey. Mare 
Silverman will be office manager. 

* * ” 


Ransom, Fort Worth Dealer. 


Makes Improvements 


H. B. Ransom Motor Co. (Chry- 
sler), Fort Worth, Tex., has com- 
pleted an exit court on the west 
side of the building and a driveway 
through the establishment. The 
change was made possible through 
the acquisition of additional prop- 
erty. In the near future an en- 
trance court will be constructed. 


Plans are being prepared for the 
erection of an addition to one of 
the buildings. 

a * 
Joines Opens Dealership 


For Chrysler in Del. 


Robert F. Joines has opened a 
Chrysler dealership in Selbyville, 
Del. Name of the new firm is 
Joines Motor Co. 

Joines served for the past three 
years as chief inspector at the 
State Motor Vehicle Inspection 
Lane, Georgetown, Del. 

* * * 


New Service Shop Opened 
By Horgan in N. Y. 

Ralph Horgan, Inc. (Ford), New 
York, has opened a new service 
shop at 608-614 W. 57th St. The 
new unit contains 20,000 square feet 
of floor space on the street floor. 


The dealership is owned by Ralph 
Horgan, who has served as a cap- 


Maximum Commissions to Producers 


Specialists in Automobile 
Finance Insurance 


For Finance Companies and Dealers 
Financing Their Own Time-Sales 


Write for Full Particulars 
Without Obligation 


INSURANCE CO. 


A New England Stock Company Organized in 1926 
350 MAIN STREET 


HARTFORD 3, CONN. 





don H. Husser is service manager. 
Horgan is also planning expansion 
lof the sales department. 

* * * 


Ingold of San Francisco 


Named to State Board 


Gov. Warren has appointed Ern- 
est Ingold, San Francisco Chevrolet 
dealer, one of the four directors of 
the state compensation insurance 
fund. He is a director of the United 
States Chamber of Commerce. 

” i * 


Mason Building Started 


R. W. Mason (Chrysler), at Ex- 
celsior, Minn., has started construc- 
tion of a new building. Located on 
one of the main business streets, 
it will be 66 by 140 feet. 


* * * 


Knoxville Dealer Moves 

Morton-McCrary Motors (Chrys- 
ler), Knoxville, Tenn., will occupy 
its prewar building when remodel- 
ing is completed this month. Vari- 
ous government agencies have used 
the building until recently. 

+ ~ * 


Kurts Appointed 
E. A. Kurtz, formerly prominent 
in automotive circles in San An- 
tonio, Tex., associated with Olds- 





McCook, Neb. 


6,435 Population 
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It's one of my “home towns.” One of 585 
principal towns in Nebraska and southwest- 
ern Iowa, in which the World-Herald is by 
ABC count a major or dominating influ- 


ence. 


At McCook, our ABC coverage is 75% 


daily, 78% Sunday—mostly 


ered. Coverage at North Platte, 80 miles 
north of McCook, is 48% daily, 71% Sun- 
day. Throughout the 103 counties of Ne- 
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mobile and, since 1942, connected 
with the local office of the OPA, 
has been named acting district ra- 
tioning executive for the San An- 
tonio district, succeeding J. Ken- 
neth Black, who has resigned to re- 
enter private business in Corpus 
Christi. 


+ 


Takes Permanent Home 


Cummings Motors, Inc. (Chrys- 
ler), Schenectady, N. Y.., is moving 
into a permanent location. 

* * * 


Army Releases Young 
Lt. Col. Ralph A. Young, former 
Buffalo Automotive Trade Assn. 
vice-president, has been discharged 
from the Army Air Forces. Young 
is back in Buffalo and is resuming 
his activities in the auto business. 
* + * 


Jolley-Hines Chartered 

Jolly - Hines Motors, Ince., of 
Greenville, S. C., has been char- 
tered with authorized capital of 
$25,000 to deal in new and used 
automobiles. Officers are R. A. Jol- 
ley, president; J. Allen Hines, secre- 
tary-treasurer. 

* * * 


Supply Firm Formed 
Wabash Automotive Supply Co. 
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has been formed in Lafayette, Ind., 
by J. W. Berry, formerly with the 
Allison division of General Motors, 
and Gene Wright, formerly with 
the United Motors division of Gen- 
eral Motors. 


* * 


Firm Set in Dunn, N. C. 


Harnett Motor Sales, Dunn, N. C., 
has been incorporated with author- 
ized capital of $100,000 to operate 
a general car and truck business. 
Incorporators: J. A. Wilkins, J. W. 
Purdie and Elaine J. Purdie, all of 
Dunn. 

* « « 

Ostendorf Motor Car Corp. has 
moved into new quarters at 1325 
Main St., Buffalo. 

* * * 

Leading Motors, of Wallace, S. C., 
has been incorporated with author- 
ized capital of $50,000, $10,000 of 
which was subscribed for by A. Jd. 
Cavenaugh, J. S. Blair, R. M. Carr 
and L. R. Lanier, all of Wallace. 

+ * * 

Randolph Motors Co., Inc., EIl- 
kins, W. Va., has been incorporated 
with authorized capital of $15,000. 
The principals include Virgin Ham- 
rick, Willard L. Phillips and B. F. 
Groves, all of Elkins. 
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MeArthur Heads Colo. Dealers .. . 


Moran Sees 


Early End 


Of MPR 341 and 540 


(Continued from Page 1) 


threatened tieup of the industry 
through strikes and fewer cars 
coming on the market this year, 
some type of rationing is very 
likely to take place. He said deal- 
ers were 50-50 on the subject of 
rationing. If rationing is put into 
effect it will last from 10 to 12 
months. 

Moran feels that Regulation W 
is likely to remain in effect for 
some time yet. He spoke of the 
wage and hour act and said, in his 
opinion, all dealers do not come 
under this act there are some, 
however, acting as distributors and 
wholesalers that can be classed as 
entering into interstate trade. 


In regard to the dealer dis- 
count situation he said there was 
not much new on the subject at 
the present time. During the war, 
he said, the industry had been 
on the defensive, but now it was 
time to come forth with plans of 
its own and go on the offensive. 
He spoke of plans being formu- 
lated by NADA for the good of 
the industry—such as a research 
and planning department to aid 
dealers in bettering their busi- 
ness, such as picking the right 
location, aiding in selecting bet- 
ter salesmen and offering sugges- 
tions along tax lines. 

“Our industry has grown up,” 
declared Moran, “we're just a little 
more important than we were a 
few years ago. We must take 
more interest in the general public. 
We should aid in establishing traf- 
fic laws that will be adequate in 
the face of the millions of new 
cars that will shortly be operating 
in our cities and on the highways. 
We must aid in formulating plans 
for better highways and in all 
civic matters that will aid the mo- 
torists to get more enjoyment and 
better use of their automobiles.” 

Moran pointed out that the fu- 
ture looks extremely bright for the 
automobile dealer, but increased 
business will not come over night. 
“We are going through a change 


Atlanta U. C. Dealers 
Have Feast and Fun 

ATLANTA.—-Barbecue and bruns- 
wick stew featured the semi-an- 
nual meeting of the Used Car 
Dealers Assn. of Atlanta held at 
the country estate of Austin Ab- 
bott, near here. 


An informal 
the occasion, 
Thomas R. 
president. 


featured 
over by 
association 


program 
presided 
Mitchell, 


from war to peace 
service men don’t feel like jump- 
ing right into a job, war workers 
| who are leaving big paying war 
jobs don’t feel like taking other 
jobs at less pay, he said. “It will 
take some time to work out a 
solution of the problem then 
will come increased business.” 


There is also the matter of high 
taxes. The average automobile pur- 
chaser the man with a family 
earning around $2,500 a year. He 
now pays income tax of around 
$40 a month — a payment on an 
automobile before the high income 
tax. Of course, the first cars will 
be sold as fast as they are pro- 
duced, but planning for the future 
must be done. Changes must and 
will take place and it is up to the 
automobile industry — both as in- 
dividuals and through their asso- 
ciation to be alert in bringing about 
the right changes for the good of 
the most concerned. 


The convention also urged that 
OPA take prompt action in re- 
turning money due dealers who 
bought surplus trucks at over 
ceiling prices due to an error 
on the part of the government 
agency. 

A vote was taken, on request of 
State Revenue Director Pond, on 
whether the state should operate 
automobile inspection stations or 
whether they should be left in the 
hands of dealers, as is the case at 
present. The convention voted 
against state - operated inspection 
stations. 

Harry Leeman, Leeman Motor 
Co., Denver, chairman of the deal- 
ers committee regulating the state’s 
new automobile dealer licensing 
law, reported that machinery for 
administration and _ enforcement 
was set up and functioning satis- 
factorily. To date 769 dealer licen- 
ses have been issued — 403 new 
car dealers’ licenses, 366 used car 
and 228 salesmen licenses. License 
money collected amounts to $20,255. 

Officers elected were Larry Mc- 
Arthur, Weld County Garage (Bu- 
ick), Greeley, president; Walt 
Cooper, Cooper Valley Chevrolet, 
Fort Collins, first vice-president; 
Harry McDonald, Strange Motor 
Co. (Buick), Colorado Springs, sec- 
ond vice-president; Clyde Garfield, 
Bolten Motors (Ford), Montrose, 
third vice-president. Tom Braden, 
| Denver, was reappointed secretary- 
| treasurer. 

CIT-Universal Credit held a cock- 
tail party and reception for the 

|} dealers at the hotel. 
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oppes 

“I don’t care much for these new 
models ... it’s too hard to see the 
road.” 


| Nash 


(Continued from Page 1) 


the low price 600 and medium price 
Ambassador lines. Other body 
styles will be manufactured later. 

The 600 has been “restyled com- 
pletely, and features greater body 
strength, eliminates a quarter-ton 
of weight and the conventional 
body frame by using single-unit 
welded steel body-chassis construc- 
tion,” Doss said. 

This single unit body-chassis, 
Doss said, marks a “definite post- 
war trend toward lighter weight, 
roomier and greater-mileage cars.” 
In all, 119 changes have been made 
over the 1942 lines. 

Mason estimated that the annual 
rate of Nash car production would 
reach 150,000 units during January, 
1946, and 250,000 “some time 
June, 1946.” 


Sales Training 
To Be Resumed by 
Dodge Truck 


DETROIT.— The national pro- 
gram of training retail truck sales- 
men which was in effect before the 
war will be resumed by Dodge 
about Nov. 15, 


in 


it was announced | 


last week by L. F. Van Nortwick, | 


director of truck sales. 
Details of the comprehensive 


postwar training program were de- 
veloped by Van Nortwick and his | 
staff during a five-day conference | 


here in which the truck sales de- 
partment, and a group of experi- 
enced truck sales managers repre- 
senting Dodge dealers participated. 

The training program will be 
conducted in the various Dodge re- 


Dodge dealers and salesmen. It is 


gions and made available to ye 
| 


designed to give the dealer sales 
organization basic truck informa- | 
tion which will enable them to be) 
of maximum assistance to truck | 
| owners in their selection of new | 
trucks fitted to their individual | 
needs. | 

Van Nortwick stressed during the 
meeting that while Dodge trucks | 
|are engineered and job-rated to fit 
|approximately 98 percent of all | 
|haulage and delivery needs, it is 


| the function of highly-trained sales- 
| men to study the truck users’ needs 
‘and 


to recommend the _ proper 
equipment for maximum perform- | 
ance, durability and economy of | 


SAN FRANCISCO.— George Pratt, | 
Hudson general sales manager, will | 


| head a delegation of company off- | 
|cials who will attend a meeting of | 


northern California Hudson dealers | 


DETROIT. —- Enormous strides 
that have been made in bringing 
“more things to more people” dur- 
ing the era of big business are 
cited by James Truslow Adams in 
his new book, “Big Business in a 
Democracy” (Charles Scribner’s 
Sons, $2.75). 

Adams uses General Motors as 
an example of enlightened business, 
geared to serving the many rather 
than the few. 

To gain perspective, Adams goes 
back some billion and a half years 
to the time life began with a uni- 
cellular organism. 

Eventually, he says, man de- 
veloped from one of these cells, 
and then for millions of years 
man made his way through life, 
always in want, most of the time 
hungry. 

Down through the ages, Adams 
points out, man’s progress was 
extremely slow. He ran with the 
pack, and it was only at the risk 
of his life that he dared to express 
individuality. 

What about that fabulous Golden 
Age? It smelled, says Adams, after 
describing the facilities that even 
queens had to put up with in those 
days. 


In man’s long span on earth, 


GM Held Up as an Example 
Of Progress by Business 


Adams points out, it was only in 
comparatively recent years that he 
began to have some comforts. 


How many years are we from 
the outhouse? Plumbing came 
within the memory of most of us. 
What about washing machines? 
Automobiles? And hundreds of 
other conveniences that most of 
us have today? 


What brought these things? 
Individual initiative, says 
Adams — enterprise, profit for 
those who were willing to take 
a chance. 


Adams takes GM as a specific 
example of business, how it has 
produced more things for more 
people, how its developments and 
policies have brought a better life 
to all in America. 


He closed his book with a fervid 
plea that America carry on, “as 
Americans for America and for 
that whole new world we have 
done so much to create and to 
make a world of hope and of 
aspiration, of chance and of risk 
but also of opportunity.” 

—Bos Finiay 


To feel the pulse of the industry, consist- 
ent reading of Automotive News is a 
necessity. 
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HI in Home Unterest 


That constant moving observed in the HI-spot of oHlo — 


billion-dollar market influenced by The Columbus Dispatch — 


a 


lhere Nov. 9. is merchandise leaving dealers’ shelves. The people stay put! 
| The meeting has been called by | 
|Glen Stater, northern California 
| distributor, but because of illness, 
| he will be unable to attend. 

William F. Finley, Stater’s gen- 
;}eral manager, and Ralph Lauden 
; will welcome the company men. 
| Lauden, recently released from the | 
Army, has been appointed general 
manager of the Stater branch in| 
| Fresno. 

Two other appointments in the | 
| organization are Carl Simpson as | 
| sales manager of the San Francisco | 
| office, and Don Reath in charge of | 
| the wholesale division. 


Chrysler, Ford and General Motors 


More than 35% of Columbus people own their homes. Indi- 
BETTER: The cations are 12,000 more houses will be built by 1950. Even travel- 
job you do will be 
better, if the equip- 
ment and materials 
you use are the best. 
Use Briggs for com- 

plete satisfaction. 


ing salesmen prefer Columbus to the farmer's daughter — 5,000 
sons of the sample case living in Columbus. Columbus, in 1944, 
had more Victory Gardens (and blisters!) than any city its size in 
the United States. 
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Everybody’s Drivin | Buicks Sell rganize to frotect hignhts, 
A . : | Detroit Dealers Order 288 ‘ 
Registrations in Denver During September __||__—_ During Display Fry Tells Small Business 
a Increased Sharply, Official Says DETROIT.- During the recent Y 
. _ ' display of the 1946 Buick in the | DETROIT.—“We of little busi- | down, he said. 
as tom i ieee’ aeaate “—. ee! to buy one, he concluded. | General Motors building lobby here, | ness recognize that unionism's prin- | He also emphasized that small 
tT ar are now out on the a - Oo se about Sept. 1, the march to/dealers booked 288 firm orders, ciple is right. But we do not admit | business organize for the fulfill- 
ce : more. Anythin that a ‘ sep door for license plates }each with a sizeable deposit, ac- |that the principles and practices | ment of the proposed 60,000,000 job 
as a AS gyn gl es t: ak and title transfers began = earnest. cording to A. C. Sellgren, Detroit | of present union leadership are | goal and the prosperity of the 
=<? th & does mot leak | . . fling And it shows no signs of slowing | zone manager for Buick. either right, honestly fair, or can | country. 
ae i . th t's th . i rolling. | up, he said last week. ; | “The orders were booked with | Jast,” Walter L. Fry told a meeting | 
i tric a The war cut considerably into full knowledge that actual prices |of the Junior Chamber of Com- \ j ite Sil » 
_ o Joe Se ~~" a of the| the receipts of the Motor Vehicle | are still to be determined,” Sellgren | merce here last week. 'Auto-Lite Silent 
Denver Motor Vehicle department.| department. The effect will be | said. He added that every dealer in iis. ic - sean nama 


Records of car registration were 
> airly normal for August, but the 
call for new plates took a decided 
jump in September. During that 

onth there were 560 more license 
plates issued than in the same 
onth a year ago, 2,692 last month 


_ compared with 2,132 during the 
same month of 1944. 
-_ Transfer of car titles has _ in- 


creased 447, from 2,094 during Sep- 
tember last year to 2,541 this year 
n the same month. 

When gas rationing was called 
wo a halt four days after V-J Day, 
it took most of the city’s ex- 
motorists by surprise, Onofrio said. 
wt was not until after the first of 
September that they got around in 
large numbers to letting the car 
Moff its jacks or to rustle up enough 


thrysler Gets $4 
For All Work on 
Tank Arsenal 


DETROIT.—-At 2 p.m. Wednes- 

day, Oct. 24, Chrysler Corp. for- 
. ally turned over the $8,000,000 
Chrysler Tank Arsenal to Brig. 
Gen. A. B. Quinton jr., who accepted 
it on behalf of the Detroit Ord- 
nance District office under whose 
jurisdiction Chrysler had built and 
perated it since 1940. 
In addition, the corporation 
urned over to Gen. Quinton the 
=77,000,000 worth of machinery, 
tools, jigs, dies and fixtures which 
nit had been authorized to purchase 
and operate in connection with its 
tank work. 
& Chrysler was paid $4 for direct- 
ing and planning this $85,000,000 
job: $1 for directing and planning 
She building of the arsenal; an- 
other $1 for the equipping of it; 
a third $1 for building an exten- 
Bion to it; and a fourth $1 for 
equipping the extension. 

Chrysler then manufactured 
~anks on a fixed price basis. From 
the beginning of its operations it 
‘ontinually reduced the price by 
applying engineered production 
methods and thus saved the gov- 

rnment on the medium and heavy 
tanks it made considerably more 
than 75 millions of dollars, it was 

eported. 

























Tones 
FORT SHELBY 


DETROIT 


J. E. Frawley, General Manager 


900 ROOMS WITH BATH, 
CIRCULATING ICE WATER, 
SERVIDOR — FROM $2.50 





shown for at least two more 
years, in the opinion of Onofrio. 
Ownership tax fees brought in a 
high of $618,036 in the prewar 
year of 1941. By 1944, returns had 
sunk to $287,277. 

So far this year, they total about 
$207,000. The total drop from 1941 
to 1944 was caused chiefly by the 
method of taxing which allows gen- 
erous depreciation on the taxable 
value of an automobile as it grows 
older, he said. 

Total revenue from license fees, 
ownership fees and title transfers 
was at a peak of $1,405,876 in 1941, 
and has sunk to $952,701, in 1944. 

Total number of license plates 
sold through last month was 104,671. 


metropolitan Detroit now has at 
| least one model for showroom dis- 
play purposes. 


Ford to Build 
4 Parts Depots 


DEARBORN. Construction of 
four additional Ford Motor Co. 
parts depots to serve large areas 
of the country will start within a 


few weeks, J. R. Davis, director of | 


sales and advertising, has an- 
nounced. 

The new depots are to be located 
in Houston, Tex.; Seattle, Des 


Moines, Ia. and Memphis. 


hes 
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/mended that the 





manufacturer, continued: 

“Union leadership is demanding 
industrial control. It seeks com- 
plete subjugation of the govern- 
ment and the people to its inter- 
ests, or else. The only answer is 
superior power.” 

Since “small business is in the 
middle of the struggle between big 
business and labor,” he recom- 
26,000,000 small 
business operators organize. 

If this is not done the unor- 
ganized individual will pay the 
cost when government allows big 
business a price increase to meet 
higher labor costs, while appeas- 
ing voters by holding retail prices 





‘On Report of 
Willow Run Bid 


TOLEDO... Electric Auto-Lite Co. 
otticials declined to comment here 
last week when queried on an Asso- 


| ciated Press report announcing that 


the company is planning to lease 
1,000,000 square feet of space at the 
Willow Run bomber plant near 
Detroit. 

Auto-Lite officials inspecting the 
space not rented by the Kaiser- 
Frazer Corp. said, however, that a 
decision was expected shortly. The 
officials were D. H. Kelly, executive 
vice-president, and Byron Fay, pro- 
duction expert. 


“They say they want the space buyer to sign for it, personally!” 


Chances are, it’s entirely unnecessary for you to have a reminder around 
that Solid Cincinnati reads The Enquirer. Just pick up a copy occasion- 
ally. See for yourself what a modern, streamlined newspaper it 1s. On 
its toes. Never complacent. Constantly surveying itself. Constantly 


adding to its stable of top-flight features. Crisply edited for easy 


reading. And speaking of reading 
circulation gain of any Cincinnati newspaper in the past 1 
Kor The Enquirer appeals to, influences SOLID Cincinnati. 


solid gain. 


Cincinnati 


The 


Enquire r 1s 


The Enquirer has had the largest 


» years. A 


represented by Paul Block and Associates 
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U.S. Pay-Price Action 
Too Late, Wilson Fears 


(Continued from Page 1) 


war, but as for itself it lost four 
years of progress. Now labor wants 
fruits of progress that was not 
made. 
=" price formula calls for 
reestablishment of prewar efli- 
ciency of labor, prewar overhead 
and production 50 percent higher 
to obtain prices at about 1942 levels. 
That is asking a little too much. 
There is no give in the formula 
to permit wage increases. 
GM has not yet filed price 
schedules with OPA, since “we 
aren't satisfied with the figures as 
yet.” Not able to get figures from 
suppliers. 
Incentive pay the unions are 
against it. They call men who 
try to work hard “meathounds,” 
but it was the meathounds who 
built America. 
9g Hydra - Matic transmission - 
Chevrolet probably will use it 
eventually, but plans are not far 
enough advanced to say when. 
After answering every question 
without evasion, Wilson then put 
these questions to the newspaper- 
men present (included were report- 
ers from papers all over the coun- 


K-F Distributor 
Signs Up 50 of 
102 in Wash. 


SEATTLE. Fifty of the 102 
scheduled dealers in western Wash- 
ington have already been appointed 
by the Hawthrone Motor Co., Gra- 
ham - Paige distributors for this 
area. 

“We now have dealers all set in 
the key spots in western Washing- 
ton,” F. H. Hawthrone said. “We 
expect to be getting merchandise 
the first of the year. The firm will 
be parts and accessories distribu- 
tor for both Fraser and Kaiser 
cars, farm equipment, including the 
Fraser tractor and Rototiller. In 
addition to Fraser distributor and 
dealer we will be direct dealer for 
Kaiser,” he added. 

Kaiser car distribution will be 
entirely by direct dealerships, it is 
understood. 


Obituaries 


Oliver Lee Steele 
LOUISVILLE.—Oliver Lee Steele, 80, 
veteran retired automobile dealer and 
garage operator, who retired 10 years 
ago, died at a hospital bere last week. 
~ + 


George B. Smith 
NEW YORK.—George Bennett Smith, 
74, pioneer Long Island automobile 
dealer, died Oct. 19 at his home in 
Freeport. In 1907 he opened a Ford 
dealership in Freeport which he held 
until his retirement in 1937. In 1925 he 
added a Cadillac agency and also 

opened a Hempstead branch. 

* * * 


Matt O. Tveten 
TACOMA, Wash.—Matt O. Tveten. 
75, retired automobile dealer, died last 
week at his home from a heart attack. 
He was a native of Norway, coming to 
this country in 1892. 
* + 


J. W. Carriker 
BARNESVILLE, Ga.—J. W. Carriker, 


an automobile dealer since 1908, died 
here Oct. 16. 


try, making a reconversion tour 
with the help of the National Assn. 
of Manufacturers): 

“Do you think that we should 
pay importantly higher wages 
than our competitors, when we 
deliver just as good or better 
cars for the same price, just 
because we make more money?” 
The vote, by hands, was no. 

“Do you think we should pay 
higher wages than our suppliers 
pay for the same kind of work, in 
similar communities—-the steel 4 
dustry, the rubber industry, the 
Kelsey-Hayes Co., the parts sup- 
pliers?” 

The vote was no. 

Who Should Decide? 

Another question put up for a 
vote was that of where the solu- 
tion to the wage-price problem lies 

with the labor secretary, with the 
President, with Congress? 

The majority favored Congress. 

Wilson attacked the theory that 
shorter hours mean more people 
employed. All the men in the 
factory are a team, he said, and 
the full team has to work the 
full shift or the machine gets 
out of whack. 

At 48 hours a week more would 
be employed, because more cars 
would be produced, calling for 
more parts from suppliers, more 
steel and other materials, more 
salesmen, etc. 

At 40 hours a week there would 
be less employed, at 30 still less 
and at 20 we'd all starve. 

Wilson said that he favored a 
45-hour week for the reconversion 
period of two or three years, with 
the premium pay divided up among 
all the days as a raise, rather than 
on the sixth day. 

Law Says 49 Hours 


Asked if this were a _ counter- 
proposal to the UAW’s demand for 
a 30 percent increase, Wilson re- 
plied: 

“No. There’s a law against it.” 
(The Fair Labor Standards Act 
sets up a 40-hour week.) 

Wilson said further that labor 
probably wouldn’t agree to it, fear- 
ing that it might lose something. 

A question on whether labor rela- 
tions had improved as a whole was 
referred to Harry W. Anderson, 
GM vice-president in charge of 
personnel. 

“On the whole,” Anderson said, 
“I really feel that they are get- 
ting a little better than they were 
back in the early days.” 


Standard Oil to Build 


50 New Stations in Mo. 

ST. LOUIS.__At a meeting here 
of 375 dealers, helpers and em- 
ployes of the Standard Oil Co. 
(Ind.), R. W. May, manager of the 
St. Louis division, announced that 


more than $250,000 will be expended | 


in the near future in the erection 
of 50 new gasoline stations in this 
area and also in the expansion of 
present facilities. 


It costs you about a penny-a-day to keep 
abreast of the automotive news better 
renew NOW! 


Satie, Pin tes 


THE OPENING of the Willys showroom at Hearn’s Bronx branch. The caval- 
cade of Universal Jeeps, the first of the Willys products to go on display, 
attracted large crowds. Hearn’s was appointed Bronx dealer by A. W. Pickett, 


Inc., New York distributor. 


Step Toward Conspiracy 


First Anti-Consumer Move Seen by Romney 
In UAW Demand for 30% More 


(Continued from Page 2) 


As evidence of the auto union’s 
present excessive power and that 
the present drive for wage in- 
creases is being used as a means 
for advancing the union leaders’ 
plans for control over the automo- 
tive industry, he cited a statement 
with which he said Walter Reuther, 
vice-president of UAW-CIO, an- 
nounced the union's tactical plan 
in the current campaign. 

“Walter Reuther said that the 
planned union blockade to enforce 
its demand would ‘wreck the busi- 


OSP Will Sell 
9,100 Jeeps to 


Government Units 


WASHINGTON. A nationwide 
sale of 9,100 new and used jeeps 
to federal agencies and state and 
local governments, with orders to 
be accepted up until midnight Nov. 
6, was announced here last week 
by the Office of Surplus Property. 

This will be the first peacetime 
sale of the now famous military 
vehicle known officially as “the 
command reconnaissance one- 
quart-ton truck.” 

The total to be sold includes 
3,000 new or rebuilt jeeps, some in 
their original factory shipping 
crates. The sale will get under way 
through the 11 regional offices of 
OSP as soon as the available vehi- 
cles in each area have been pro- 
cessed for sale. 

OSP pointed out that a veteran 
will be eligible to purchase a ve- 
|hicle if he intends to use it in his 
business or livelihood such as a 
salesman’s car. 


Officers Elected 
‘By Motor Wheel 


LANSING. --— Motor Wheel Corp. 
elected the following officers at the 
annual meeting here last week: H. 
F. Harper, president and general 
manager; J. E. Garlent, executive 
| vice-president; D. L. Porter, vice- 
president and treasurer; C. S. Hol- 
den, vice-president, sales; M. F. 
Cotes, vice-president, Duo- Therm 


, | division; J. Harold Hunt, vice-pres- 


ident, engineering: C. C. Carlton, 


24 | vice-president and secretary: B. J 


lant 


j 
| 


| deve lopme nt 


| 


Be 
| 


Rk \ nolds 


Adams, assistant secretary and C 
A. Benson, assistant treasurer. 

Pot- 
Shields, 


Harper, 


Directors elected were Ray 
ter, G. A. Rentschler, E. C 
Carlton, Cotes, Garlent, 
Holden, Porter and Hunt 





Blattner Wins Award 


In Airport Contest 

DAYTON.- -M. R 
manager, systems 
& Reynolds Co., was 
the $100 winners in a na- 
tional competition to stimulate the 
of the nation’s land- 
ing field facilities. The contest was 
sponsored and administered by the 
National Aeronautical Assn. for 
Andrew J. Haire, New York, Avia- 
t Magazine publisher 


division of 


among 


On 


Blattner submitted an account- 


Blattner, assist- 


ness of any industry’ affected by 
it,” he said. 

Expressing his conviction that 
union-management cooperation un- 
der economic policies fixed by gov- 
ernment is not only desirable but 
must come quickly, Romney warned 
that “such cooperation must be vol- 
untary” and “based on individual 
responsibility,” and that it must not 
be obtained “at the sacrifice of 
those fundamentals upon which our 
past is based and our future de- 
pends.” 

Citing similarities between the 
nation’s industrial growth and the 
nation’s leadership in such sports 
as baseball and football, he said: 

“Good teams are characterized 
by individual skill subordinated 
to superb team play. Competition 
determines champions. Individual 
skill subordinated to team play 
and measured through competi- 
tion is the something which has 
made America the richest and 
most powerful nation on earth. 

“Each industrial enterprise, each 
company, is a team in some indus- 
try league. In the past, certain col- 
lege football team members have 
put their loyalty to their fraternity 
ahead of their loyalty to the team. 
Everyone knows what results when 
this happens to a college team. 

“It is equally bad for industrial 
teams. At one time, the banking 
trust tried to run all the teams in 
the country. At other times, indus- 
trial monopolies, oil, rail and meat 
trusts, etc., tried to dominate large 
segments of our economy. 

“Today union monopolies are dis- 
rupting team play throughout the 
country by promoting and seeking 
greater loyalty to the national 
union fraternities than to the indi- 
vidual industrial team. They say, 
‘Loyalty to your national union 
must come ahead of loyalty to your 
company team’.” 

Romney said that no one has ex- 
plained how decentralized competi- 
tive industry can bargain collec- 
tively with centralized monopolistic 
industrial unions without losing the 
individual freedom and responsibil- 
ity on which competitive enterprise 
is based. 


ANOTHER “GOLDBERG"—the 


\ Windjammer, 
come trom the Mitchell workshop. Guthrie 


Nash Appoints 
Walrath to Region 
2 Zone Chiefs 


DETROIT. H. C. Doss, Nasl® 
general sales manager, announced 
last week the appointments c 
George E. Walrath as central re- 
gional manager, Ralph M. Kelley, 
as Chicago zone manager, and Rus™ 
sell L. Davies as Cleveland zone 
manager in Chicago, has _ bee 
fective Nov. 1. 

Walrath, formerly Nash zo 
manager in Chicago, has_ been 
associated during the last 40 years 
with General Motors, 


S— 


a 


Ford an@aes 


R. M. Kelly G. Walrath 


Nash which he joined in 1937. A 
central regional manager, Walrat 
will direct Nash sales in Chicag 
Milwaukee, Minneapolis, Kenosha, 
Rockford, Cleveland, Detroit ang 
Cincinnati. | 

Kelly, who joined Nash six years 
ago, came from Honolulu, wherg— 
he was sales manager of Universa 
Motors, Ltd. Before his appoint- 
ment in Cleveland, he was Nas@= 
zone manager in Ruffalo. 


Davies was promoted from asm 
sistant zone manager. From 19 
to 1937, he was with Ford in sales | 
and service capacities, at Houstog@<; 
Buffalo and Kansas City. In 1938 he 
was appointed district manager for 
Pontiac and in 1940 joined Nag 
in Kansas City as district man- 
ager. Subsequently, he was nameg 
assistant regional manager. In 19 
he was granted a leave of absence 


a 
— 


——a 


a 


—— 


R. L. Davies R. J. Molloy 

to become coordinator of produ 
tion for the Kansas Ordnandé 
Plant. Later that year he rejoined 
the Nash organization in Clevgs— 
land as district manager. He wa 
reappointed assistant zone manager 
early this year. 

Kelly will have charge of dealer- 
ships in eastern Iowa, northern Illi 
nois and northwestern Indian! 
Davies’ zone includes Cleveland, 
Akron, Canton, Youngstown, Tq 
ledo, Lima, Mansfield and Astabul® 


R. James Molloy, of Windsor 
Ont., has been appointed Canadiafj= 
parts and service representative for 
Nash, Doss also announced. 


Molloy, whose headquarters w 
be here, will travel throughout the 
dominion, contacting Canadian diges 
tributors and dealers, Doss saim& 


—_— 
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‘ a propeller-driven auto—has 
Mitchell, the designer and builder, 


is an engineer and production superintendent of hose departme f P 
Rubber Mfg. division of Raybestos-Manhattan, Inc., Sadenie. The Windjonnne’ oi 
sving automatic transmissions one better, has neither clutch, transmission, dif- 


ferential, nor driveshaft. Using a pusher propelle > it is ; 
two-cylinder opposed, air cooled motor. preperee, The San is powsnd by + 


1 : : : 
ing plan for small airports which 
developed for Reynolds & 


Reynolds 


HUNDREDS OF NEW NASH bodies await their turn on the final assembly 
line as company officials look on at the Kenosha (Wis.) plant. The first 


he 
Nash rolled from the Oct. 27. I 


lines 
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Dixie Dealers to Spend 


By John Mebane 

Staff Correspondent 
ATLANTA. -— Automobile dealers 
and distributors in the Southeast 
ave laid plans for the expendi- 


ture of millions of dollars in new 


plants and equipment, a survey of 
mhe region has disclosed. 

Hundreds of thousands of dollars 
will be spent iin the Atlanta area 
tself, and, in most cases, plans 
already have been blue _ printed. 
3ut even in the smaller communi- 
ies of the Southeast, the auto 
men are projecting expansions 

Mased upon an anticipated unprece- 
dented volume of business from 
here on out. 

One of the largest expansions 
in the Southeast is that proj- 
ected by Victory Motors, Inc., 

distributor of Dodge and Plym- 
outh cars and Dodge trucks. The 
expansion, already blue printed, 
* calls for an expenditure of about 
$300,000. 

This corporation plans construc- 
ion of a large parts department, a 
large service department, and later, 
Ba truck sales and service building 
in the heart of Atlanta’s whole- 
sale district. The firm’s repair and 





Distributors Set 


or Warwick 


CHICAGO.—Warwick Mfg. Corp. 
here has completed its nationwide 
distributors for 

larion radios, according to Reau 
Kemp, sales manager. Seventy-five 

rms, covering the entire United 
WStates, have been appointed area 
distributors for the new line of 
mAM and FM radio receivers and 
radio-phonographs. 

Kemp said that the distributors 
Bhave already franchised 10,000 
dealers, from coast to coast, all of 
whom were selected on a basis of 
rated qualifications. 


More Western cars have 


built-in 
roofs; more boats trundle Western highways on trailers; 


°Millions in Expansion 


service department has laid plans 
for handling an annual volume of 
business totaling about $250,000. 


As far as sales are concerned, 
John H. Lander, president, said 
the company anticipates the han- 
dling of around 4,600 units 
Dodge and Plymouth cars 
Dodge trucks annually. 


Yarbrough Motor Co., Atlanta, 
has awarded contract for a large 
new building which will expand its 
present capacity several times, and 
construction is expected to start 
promptly. 

Eight or 10 additional Atlanta 
concerns have sizable contracts 
ready to award. 

Bell Motors, Americus, Ga., plans 
a new building about 73 x 115 
feet in size. Valley Chevrolet Co. 
at West Point, Ga., has selected an 
architect to prepare plans for a 
104 x 150 building. 

Plans over the Southeast are 
similar to those in Georgia. Here 
are a few typical ones: 

Coliard Motors, Inc., New Or- 
leans, plans a two-story, brick and 
structural steel building with bids 
already called for. Wilcoxon Mo- 
tors, Florence, Ala., has awarded a 
contract at $41,485 for construction 
of a new garage. 

Nesbitt Tractor & Truck, In- 
ternational Harvester Co., Gads- 
den, Ala., has awarded contract 
for a one - story shop building 
with sheds. Thompson Motor Co., 
Lexington, N. C., has selected an 
architect for a new building. 

John Robbins Motor Co., Greens- 
boro, N. C., has purchased a site 


and 


for erection of a contemplated 
garage building. 
In Brownsville, Tenn., Henry 


Brackin & Leonard Smith are 
planning construction of a garage 
and sales building. In Johnson City, 
Tenn., B. G. Young & Co. con- 
template erection of a $35,000 auto- 
mobile garage and sales building. 


ski racks on their 


more inches of Western skin get sunburned. Because 


their fathers - 


op they take to the wilds. 


Westerners are outdoors people. And being the sons of 
-at heart, adventurers and pioneers 


For rugged sun and fun—off-the-beaten-track travel 


~—a quarter million Westerners are steered 


by the travel pages of Sunset. And scores of them take 


pen in hand to tell Sunset editors where they've been, 


Sunset knows 
the Pacific Coast 





THE MAGAZINE OF WESTERN LIVING 


what they've discovered. 
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Detroit office: 
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714 Ste phe nson Bldq., Detroit 2 
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British Making 
300 Cars a Week, 


Rootes Re ports 


NEW YORK. Although current- 
ly hampered by shortage of materi- 
als. skilled labor and the difficulty 
of rapid reconversion to peacetime 
production, the British auto indus- 
try is aiming at a 1947 goal of 
750,000 motor vehicles a year, a 50 
percent increase over prewar pro- 


duction, it was disclosed in a press 
interview here last week by Sir 
William E. Rootes, one of Great 


Britain’s leacing auto producers. 

British cars are beginning to 
come off the assembly lines now at 
the rate of between 300 and 400 
a week, according to Sir William, 
who is chairman of Rootes’ Group, 
one of England’s largest automobile 
companies. 

By spring, he predicted, civilian 
production would be accelerated to 
about 2,000 cars a week, with the 
750,000-a-year mark to be reached 
in 1947. 

New cars now coming off the 
British assembly lines cost 60 per- 
cent more than those produced be- 
fore the plants were converted to 
war use in 1939, he said, adding 
that the manufacturers would be 
unable to reduce this cost until the 
economy was restored to normal. 

The British cars now being pro- 
duced resemble the last civilian 
models in general appearance, al- 
though they are mechanically su- 
perior due to wartime technical 
progress, Sir William said. 


N. J. Dealers Study 


= 
By-Law Changes 
2s 

NEWARK, N. J. Two amend- 
ments to the by-laws will be con- 
sidered at the annual meeting of 
the members of the New Jersey 
Automotive Trade Assn. at Atlantic 
City Nov. 27-28. 

One measure states that the an- 
nual meeting will be held at such 
time and place as the board of di- 
rectors shall determine. The other 
stipulates that at least 10 percent 
of the voting members must attend 
a regular or special meeting to 
constitute a quorum. A number less 
than this amount may adjourn'the 
meeting to a day and hour fixed by 
the members present. 

Edgewise 
(Continued from Page 4) 
in exchange for votes by Admin- 
istration and Congressional major- 
ities for years, it is not surprising 
that Mr. Wilson’s proposal shocked 
Washington to whatever founda- 
tions it may have. Up to 1933, be- 
fore the new social-economic think- 
ing was perfected in the federal 
bureaus and cashed at the polls, 
Mr. Wilson’s plan would not have 
seemed revolutionary at all. Every 
President up to that time would 
probably have thought the GM ex- 
ecutive was merely saying that two 
and two make four. But that was 
before the establishment of the 
theory that political and economic 
advantages, obtained by pressure 
groups when the country could 
grant them or its critical situation 
(as in war) forced the country to 
concede them, are inviolate—what- 
ever might happen to the country 
and the remainder of its population 
as a result. And that was before 
the establishment of the corollary: 
that somehow inflation will spare 
the particular groups which bring 
it about by pressures on vote-seek- 
ing public authority. 


* * 


Mr. Wilson, as was plain from his 
statement, realizes very well that 
Washington will not take such a 
suggestion from him, though he 
can do much to help solve the prob- 
lems of wages, production and em- 
ployment. And in the light of the 
economics which the spokesmen of 
his workers have expounded, Mr. 
Wilson also must realize that labor 
will not listen to him either. The 
only hope his realism permitted 
was that something like this pro- 
posal must in time draw a more 
sensible reception than Mr. Reuth- 


ler’s talk of analogies with Hitler. 


If so, that may be only after a 


bitter experience which otherwise 


the country might be spared. 
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October Chapter Issued 
In MEW A’s Sales Series 


CHICAGO. “Balanced Selling 
Built Around Keylines” is the title 
of the October’ discussion § in 
MEWA's “Getting Ahead in Sell- 
ing” service issued in special form 
for automotive aftermarket execu- 
tives. 

The discussion spotlights a prac- 
tical plan for establishing and 
maintaining key line quotas on 
basis of apportionment among 
selected customers. It is a_ well- 
rounded consideration of proven 
ways and means of organizing 
one's selling job around recognized 
fundamentals so as to give greatest 
results to the time spent in the 





Ind. Chevrolet Dealer 


feaits °16s in Nov. 

FORT WAYNE, Ind.—A No- 
vember welcome is being pre- 
pared by C. A. Grieger (Chev- 
rolet), for the new 1946 Chev- 
rolets, which are scheduled to 
arrive here the second week of 
the month. 
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The book is supplied in special 
form to sales executives to assist 
them in accentuating the positive 
factors in modern selling. It is sup- 
plied in regular form to the ap- 
proximate 5,000 automotive after- 
market salesmen who are subscrib- 
ers to MEWA’'s “Getting Ahead in 
Selling.” 


Ford May Start 
Dec. | in Memphis 


MEMPHIS. -Ford Motor Co. 
plans to resume production of auto- 
mobiles and trucks at its assembly 
plant here between Dec. 1 and Dec. 
10, H. Y. Ingram, plant manager, 
reported last week. 

The announcement followed a 
conference with Ira B. Groves, 
southwestern regional manager, 
who has headquarters in Kansas 
City. Groves was in Memphis on a 
reconversion inspection of his dis- 
trict. 
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Strike Awaited at GM; 
Truman Maps Pay Plan 


(Continued from Page 1) 


Plate Glass and Libbey-Owens- 
Ford. 

Date of the threatened GM walk- 
out is still a mystery, but it is un- 
likely that the strike will be or- 
dered before Detroit’s mayoralty 
election Nov. 6. 

UAW brasshats would not want 
to endanger the chances of Richard 
T. Frankensteen, candidate for De- 
troit mayor and union vice-presi- 
dent. Frankensteen is opposing the 
incumbent, Mayor Edward J. Jef- 
fries. 

Some observers believe that the 
GM shutdown may be delayed 
until next spring when full auto 
production is reached. They say 
the UAW’s strategy calls for al- 
lowing the industry to complete 
its reconversion to peacetime pro- 
duction. 

Although negotiations were con- 
tinuing between the UAW and GM 
officials, the two factions had ar- 
rived at an apparently unbreakable 
deadlock. Walter P. Reuther, UAW 
vice-president and chief negotiator 
for the union, reported negligible 
progress in last week’s daily ses- 
sions with the corporation. 

Late Friday the negotiations 
were recessed indefinitely pend- 

ing GM’s reply to the union’s 
wage demands. 
Insists on Price Talks 

Reuther, however, refused to bar- 
gain with GM officials on the wage 
demands without discussing prices 
as well. The corporation reportedly 
told him that an agreement would 
be nearer if Reuther “forgot about 
prices and left them for GM and 
OPA to decide.” 

After denouncing the proposal of 
Cc. E. Wilson, GM _ president, to 
adopt a 45-48-hour week with a pay 
boost of 5 to 8 percent, Reuther 
accused GM of inciting its own 
strike against the government’s 
wage-increase policy. 

In letters sent to both salaried 
and hourly-rate employes, GM 
warned of a strike “which may en- 
dure a long time.” Corporation 


Chrysler Names 
4 Region Chiefs; 
Smith to Phila. 


DETROIT.-—-Stewart W. Munroe, 
general sales manager of Chrysler 
Corp., announces the appointment 
of Drew C. Smith as regional man- 
ager in Philadelphia, and Walton 
S. Reid, George J. McCarthy and 
John W. Tucker as district man- 
agers, whose assignments will be 
announced later. 

Smith, McCarthy and Reid re- 
turn to the Chrysler organization 
after an interlude of war service. 
All three were district managers 
in the prewar period. 

Tucker is new in the — 
organization, but has had 10 years’ 
experience with another auto com- 
pany. 

Smith served in the Navy for 
three years, entering as a lieuten- | 
ant and being promoted to lieu- 
tenant commander in 1944. 


Interesting items in Bob Finlay’s column 


workers were told to avoid break- 
ing any picket lines that may be 
set up and to “make the most of 
the enforced holiday.” 

No comment was available from 
either party in the UAW-Chrysler 
wage discussions, which continued 
last week. 

Truman Sees Wilson, Ford 
President Truman met with Wil- 

son 10 days ago and saw Henry 
Ford II, president of Ford, last 
week. Ford denied, however, that 
his trip to Washington had any- 
thing to do with the wage issue. 

“Our primary objective at this 
time is to get into full production 
and stay in full production,” Ford 
declared. 

“We are hopeful that nothing 
will interfere with our produc- 
tion. We believe that in some way 
solutions can be found in the 
problems facing us.” 

Ford officials will start wage ne- 
gotiations with the UAW before the 
NLRB strike vote at the Ford 
plants, which is scheduled for 
Nov. 7. 

In line with its policy to present 
a united front in the wage drive 
against individual manufacturers, 
UAW leaders brought about the 
end of the strike shutdown at 
Packard Electric division, Warren, 
O., last week. The plant, strike- | 
bound for eight weeks, supplies 
electric wiring to the GM auto di- 
visions. 

Willys-Overland, Toledo, remained | 
shut down for the fourth week as 
the result of the strike at Warner 
Gear, Muncie, Ind. Warner makes 
transmissions for Willys’ jeep line. 

Automotive strikes were continu- 
ing Friday at the Ford-Canada 
plant in Windsor, Ont., Bohn Alu- 
minum, Motor Products’ Corp., 
Pennsylvania Salt and Zenith Car- 
buretor. 

Bohn Aluminum closed down one 
of its Adrian (Mich.) fabricating 
plants and told the plant execu- 
tives to seek other jobs as the 
result of a strike by the Mechanics 
Educational Society of America. 
The action is unprecedented in auto 
labor history. 


Thompson Workers Vote 
Against Unions Again 

CLEVELAND. For the third 
time the employes of Thompson 
Products, Inc., voted against join- 
ing any union in collective bar- 
gaining elections held last week 
by the NLRB. 

A total of 1,707 votes were cast 
for neither the CIO or the AFL. 
The UAW-CIO received 929 ballots 
and the UAW-AFL 55. 

i * * 


CIO Plea for Pay Raise 


Rejected by U. S. Steel 

PITTSBURGH. — United States 
Steel Corp. last week turned down 
the demands of the United Steel 
Workers-CIO for a $2-a-day pay 
increase. 

Benjamin F. Fairless, president 
of U. S. Steel, told the union that 
existing prices for steel products, 
plus the federal wage stabilization 
policy, prevent the pay boosts “at 
this time.” 





} since 


GEORGE H. PRATT (left), general sales manager of Hudson, congratulates 


Alfred Burkemo, foreman of shipping, as 
on the initial shipment of 1946 Hudsons, 
postwar movements of cars by rail. 


Hudson workmen put the final touches | 


at the Detroit plant—one of the first | See Classified Want Ads 


B. E. WAGSTAFF (left), of Wagstaff 


Motor Co., Atlanta, Ga., and Fred M. 


Hunt, De Soto’s eastern divisional sales manager, examine De Soto’s new manual 


on “Building Construction 


expansion. 


Information.” 


Wagstaff is planning a $150,000 


For New Buildings 


De Soto Gives Information on Construction 
In Manual for Dealers 


DETROIT. With its dealers 
throughout the country expanding 
their facilities by approximately 5 
million square feet, De Soto has 
published a working manual of 
“Building Construction Informa- 
tion.” 

“This book contains a wealth of 
practical, down - to - earth informa- 
tion about building materials, tech- 
niques and methods,” said J. B. 
Wagstaff, general sales manager. 
“Our entire aim in preparing this 


Profit Factors 
Given for Lifts 
And Pumps 


WASHINGTON. —- Reconverting 
manufacturers in eight industries 
and two industry groups were 
given profit factors by the Office 
of Price Administration last week 
for use in calculating individual 
adjustments of existing ceiling 
prices. 

The action, effective Oct. 31, is 
for the use of reconverting manu- 
facturers who apply for individual 
adjustments under the reconver- 
sion pricing order of July 23, 
OPA said. 

These orders provide quick price 
relief for reconverting producers 
in industries that did not convert 
as a whole to war work, so that no 
industry-wide increase will be au- 
thorized; for those who are ready 
to reconvert before announcement 
of an industry-wide increase, and 
for those who cannot operate prof- 
itably, either under their existing 
ceiling prices or under the general 
industry increase, where one has 
been announced. 

The profit factors are: Automo- 
bile lifts, 3.7 percent; gasoline 
computer and non computer 
pumps, 5.5 percent. 


Holland Heads 


Safety Program 


For AAA 


WASHINGTON.—-Lou E. Holland 
of Kansas City, nationally-known | 
business executive and former vice- | 
chairman of the War Production | 
Board and former chairman of the | 
Smaller War Plants Corporation, 
has been chosen to head up the 
nationwide safety program of the 
American Automobile Assn., it was 
announced here last week. 

“There never was a time,” said 
AAA President H. J. Brunnier, | 
“when the problem of highway 
safety was more challenging than 
it is today. 

Holland has been active for many 
years in motor club work, having | 
become associated with the 
mobile Club of Missouri in 1934. He | 
is currently a member of the board |} 
of governors of that organization, ' 
and a national director of the AAA, |} 
in which capacity he has served | 
1935. 
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book was to give DeSoto dealers 
real assistance in obtaining the 
greatest possible operating effi- 
ciency in their new or enlarged 
facilities.” 

Wagstaff said the book deals 
primarily with various types of 
construction, kinds of materials 
commonly used, percentage cost- 
comparisons, building fixtures and 
construction features that will add 
to operating efficiency. 

“We intend to keep the book up 
to date by addition and revision,” 
he added. 

Indicative of the scope of the 
book is the table of contents: Roof 
construction; column location and 
aisles; floors and floor drains: 
walls, partitions, ceilings and head- 
room; windows; lighting; heating; 
service doors; elevators and ramps; 
wash rack: mechanics comfort fa- 
cilities; exhaust gas removal; paint 
rooms and ventilation; store fronts; 
signs; elevations and plot plans. 

“In presenting elevations and 
plot plans,” said Wagstaff, “we 
carefully sought practical applica- 
tions. The book shows several lots 
typical of some that dealers may 
encounter in their building pro- 
grams. Included are level, sloping 
and irregular shaped lots with 
corner and center block locations.” 


Air Line’s Gas Tax Case 


Appealed by Georgia 
ATLANTA, Ga. — Georgia’s 
Supreme Court is scheduled to 
hear early this month a suit of 
the State Revenue Department 
against Eastern Air Lines seek- 
ing collection of $582,320 in al- 
legedly past due gasoline taxes 
with penalties and interest. 
Fulton County Superior Court 
Judge Bond Almand ruled that 
the gasoline was not taxable be- 
cause it was used in interstate 
commerce., The State Supreme 
Court is now asked, in an appeal 
by State Attorney General Eu- 
gene Cook, to rule whether the 
state gasoline tax applies only to 
gasoline used in Georgia. 
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Strike Vote 
Sidelights 


Sidelights of the General Motors 
and Chrysler strike votes, the big®? 
gest ever staged by the NLRB 
under the terms of the Smith-Con 
nally act, as reported by an AuTo-™ 
MOTIVE News eye-witness: 

* * * 

Under terms of the act, and since 
the war emergency is still in effect 
the workers had to vote “yes” o} 
“no” on the question: 

“Do you favor interrupting wag 
production in wartime to settle this 
wage dispute?” 

* * * 

On some ballots the workers 
had crossed out “war” and “war- 
time” before marking “yes.” 

* * * 

At the polling places near th 
plants the UAW posted “observers” 
to check their boys in. No company 
men were around, however. - 

* * a 

Refusal of the two companies t 
permit use of plant property for 
the polling sites forced the NLRB 
to use veterans’ halls, labor hal’ 
and churches. 

* 4 

For the most part, the voting 
was fast and quiet, and no “inci- 
dents” were reported. One worker, 
was quickly pounced upon, how- 
ever, when he attempted to peek 
over the shoulder of another em-@ 
ploye while the latter was mark- 
ing his ballot. 
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* * .  —_ 


As a matter of fact, all the strike 
votes proved was that they cost 
lot of money. The Smith-Connall' 
act provides only that a _ strike 
ballot be taken, and says nothing@3& 
about the outcome. 

Thus, everybody could vote 
against a strike, and the unior 
could still legally call one. 

* * * 

To conduct and tally the vote™rr™ 
the NLRB had to hire 150 outside 
helpers and bring in 50 extra work, 
ers from the West Coast. Thess 
aides received more than $10 a 
day for two days of work and on 


day of instruction. 
~*~ * 


a 


a 


an 


* 
Total cost of the needless bal @=—q 
lots, including the one coming 
up at Ford Nov. 7, was estimated 
at nearly $400,000. 
NLRB workers, though not be 
grudging the chance to earn aS 
extra 330, wondered how the gov- 
ernment can justify the _ useles 
$400,000 outlay with the new poli- 
cies of economizing. 


* 
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a 
Best crack came from a voter 
who said he was working on th 
Cadillac assembly line: 
“Theyre too beautiful to stop 


production on, even for a second.” 
' 


ae 
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Pastoor Forms Ford Firm 


A new Ford dealership has bee! 
organized by William A. Pastoor 
in Grand Rapids, Mich. The co 
pany will be known as Bill Pastoor; 
Inc. 

Owners and officers besides Pas 
toor, who is president and genera 
manager, include: vice-president 
Dr. Henry J. Walkotten; secretary 
John VanderWal, and treasurer, 
Milo De Vries. 


HEAVY-DUTY TIRES and earthmoving equipment played an important par 


|in the preparation of the site and construction of access highways to the govern- 
|'ment reservation of Oak Ridge, near Knoxville, Tenn., where much of the devel- 


opment and production of the atomic bombs were carried out. Here is shown 
bottom-dump Euclid equipped with 21.00x24 Goodyear Sure-Grip tires being 


way between Knoxville and Oak Ridge. 


over | loaded with dirt during the construction of a 23-mile stretch of the access high- 
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HELP WANTED 


NORTHERN INDIANA MANUFACTURER 
has exceptional opportunity for a seating 
engineer and liaison engineer. Familiarity 
with automotive body ard trim engineer- 
ing reqired. State experience and salary 
desired in first letter. Box 1071, c/o 
Automotive News, Detroit 26. 


ELL LLL 
HUDSON SERVICE MANAGER—4120 
Montgomery Rd., Cincinnati, Ohio. 


OPPORTUNITY 


A prominent Automobile 
anufacturer wishes to en- 
page the services of a man 
under 45 years of age, who is 
horoughly experienced and 











‘capable of taking complete 


harge of its Sales Promotion 
Department on a _ national 
basis. 


Previous experience with an- 
other automobile manufac- 
urer or agency serving an 
automobile account is essen- 
ial. If you are a practical 
thinker who can create, plan, 
write and carry through, we 
can offer you an excellent sal- 
ary and a splendid chance for 
advancement. 


rite full particulars about 
our educational background 
and business experience to 
Box 1081, c/o Automotive 
News, Detroit 26. All applica- 
tions will be treated strictly 
confidential. 





LARGE EASTERN CHRYSLER CORPO- 
RATION Parts Wholesaler wants man- 
ager with unusual merchandising ability. 
Liberal salary and bonus in accordance 
with performance. Excellent opportunity 
for right man. Send complete information 
with reply. R. E. Loughney Inc., 5556 
Center Avenue, Pittsburgh, Pa. 


MOTOR MECHANIC WITH EXPERIENCE 
in servicing Buick, Pontiac and Chevrolet 
cars and trucks to take charge of fully 
equipped service station on island in the 
West Indies. Workable knowledge of ad- 
ministration desirable but not essential. 
Box 1089, c/o Automotive News, Detroit 
26. 


ADVERTISING 
MANAGER 


A leading automobile manu- 
facturer can offer to a thor- 
oughly experienced advertis- 
ing executive a very interest- 
ing and remunerative con- 
nection. 

e man selected for this 

position must have had sev- 
eral years’ practical experi- 
ence with an automobile ac- 
count and furnish a good 
record. 
If you feel you have the expe- 
rience and capacity to take 
complete charge and success- 
fully direct national adver- 
tising programs, write full 
particulars about your educa- 
tional background and experi- 
ence to Box 1082, Automotive 
News, Detroit 26, Michigan. 
All replies will be treated 
strictly confidential. 











PARTS DISTRIBUTOR wants manager 
with experience in managing and mer- 
chandising a parts department. Salary 
and bonus. Located in Pennsylvania. 
Send complete information with reply. 
Box 1097, c/o Automotive News, Detroit 
26. 

ee 

SERVICE MANAGER — Dodge - Plymouth 
dealer in California town of 100,000, 
{deal location and climate, modern ser- 
vice facilities, offers excellent opportun- 
ity for service manager, under 40, famil- 
iar with Chrysler Corporation products. 
State qualifications, experience and sal- 
ary expected first letter. Address Box 
1098, c/o Automotive News, Detroit 26. 


i ceria 
'ONE OF OHIO’S LARGEST CHEVROLET 


DEALERS wants to hire a sales man- 
ager whose experience and ability will 
enable him to take complete charge of 
the sales department. Generous salary 


and bonus. All employes of this firm are 
among the highest paid by any dealer 
for their respective jobs and the sales 
manager, who can qualify, will be no ex- 
ception. Address Box 1094, c/o Automo- 
tive News, Detroit 26. 


CLASSIFIED WANT AD DEPARTMENT 


Reaching an estimated 50,000 readers engaged in all branches of the automotive industry 
tt BSS le meloe ls ee) ela tT eT tt Pree 25¢ per word for 3 insertions. Cash 


numbers as one word. Ads may be signed with your full name and address at 
care of Automotive News, Detroit 26, Mich.” 


eT Pe Lt me etter day received. Display Ads: $7 per inch, al 


from Maine to California. Low Rates: 


CUT ee Om yt ae 
regular rates, but if signed “Box No 


UCR Ue eae ail LM imitate tte Tr mite service as replies are 


WANT AD DEPT., AUTOMOTIVE NEWS, PENOBSCOT BUILDING, DETROIT 26, MICH. 
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WANTED: CREATIVE USED CAR SALES 
PROMOTION MAN FOR AUTOMOBILE 
MANUFACTURER. The man we are 
looking for will have a broad knowledge 
of the automobile business and a use- 
able understanding of the mechanics of 
cars and trucks. Sometime during his 
business career he will have worked in 
or directly out of the home office of an 
automobile or truck manufacturer. He 
will have demonstrated his ability to 
create and produce literature to dealers, 
merchandising campaigns and copy of a 
semi-technical nature. In addition to 
creative writing, he will have had ex- 
perience in contacting dealers in the 
management of their used car depart- 
ments and in holding dealer meetings. 
He will be under forty. If you think 
you can qualify and are interested in a 
connection with a splendid opportunity, 
give age. complete experience, and avail- 
ability in first letter. Include samples 
of work which will be returned. Address 
Box 1088, c/o Automotive News, Detroit 
26. 


AUTOMOBILE MANUFACTURER WANTS 
district sales representatives with five 
years or more experience in wholesale 
automobile operations for districts in sev- 
eral parts of country. High school educa- 
tion, age 30 to 40. Traveling expenses 
and factory car furnished. Present em- 
ployees know of this ad. Box 1086, c/o 
Automotive News, Detroit 26. 


FULL-SCALE BODY LAYOUT MAN for 
permanent position in well-established 
automotive industry. Good salary and 
excellent working conditions. Will make 
full-size layouts from notes and draw- 
ings furnished. Also must be able to 
do designing and have full knowledge 
of manufacturing processes. Our em- 
Ployees know of this ad. Box 1087, c/o 
Automotive News, Detroit 26. 


HELP WANTED — ASSISTANT BOOK- 
KEEPER. Young lady experienced in 
General Motors System. Give age, salary 
and qualifications. Lincoln Park Buick 
Co., 2825 N. Halsted St., Chicago, Ill. 


Sales Representative 
Substantial, long established, eastern man- 
ufacturer, having open capacity for pro- 
ducing in volume, heat treated precision 
assemblies of all kinds. for automotive and 
allied fields, seeks high grade sales repre- 
sentative; state experience in detall and 
references. 

Box 1076, c/o Automotive News 
Detroit 26 








CHEVROLET-BUICK 
CADILLAC Dealer 
WANTS 


Experienced Mechanic 
Preferably Married 


Please reply stating age, complete ; 


experience and references, salary 
desired, and enclose photograph to 


E. MORENO BRANDAO & SONS 
P.O. Box 165 
Curacao, Netherlands West Indies 








POSITION WANTED 


FINANCIAL WATCHDOG — Former GM 
BUSINESS MANAGEMENT HEAD, em- 
ployed, offers mature experience in fi- 
nance, credit, budget control, accounting, 
auditing, office management, etc., as 
Treasurer or comparable position. Privil- 
ege subsequent investment desirable. 
Negotiations confidential. Box 1079, c/o 
Automotive News, Detroit 26. 


RETAIL SALES MANAGER — 12 years’ 
automobile experience N. Y. zone, plug- 
ger, good closer, conservative trader, A-1 
references. J .A. Doty, 94-32 214th St., 
Queens Village, L. I.., N. Y. 


MFRS. REPRESENTATIVE 


GOOD SELLING LINE in automotive field 
wanted by established manufacturer’s 
representative now covering entire Mich- 
igan market. Write Howard D. Steere, 
2812 Book Tower, Detroit 26, Michigan. 

“BUSINESS OPPORTUNITIES WANTED 
with 20 years’ GENERAL MOTORS 
CORPORATION executive experience and 
ability, therefore being familiar with all 
phases of dealer's business, accounting, 
sales and advertising, in good health and 
with good references, wants connection 
anywhere, preferably Denver or Rocky 
Mountain area, where he has wide ac- 
quaintance and following with automo- 
bile dealers, having worked in that ter- 
ritory for 14 years. Has also traveled 
entire United States in executive capaci- 
ties. Has capital to invest In any satis- 
factory enterprise and would be inter- 
ested in any of the following: buying out 
or buying into an automobile dealership 
or distributorship; wholesale connection 
in managerial capacity with automobile, 
accessories, or parts manufacturer; or 
manufacturer's agent’s franchise for any 
line of good merchandise. Reply to Box- 
holder 1324, Richfield Station, Minneap- 
olis, Minnesota. 

DEALERSHIP WANTED 

DEALERSHIP WANTED—150 to 300-car 
contract in good location by experienced 
automcbile man. Albert Trobaugh, 2972 
Lakeview, Detroit 15, Mich. 











DEALERSHIP FOR SALE 





UNUSUAL OPPORTUNITY to secure estab- 
lished, prosperous dealership selling very 
popular GM car. 100-150 new car poten- 


tial. Excellent community. Fine climate. 
East. Purchaser must be satisfactory to 
GM. Present owner accepting civilian 


foreign service. Price of business only 
$10,000. Building rental, $100 monthly. 
Box 1095, c/o Automotive News, Detroit 
26, Mich. 


DEALERSHIP FOR SALE—25 miles from 
Pittsburgh, Pa., handling popular make 
cars. 125-150 new car outlet. Modern 
building with large display room, two 
rack lubritorium and service department 
with up-to-date equipment. $20,000. Price 
includes inventory and equipment. Rent 
$200 monthly with long lease. A real 
money making set-up. Possession at once. 
Box 1096, c/o Automotive News, Detroit 
26. 





BUSINESS FOR SALE 


FOR SALE—Automobile agency, garage 
and equipment, also 6-room modern 
dwelling. Old established business. Gar- 
age building alone cost $30,000. Price for 
all, $35,000. Subject to prior sale. J. V. 
Fisher, 1059 E. State St., Salem, Ohio. 





USED CARS WANTED 


SEVEN PASSENGERS, limousines, 
fives; cars must be clean. 
reasonable. McCLINTOCK - CADILLAC, 
Lansing, Mich. 








WANTED 
1941-1942 

PACKARD OR CADILLAC 
7 PASS. LIMOUSINES 
(New or used) 

A. AUTO SERVICE, 


153 West 54th Street 
New York, N. Y. 


A. INC. 











WANTED AT ONCE 
1942 Lincoln Limousine 
and 
1 New G.M.C. Deisel C&C 
Write or Call 


JOS. F. MAZZEI 
1101 Western Albany, N. Y. 
2-9084 


FINCHER’S 


Oldsmobile 











Are You Driving to 


FLORIDA? 


We will pay the BIG southern 
cash price for your car or sta- 
tion wagon. Jim O’Leary. 


Fincher Motors 


1740 N.E. Second Ave. 
Miami, Fla. 3-5485 
SR a SE 


USED CARS FOR SALE 


USED CARS AT WHOLESALE. 70 used 
cars to be sold at ‘‘as fs’’ price, some 
below. Most all makes, 1937 models and 
up including a few 1942 models. Good 
shipping facilities. Buy one or all. Chrys- 
ler Pittsburgh Co., 5625 Baum Blvd., 
Pittsburgh 6, Pa. 


ANTIQUE AUTOMOBILES FOR ADVER- 
TISING—Send for list. W. R. Slack, 11 
Hickory Drive, Stamford, Conn. 


TRUCK EQUIPMENT FOR SALE 
SIENA EARS SST AAT Roe 


PLACE YOUR ORDER TODAY 
TOW PILOT 
Bumper to Bumper Tow Ba: 
TOW BAR SALES CO. 


100 S. Clinton St. Chicago 6, Tl. 
Andover 8888 


TRUCKS FOR SALE 
1938 WHITE TRACTOR SLEEPER CAB— 





Model 704K, motor overhauled fifth 
wheel, air brakes, heater, safety gas 
tanks, cab lights, spot light. Front tires 
8.25x20, rear 9.00x20. Repainted, perfect 
condition. Ceiling price. L. T. Gilliam, 
Shearer Chevrolet, 7256 Manchester, St. 
Louis, Mo., Hlland 3400. 


TRUCKS WANTED 








WANTED TO BUY 


All Makes and Models of New 
Trucks 
Also New Bus Chassis 


BEN 


2114 Sycamore Street, Cairo, Illinois 








TRUCKS WANTED 





WANTED 
FIFTY DUMP TRUCKS 


1940-41-42 
Fords and Chevrolets 
Write or call 


MIKE CASEY 
11644 Livernois 


HOgarth 7747 


Detroit 





PARTS FOR SALE 


MAIN BEARINGS, 
each; undersize $7 exchange; 25c pack- 
ing charge. Immediate shipment, 1/3 
down, balance C.0O.D. Wilsey Hudson 
Motors, Lima, Ohio. 


FRONT AXLE SHAFTS OR COMPLETE 
FRONT AXLE ASSEMBLY — Complete 
set of Universals for 1940-41 or ‘42 
Dodge, %-ton, front wheel drive com- 
mand car. Box 660, Deland. Florida. 


PARTS NEEDED VERY BADLY—40-41 
Dodge shells and grilles, also shells for 
39-40 Dodges and Plymouths. Rear fen- 
ders for same. Also 40 Dodge pick-up 
rear fenders. Raynal Bros., 9103 Chal- 
mers, Detroit 13, Michigan. 


FOR SALE—1941 and 1942 Dodge Heavy 
Duty Motors complete interchangeable 
for Chrysler and De Soto cars and De 
Soto taxis. Auto Exchange, 1165 Central 
Ave., Albany, N. Y. 


CHRYSLER EIGHT—1942 C36 motor as- 
sembly complete with head, pan, water 
pump, of] pump, perfect condition, $250. 
—s Garner Motor Co., Poplar Bluff, 

oO. 








PARTS WANTED 


WANTED—Complete 1942 Plymouth special 
deluxe body, either a club coupe, con- 
vertible, or four-door sedan. Will take 
one that is slightly dented. Also, interior 
must be complete. Keller Motors, 2750 
West Alameda, Denver, Colorado. 


BUSES FOR SALE 


tess seems 
TWO BRAND NEW 1945 Ford school bus 


chassis, equipped with Blue Bird 60-pas- 
senger school bus bodies, delivery f.o.b. 
Jacksonville. Priced at OPA ceiling. Don- 
ald Neese, Tel. 9-2757, 1917 Biscayne 
Boulevard, Miami 36, Florida. 


pice cai aneeshatti 
FOR SALE—1936 Ford chassis with a 32- 
passenger carpenter school bus, motor 
overhauled, 90° rubber, repainted, seats 
recovered. Perfect condition. Price $1,150. 
L. T. Gilliam, Shearer Chevrolet, 7256 
Manchester, St. Louis, Mo., Hlland 3400. 





Buses for Sale 


2 USED BUSES FOR SALE 
One 1936 Chevrolet, 19-Passenger 
and 
One 1940 Chevrolet, 29-Passenger 
Good condition. Priced under low 
OPA ceiling. 


STECK CHEVROLET CO. 
Windber, Penna. Tel. 215 


—_—_—_—_——— 


FOR SALE—5 LATE MODEL Chevrolet 
Buses, large bodies. One 1940 G.M.C. 
48-passenger. All in A-1 condition ready 
for work. Will sell to dealers at 25% 
under As Is Ceiling. One Tow Chief 
Crane in original package $150 F.O.B. 
For complete description and price write 
N. Willis Garage, Mercer, Pa. 


TRAILERS WANTED 


WANTED. Late model, 
trailer. White Bros. 
burg, Ky., 


4 car automobile 
Motors, Lawrence- 
Phone 25J. 


HUDSON SIX — $6 


SHOP EQUIPMENT FOR SALE 
1 WINKLER COAL STOKER—Model 20 
8.F. complete with drive units, serial 
number 49000, used two seasons. Make 
bid. Write Delaware Motor Sales Co., 
1606 Pennsylvania Ave., Wilmington 6, 
Delaware 


ADJUSTABLE PARTS BINS. Two weeks 
delivery. Write Sperber Mfg. Co., 1811 
Trombly, Detroit 11, Mich. Free descrip- 
tive catalog. 











WANTED 
Heyer’s Ford Laboratory Test set with 
Strobescope attachment. Prefer new—but If 
used must be In excellent condition. Will 
pay good price. Address 
JAY V. McINNES, INC. 
1900 Cleveland Ave., N. W. 
Canton 3, Ohio 
Lincoln-Mercury Distributors 


ACCESSORIES WANTED 


WANTED - WANTED - WANTED 
NEW AUTO RADIOS & AUTO HEATERS 


Need unlimited quantity of NEW Auto 
Radios and Heaters (Stewart-Warner gaso- 
line and dash type hot water heaters). Will 
pay cash. Write full particulars, price, 
quantity. makes, etc 


MANHATTAN AUTO & RADIO CO. 
1706 7th St., N.W. Washington 1, D. C. 


WANTED--New Chrysler MoPar dash-type 
hot water heaters, with car and truck- 
type defrosters. Phone or write Zeder 
Motor Sales, Bay City, Michigan. 


ACCESSORIES FOR SALE 


Post War Auto 
Supplies at Prewar 
Prices: 


Buick hub caps, chrome, °41 and '42 mod- 
els, $1.25. Chrome aerials, 66” 2-post side 
cowl type with good shielded lead, $2.85. 
Mechanical jacks, the popular scissor type, 
$4.40. Rubber floor mais, felt back, small 
$2.45, medium $2.95, iarce $3.25. Also Ford 
and Chevrolet cut to fit mats, 37-40 and 
41-42 cars, $3.25. Seat covers, good qual- 
ity fibre, coupes $5.95, coaches and sedans 
$9.95. Chrome outside rear view mirrors, 
8” round or oblong, $1.65. Heater hose, 1 
ply cord, 10¢ per foot; also 2 ply hose, 12140 
per foot. Four-way tire lug wrenches, large 
size, 88¢. Rubber pedal pads, Ford or 
Chevrolet, 18¢ per pair. Wheel spinners, 
attractive colors, 50c. Sealed beam adapt- 
ers for all cars, $3.95. Tire pumps, heavy 
duty, $1.50. Genuine chrome mouldings for 
Chevrolet, Buick, Olds, Pontiac, De Soto, 
Dodge, Plymouth, 1941-42, $1.95. Chevrolet 
1940 moulding, $1.75. 


Anchor Tire & Supply Co. 
8830 St. Clair Ave. 
CLEVELAND, OHIO 








MISCELLANEOUS 

ENGINE REBUILDING—Crankshaft grind- 
ing and metallizing. John P. Hughes Mo- 
tor Co., Inc., 800 Commerce St., Lynch- 
burg, Virginia. 

UPHOLSTERY -— Trim material for 1941 
and 1912 Chrysler & De Soto. Send 
sample of material and complete de- 
scription. All shipments C.O.D. Chrysler 
Pittsburgh Company, 5625 Baum Blvd., 
Pittsburgh, Pa. 


AUCTION 


BEN FISHEL AUTOMOBILE 
AUCTION COMPANY 


At 10:30 A.M. 


Every Tuesday — Rain or Shine 








Used Cars and Trucks on Hand 
At All Times 
FOR DEALERS ONLY 
WE BUY WE SELL WE SWAP 
COME BUY COME SELL 





Phones 127-128-591 
2112-14-16 Sycamore St. 
Cairo, Illinois 





TIRES FOR SALE 





TIRES 


Good Used Tires all sizes 
plenty of tread. Most tires 
have original tread. 


$5.50 


GOOD RECAPS 


600 x 16 — $ 8.00 
650 x 16 — $ 9.00 
700 x 16 — $10.00 


TRUCK TIRES ALL SIZES 


Lots of 50 to 100—10% off—No order less than 25 tires— 
price FOB. Send 20% with order. 


MAC’S TIRE SHOP 


1189 Columbus Avenue 


FISHEL AUTO COMPANY | 


SPRINGFIELD, MASSACHUSETTS 
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